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Technical Sales Support Engineer Jodi Lau 
and Reservoir Engineer Joseph Chalupsky 
correlate log data using the Petrel platform in 
the Schlumberger Digital Technology Theater 
in Houston, Texas, USA. 
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The company employs 120,000 people of over 140 
~~ nationalities working in approximately 85 countries. 


= "APE berger supplies a wide range of products and 


services, from seismic acquisition and processing; 
drill bits and drilling fluids; directional drilling and drilling 
<\ Services; formation evaluation and well testing; to well 


cementing andistimulation; artificial lift, well completions, 
Sahd well intervention;and consulting, softwate, and 
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Year ended December 31 2014 2018 2012 
Combined Lost Time Injury Frequency (CLTIF)—Industry Recognized (OGP) 1.0 1.2 1.3 
Auto Accident Rate mile (AARm)—Industry Recognized 0.24 0.24 0.36 
CO, emitted (million tonnes) 2.1 1.8 2.2 
Tonnes of CO, per billion $ revenue 43,200 39,700 52,800 
Tonnes of CO, per employee per year 16.6 14.6 18.6 


Carbon Emission Reporting 


Schlumberger has participated in the Carbon Disclosure 
Project since 2005. In 2012, third-party auditing of the 
company’s emissions accounting began and the company’s 
disclosure score has risen with the effects of mitigation 
plans and improvements in data capture and quality. 

The largest contributors to global Schlumberger emissions 
are Well Services vehicles, WesternGeco marine vessels, 
and drilling rigs and vehicles used on Integrated Project 
Management and Schlumberger Production Management 
activities. Strategies to reduce fuel consumption and limit 
emissions for vehicles and vessels are in place. 


In 2014, increased North American Well Services emissions 
were due to increased activity as business conditions improved. 
These, however, were largely offset by decreased WesternGeco 
emissions as marine seismic activity slowed and benefits were 
realized from the marine energy management plan. 

The rigor now present in emission reporting and auditing 
has led to the inclusion of the amount of emissions being 
stated as a function of total revenue as well as per employee 
per year. This brings the figures presented in this report into 
line with other company external disclosures. 


Letter to Shareholders 


Schlumberger revenue for 2014 reached a record $48.6 billion, up 
7% and growing for the fifth consecutive year. In North America, 
revenue surged by more than $2.3 billion, driven by strong activity 
both on land and offshore as well as by the penetration of innovative 
hydraulic stimulation technologies. International revenue increased 
by $1.2 billion, or 4%, on significant strength in the Middle East & 
Asia and in spite of considerable headwinds in the face of activity 


challenges, geopolitical unrest, falling oil prices, and international 


sanctions elsewhere. 


Oil markets remained relatively well balanced during 2014 as increasing global Paal Kibsgaard 
production capacity almost matched increasing demand. Yet, after more than Chief Executive Officer 
three years of remarkable stability, oil prices dropped dramatically by more than 

40% late in the year to end at their lowest levels since 2009. But unlike the previous fall in price that was triggered by 

a global economic recession, this year’s drop resulted from a higher marketed supply of oil that became increasingly 
evident as North American tight oil production continued to grow and as OPEC shifted focus from protecting oil 
prices to protecting market share. At the same time, production recovered in countries that had suffered degrees of 
geopolitical disturbance, and the US dollar strengthened to further weaken overall commodity prices. 


In natural gas markets, US prices reached multiyear highs in February on exceptionally cold weather and risks of local 
supply shortages. Storage, however, returned to historical average levels at the end of the year as sustained production 
growth in the Marcellus play and increasing associated gas production in US tight oil plays more than offset the impact 
of low activity levels in other unconventional plays. Overall, these increasing supplies more than met growing demand. 
Internationally, natural gas prices eased broadly in 2014 on mild temperatures in Europe, LNG capacity additions in 
the Pacific region, and the impact of weaker oil prices on oil-indexed natural gas pricing formulas. 


Against this background, Schlumberger performance in 2014 was led by North America, where revenue grew by 
16% on robust land activity and increased service intensity, market share gains, and new technology penetration. 
Offshore operations, however, suffered from a number of operational delays that affected drilling and exploration 
activity in particular. The 4% growth in International revenue was led by activity in a number of key markets, both on 
land and offshore. Middle East & Asia grew by 10%, driven by Saudi Arabia, Australia, the United Arab Emirates, and 
Oman. Revenue in Europe, the CIS & Africa improved by 1%, led by the Sub-Saharan region on strong exploration 
and development activities in the Central West Africa, Angola, and Continental Europe GeoMarket* regions. Norway 
also showed strong growth through market share gains and higher rig-related services for a number of customers. In 
Latin America, however, revenue slipped by 1% as strong activity in Venezuela and Ecuador was unable to compensate 
for lower activity and pricing in both Brazil and Mexico. As one measure of our ability to outperform the markets in 
which we operate, our operating income grew by 13% versus 2013, with more than 70% of that growth coming from 
International activity. 


Product Group performance was led by the Drilling Group, mainly as a result of robust demand for Drilling & 
Measurements and M-I SWACO technologies as activity strengthened in the North America and Middle East & Asia 
Areas. Rig revenue from the May 2014 acquisition of Saxon, a key component of our Integrated Project Management 
operations, also contributed to Drilling Group growth. The Production Group benefited from strong results in Well 
Services, where pressure pumping activity increased through market share gains, operational efficiency improvements, 


and new technology introduction. Schlumberger Production Management 
grew as projects in Latin America, particularly in Ecuador, continued to 
progress in line with our plan. Production Group activity was also boosted 
by our expansion in the Artificial Lift business as we added a number of 
regional acquisitions—both in operations and in equipment design and 
production—to our portfolio. Strength in the Drilling and Production 
Groups was, however, offset by a slight fall in Reservoir Characterization 
Group revenue. While Well Testing activity expanded on higher exploration 
work and software sales increased in all Areas, weakness in the seismic 
market lowered marine vessel utilization and reduced multiclient seismic 
data license sales. 


In terms of health, safety, and the environment, our performance continued 
to improve in 2014 with a strong focus on driving and journey management. 
We also made good progress toward our overall goal of reducing our accident 
injury rate, which decreased by 16% compared with the previous year. 
Despite this focus, we suffered three fatalities directly related to driving 
during the year and we will continue to make this a safety priority in the 
future. To guard against the risks that land road journeys present, we have 
continued deployment of our Global Journey Management Centers around 
the world, and we can now monitor and control 94% of all trips made in 
countries we consider to exhibit medium and high driving risk. We believe 
that the surveillance and support that the Journey Management program 
provides will further improve our performance over the next few years. 


New technology sales remained strong across all Groups during the year, 
reaching more than 27% of total sales and increasing effective pricing in 
almost all regions. Among the new technologies introduced during the year, 
the Wireline Quanta Geo* photorealistic reservoir geology service—the 
latest in a series of formation imaging devices that we have developed over 
30 years—uses novel microelectrical techniques to produce detailed images 
of rock formations in wells drilled with nonconductive fluids while Drilling 
& Measurements GeoSphere* real-time reservoir mapping technology helps 
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position wells in reservoir sweet spots by mapping zones up to 100 feet from the well. New production technologies 
included the innovative Well Services BroadBand Sequence* and BroadBand Precision* pressure pumping 
stimulation services that help ensure that each fractured zone contributes effectively and efficiently to each well’s 
production. As commodity prices constrain industry performance, these and other services exemplify the need to 
change the way we work by accelerating the pace of technology innovation, while delivering new levels of efficiency 


and reliability in the oilfield market. 


These and other initiatives form the performance drivers of the transformation program that we unveiled at our 
investor conference in New York in June. Even without the dramatic fall in oil price that reduced customer investment 
levels and cut field activity from the middle of the fourth quarter onward, the delivery of new technology to improve 
the performance of our customers’ reservoirs and the increases in efficiency and reliability that reduce overall finding, 
development, and production costs coupled with the opportunities for growth that greater integration bring already 
established a strong foundation for Schlumberger to outperform the market. By now accelerating our progress against 
transformational goals that are independent of the macroeconomic environment—by targeting a tenfold reduction in 
operational nonproductive time, a 
doubling in asset utilization, a 20% 
increase in workforce productivity, 
and a 10% lowering of support 
costs—we will be able to further 
extend our market leadership. 


As we enter 2015, the commodity 
price trends that have resulted 
from the increased marketed 
supply of oil raise short-term 
uncertainty on customer spend 
and activity. However, we believe 
that the oil markets are in fact 


relatively well balanced and that 
increasing global production 
capacity is in line with the growth in demand that results from continuing global economic recovery. In the longer term, 
decline rates will impact production capacity and weaker exploration will delay supply additions—the combination of 
which will ultimately lead to tighter market conditions and consequently drive increasing investment. 


In an uncertain environment, we are highly focused on the things we can control, and we have already restructured 
and resized our business to match the activity levels we expect in the early part of the year. We anticipate 2015 being 
full of opportunities, on which we fully intend to capitalize, and with our wide geographical footprint, extensive 
business portfolio, and clear financial strength, we remain confident in our ability to outperform in any part of the 
cycle—including the current leg. 


In closing, I would like to thank our customers for their confidence and support, and our employees for their 
commitment and focus. 


bij. 


Paal Kibsgaard 
Chief Executive Officer 


Performed by Schlumberger 


The Performed by Schlumberger program was introduced almost 
15 years ago to recognize the people behind the Schlumberger 
projects that demonstrated outstanding teamwork, innovation, 
and business impact—for the customer and for Schlumberger. 
In 2014 there were 660 project submissions, from which 
“GeoSphere—No Place Left for Oil to Hide” received the highest 
honor—the Schlumberger Chief Executive Officer’s Award. 

The GeoSphere reservoir mapping-while-drilling service is a 
major technology milestone in the extensive line of Schlumberger 
logging-while-drilling (LWD) services, which were first introduced 
in the 1980s as a new approach to finding reservoir zones in oil 
and gas wells. LWD technology measures formation properties 
during the drilling of the well, or shortly thereafter, through the 
use of tools that make up part of the bottomhole assembly. Today’s 
advanced LWD technology delivers measurements and images in 
real time to make drilling more efficient while keeping the well in 
the reservoir, even in the most difficult-to-reach locations. 

The GeoSphere service represents the industry’s first-ever 


LWD technology that helps map oil and gas reservoirs using mea- 


surements made much deeper into the reservoir formation and 
processed with a novel mathematical inversion methodology. 

With a range of investigation that extends more than 100 ft 
from the wellbore, GeoSphere service is used by customers to 
reduce drilling risk and position wells more accurately without 
the need to drill a pilot hole—thereby saving considerable cost. 
In addition, the reservoir mapping-while-drilling service makes 
it possible to place wells away from fluid boundaries and unpro- 
ductive formations to increase reservoir contact. GeoSphere data 
also enables geoscientists to refine seismic interpretation as well 
as geological and structural modeling to reduce uncertainty and 
minimize risk in locating productive zones. 

The GeoSphere service has been field tested by over 30 cus- 
tomers in more than 160 wells worldwide, including locations in 
North America, South America, Europe, the Middle Kast, Russia 
and Australia. In these and other locations, GeoSphere technology 
has enabled customers to acquire reservoir knowledge to optimize 
hydrocarbon recovery, increase initial production rates and 


achieve significant economic return on investment. 


GeoSphere team leaders Laura Pontarelli, Uchechukwu Ezioba, Jean-Michel Denichou, Aditi Nath, and Luc Argentier receive their awards 
from Marketing Senior Vice President Bill Coates and CEO Paal Kibsgaard at the annual celebratory dinner in Paris, France. 
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Oil and natural gas meet about half of the world’s primary en . gy 
and are expected to do so for the next 25 years. However, the comb 
of an aging production base requiring continuous —“ 1 
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ting pressure on profitability. To remain a supplier of cost-effective e: 


tion of new production in an environment of lower com 


required across increasingly complex oilfield developments. Given the challenge 
improve performance, we at Schlumberger believe that we must change the way v 
work. Earlier this year, we laid out our plans to make a step change in our performanc 
in four distinct ways—accelerating technology innovation, improving technical reli- 
ability, increasing operational efficiency, and pursuing greater integration. These are 
the drivers of our market leadership and differentiation, with innovative technology and 
greater integration accelerating revenue growth, and reliability and efficiency lowering 
the cost of service delivery. The result is financial outperformance—for Schlumberger 
and its customers. 
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~ Technical Sales Support Engineer Jodi Lau and Reservoir 
Engineer Joseph Chalupsky analyze horizontal well production 
performance using the Petre! platform in the Schlumberger 
Digital Technology Theater in Houston, Texas, USA. 


The oilfield service industry's research and engineering investment has developed 


evolutionary products that do things better and more cost-effectively. But considering 


the rate of technology change in other industries, upstream technology can become 


more innovative and be developed more efficiently and much faster. 


The benefit to the customer will be lower cost for each barrel of oil or cubic meter of gas produced. 


To help accomplish this, Schlumberger is accelerating the pace of technology innovation through 


two strategic initiatives: the expansion of our network of innovation, and the successful six-year 


transformation of the Schlumberger research and engineering (R&E) organization. 


Expanding our network of innovation came from the realiza- 
tion that we do not have a monopoly on good ideas. Indeed 
many opportunities arise from combining external sources 
of innovation with our strong internal research and engi- 
neering capabilities. This is evident through our long-stand- 
ing engagement with academia as well as with traditional 
Schlumberger customers and partners within the industry, an 
interaction that we are increasingly broadening to include 
leading companies from outside our industry. 


Innovating with Academia 
We currently participate in more than 250 university collab- 
orations in technical fields as varied as earth science, petro- 
leum technology, information technology, software, cognitive 
science, and user interfaces. 

A typical example of oilfield innovation comes from our 
collaboration on magnetic resonance imaging (MRI) with 
the University of Cambridge, UK, and Massachusetts General 
Hospital in Boston. The application of MRI to the oilfield is 
not new—wireline logging tools have used the technique for 
more than 30 years. But a new approach is the application 
of MRI to image oil recovery with a bench-top system using 
methods developed over multiyear projects with the univer- 
sity, making it possible to acquire images in only 20 minutes 
from rock core-plug samples flooded with brine. At the same 
time, we discovered that techniques that we developed for 
the oil field can enhance medical scan interpretation in the 


hospital. Given that the origin of oilfield MRI was the med- 
ical world, this is a remarkable example of the information 
exchange from medicine to oil and gas and back to medicine. 

Collaborations such as these stem from Schlumberger 
actively establishing and maintaining close relationships with 
leading universities over the past 30 years. To further develop 
these relationships, Schlumberger has located research lab- 
oratories as close as possible to universities as widespread as 
the US, Brazil, Russia, Saudi Arabia, and China. 


Using Mergers and Acquisitions as a Source of Innovation 
One of our unique strengths is the ability to identify the 
right merger and acquisition (M&A) targets, close them in 
a timely manner, and then successfully integrate them into 
Schlumberger—while leveraging the process as a source of 
innovation. Our M&A activity ranges from large acquisitions 
such as Smith International to early-phase investment in 
small start-ups. Over more than 20 years, we have estab- 
lished a track record of successful acquisitions that have 
increased technology offerings, expanded markets, and built 
product-line leadership. While it is evident that M&A activity 
adds scale, its main objective is to bring customers the most 
complete range of innovative technology and services. 

The development of market-leading Stinger* conical dia- 
mond element drillbit technology exemplifies this approach. 
The acquisitions of Novadrill as a disruptive technology, Lyng 
Drilling as a specialist manufacturer, and Smith International 


S 


Engineer Anu Bhattaram inspects a StingBlade conical diamond element bit on a test rig in Sugar Land, Texas, USA. Stinger ele- 
ments on the drillbit blades enable application of higher concentrated point loads on the rock, and the elements’ thicker diamond 
table enhances impact strength and wear resistance. The combination improves footage drilled in challenging applications. 


as a leading drillbit supplier—backed by the strength and 
expertise of the Schlumberger R&E organization—led to the 
successful introduction of innovative bits incorporating the 
Stinger element in 2012. The latest generation of StingBlade* 
conical diamond element bits, launched in mid-2014, not only 
increases footage drilled and rate of penetration but also 
improves steerability and directional control. 


Collaborating with Customers for Innovative Advantage 
Technology collaboration with major customers is another 
driver of innovation. Our customers bring real-world value to 
projects through their depth of experience and understanding 
of E&P challenges. By combining resources and expertise, we 
can address major industry challenges such as effective field 
development in basins of greater complexity than in the past. 
Today, we have technology collaborations with each of our top 
10 customers. 

The recent introduction of the Schlumberger INTERSECT* 
high-resolution reservoir simulator shows how successful col- 
laboration breeds innovation. Backed by Chevron and Total, 
the new simulator took more than 10 years of development 
before its commercial launch. Leading experts in reservoir 
characterization, numerical modeling, applied mathemat- 
ics, and high-performance computing as well as staff from 
Stanford and Oxford Universities contributed to the effort. 
Since its commercialization, the INTERSECT simulator has 


10 


been used to model and manage 120 of the most challenging 
oil and gas fields in the world. INTERSECT simulator tech- 
nology has significantly improved subsurface modeling and 
understanding for optimizing field development production 
strategies in complex reservoirs. 


Partnering with Other Industries to Fuel Further Innovation 
The size and depth of our portfolio also offer opportuni- 
ties for innovation through collaboration with other indus- 
trial companies that pursue new technology as keenly 
as Schlumberger. For the last seven years, for exam- 
ple, Schlumberger has worked with nVidia and Stanford 
University on the high-performance computing techniques 
that are essential to the success of advanced seismic acqui- 
sition systems. In France, home to Saint-Gobain, the world’s 
largest manufacturer of crystal glass, a recent project 
focused on the joint development of new large-scale crys- 
tals for industrial applications. This technology is used by 
the Wireline product line’s Litho Scanner* high-definition 
spectroscopy service—the first logging tool to noninvasively 
measure the total organic content of shale reservoirs down- 
hole. This parameter is of vital importance in estimating the 
hydrocarbon potential of such unconventional resources. 
Another example comes from the Schlumberger commit- 
ment to lead the adoption of industrial applications of the 
Google Glass wearable platform. This technology facilitates 


Electrical current flows from central button electrodes through 
the borehole fluid to return electrodes on the top of the Quanta 
Geo tool. The innovative sonde design makes it possible to log 

both up and down in the well without image degradation. 


access to information and knowledge for personnel engaged 
in equipment maintenance and calibration as well as in 
field operations so they can perform their tasks as efficiently 
and effectively as possible. Across our R&E organization, 
Schlumberger is engaged with more than 150 technology 
partners, all of which add to the rich global network of inno- 
vation we have built around the world and across academia, 
customers, and industries. 


Transforming R&E for Strategic Advantage 

Realizing the full benefit of accelerating the flow of innova- 
tive ideas largely depends on how effectively an R&E organi- 
zation can translate them into high-performance, field-ready 
technologies. To ensure that we achieve this strategic advan- 
tage, we have transformed both the efficiency and quality of 
the Schlumberger R&E organization. 

This massive undertaking—costing the company an 
estimated $350 million—started six years ago with the 
benchmarking of existing R&E processes against lead- 
ing companies in other industries, followed by a complete 
restructuring of the organization, and finally the develop- 
ment and implementation of a new R&E operational system. 

The new system was developed through the concerted 
effort of hundreds of R&E professionals who worked on 
rewriting the fundamental processes used to develop and 
manufacture Schlumberger products. We built on our 
traditional strengths of innovation, science, and technol- 
ogy and complemented these with modern approaches 


Quanta Geo Photorealistic Reservoir Geology Service 


Improving industry performance through lowering finding 
and development costs presents three key challenges 
in reservoir characterization—reducing subsurface 
risk, characterizing even the most complex reservoirs, 
and building the foundation for optimal production and 
maximum recovery. Schlumberger Reservoir Characterization 
Group technologies achieve this by integrating physical 
measurements with digital workflows and customizing 
solutions for each individual reservoir to advance reservoir 
understanding. 

New Quanta Geo photorealistic reservoir geology 
service—the first Wireline technology to fully benefit 
from the R&E transformation—uses novel microelectrical 
techniques to produce detailed images of rock formations 
in wells drilled with nonelectrically conductive drilling fluid. 
The images provide precisely oriented visual representations 
at much greater resolution than surface seismic data. Image 
visualization and geological interpretation are seamlessly 
powered by the Techlog* wellbore software platform to 
complement seismic interpretation, support informed 
decision making, and reduce uncertainty in reservoir 
modeling—enabling customers to move from exploration 
drilling to field development more confidently and with 
lower subsurface risk. 


successfully deployed by leading companies in the automo- 
tive and aerospace industries. The new R&E system achieves 
three ambitions: by emphasizing efficient product devel- 
opment methodologies and product industrialization, we 
have reduced cycle time from the idea stage to the mature 
product, supported our accelerating rate of innovation, and 
reduced new product time to market. In addition, we have 
also set a clear goal to make a step change in the reliability 
of our technologies, with a particular emphasis on their out- 
of-the-box performance. This is perhaps the most critical 
element of our R&E transformation. 


Improving helabiity and 
Increasing Efficiency 


Manufacturing staff B 
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intervention-constrained high- 
reliability ESP systems in the 
Schlumberger Reda Production 
Systems Plant in Singapore. 


Operational failures cost the E&P industry many billions of dollars in nonproductive 


time, project delays, and cost overruns. This performance substantially lags that of 


other high-technology industries, and a tremendous effort is required to match the 


performance of the leading aerospace and automotive companies. 


At the same time, our investment of tens of billions of dollars in technical assets presents a major 


Opportunity to markedly improve the overall efficiency with which we operate. The transformation of 


our entire R&E organization accelerates the delivery of innovative technology to drive revenue growth, 


and a similar transformation in equipment reliability and operational efficiency lowers overall cost. 


Elevating the performance of oilfield equipment to the level at 
which the automotive industry operates requires decreas- 
ing current failure rates by 96%. This can be done only by 
taking a completely new approach to product development 
planning and design as well as to job execution. 


Transforming Reliability—A Step Change in Action 
The Schlumberger R&E transformation restructured both 
the organization and processes across our more than 65 engi- 
neering, manufacturing and sustaining centers worldwide. 
Our way of working has been changed, from engineering to 
shop floor and from supply chain to technical support. 

As a result, a clear, unified methodology and language 
have been established, enhancing our ability to form col- 
laborative teams across multiple centers and to optimize 
manufacturing locations independently of engineering 
location. To this end, training courses developed in col- 
laboration with the California Institute of Technology and 
University of Michigan on project management and lean 
manufacturing, respectively, have been attended by more 
than 600 engineering project managers and manufacturing 
professionals. An additional 5,000 engineers were also trained 
on the new methodologies to firmly establish the transforma- 
tion throughout the R&E organization. Since the start of the 
transformation more than $350 million have been invested in 
organizational structure, global training, and test facilites. 


Developing Products Concurrently 

One of the principal notions underlying the new process 
is concurrent design in which design engineers, software 
developers, and scientists work together from the start of the 
project with specialists in reliability, manufacturability, and 
supply-chain aspects. This concurrent teamwork ensures 
that once the new product is introduced, not only does it 
meet its functionality and performance specifications, but it 
is also manufactured from the outset at optimal cost and can 
be deployed worldwide with excellent reliability. 

Modeling and simulation also play key roles in driving 
R&E performance. Their extensive use includes rapid test- 
ing and optimized design to explore options and parameter 
combinations before a prototype needs to be built. One of the 
first tools developed with the new process was the Wireline 
Saturn* 3D radial probe. Comprehensive modeling con- 
ducted for this new fiuid sampling service contributed to its 
remarkable out-of-the-box performance and one of the most 
rapid market deployments of any Schlumberger product. 

Once a prototype product has been built, it undergoes 
extensive testing before being released for commercial service. 
As part of the R&E transformation, we made a considerable 
investment in state-of-the-art test equipment and processes. 
Some installations accelerate subassembly testing while others 
reproduce an oilfield operating environment to rigorously test 
complete systems. More than $120 million has been invested to 
upgrade and expand these in-house capabilities. 
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Senior Maintenance Technician Zhen Shuai Li and Operations 
Manager Wiejia Li examine a PowerDrive Orbit rotary steer- 
able system in the Chengdu base in China. 


New product development is also accelerated by empha- 
sizing the use of common building blocks across our prod- 
uct lines. Within the R&E organization, the enabling 
technologies group develops and standardizes fundamental 
enabling-technology platforms across the company. One 
example is a library of standard microelectronic building 
blocks that are capable of withstanding temperatures in 
excess of 400 degF. These blocks are employed across prod- 
uct lines, from Drilling & Measurement to Wireline and from 
Testing Services to Completions. 


Driving Operational Reliability Through Process 

Just as product reliability begins with good product design, 
process reliability begins with good process design. By learning 
from other industries, we have also transformed our approach 
to the critical processes that have the greatest impact on reli- 
ability. One example is the fresh look we have taken at stan- 
dard work instructions and operational checklists. 

The upgraded standard work instructions are embedded 
in process management applications. This enables rigorously 
monitoring process steps for proper completion and optimal 
efficiency. User feedback and suggestions are captured in 
real time, and the data are consolidated to identify bottle- 
necks or reliability concerns that can be addressed. Changes 
can be immediately deployed and made rapidly accessible to 
every user using a variety of intranet applications. 


PowerDrive Orbit Rotary Steerable System 


Being able to drill the right well, in the right place, 

on time, and on budget Is essential for higher industry 
performance. However, this ability requires improving 
drilling efficiency by increasing footage drilled per day 
and eliminating nonproductive time, assuring a high- 
quality wellbore that allows easy access to and from 

the reservoir, and optimizing placement of the well with 
real-time quantitative formation evaluation. To meet 
these challenges, the Schlumberger Drilling Group offers 
customers a complete portfolio of products and services 
spanning the market from the drill bit in the well to the rig 
at the surface. 

Precision in steering the well is essential, and 
Schlumberger leads the market with technologies that 
include PowerDrive* rotary steerable systems (RSS). In 
16 years of service, the continually expanding PowerDrive 
RSS family has drilled more than 140 million feet globally— 
more than one trip around the world. The latest-generation 
PowerDrive Orbit* RSS was introduced to the market in 
North America early in 2014, and more than 140 tools are 
now deployed and have drilled more than 350 wells. 

With its extended capabilities driven by new 
engineering techniques for validation and verification, 
the PowerDrive Orbit RSS benefited from our R&E 
transformation and in turn has contributed to changing the 
way we work. Its new design techniques and scalability 
features are helping drive more efficient deployment of our 
entire RSS fleet. As a result, we have improved reliability 
and increased asset utilization of our PowerDrive RSS 
armory worldwide by more than 30%, which has led to 
significant savings in capital expenditure. 


Operational reliability is furthered by new technologies. Our 
close collaboration with academic institutions and technology 
partners also optimizes process workflows for implementing 
leading-edge technology as well as for learning systems and 
simulation. The partnership we have established around the 
applications of augmented reality platforms is a good example, 
illustrating how our field organization will function in the future. 


Equipment maintenance also benefits from many aspects 
of improved process design. We have similarly implemented 
best practices from other industries, including changing main- 
tenance from a fixed schedule to a condition-based approach 
using sensors in the equipment as well as data related to the 
operating environment. More than two years of testing this 
approach has delivered excellent results. For example, the 
Wireline MDT* modular formation dynamics tester has more 
than doubled its reliability over the past three years. 


Improving Reliability by Leveraging Scale 

Schlumberger possesses a unique strength in the scale and 
footprint of its global operations. Each month, our product 
lines conduct a total of more than one million operating hours, 
representing a massive reach in serving customer needs as 
well as in identifying market opportunities. Our resource base 
includes 300,000 mobile assets and 2,500 operating facilities, 
and we manage more than 80,000 suppliers. However, to lever- 
age scale, not only must you have it, you have to know how to 
use it. The transformation of R&E and the development of ini- 
tiatives in operational reliability are prerequisite in improving 
performance and increasing efficiency. 


Training for Reliability and Efficiency 

While systems and technology provide the foundation for reli- 
ability and efficiency, it is the behavior and actions of people 
that really make a difference. Schlumberger is already an 
industry leader in procedural adherence. This is embedded 
in every employee from the first day of employment, but we 
can still do better—first, by again adopting ideas from other 
industries, such as the challenge and response methodology 
of aircraft pilot checklists, and second, by reinforcing proce- 
dures across all operations to raise all of them to the same 
level of performance. 

A recent trial run with our North American operations 
achieved a step change in service reliability—reducing the 
rate of well perforating misruns by more than 50% in the 
space of only a few months. Schlumberger personnel positively 
responded to these initiatives and took pride in delivering 
more efficient and reliable field performance. 

The industry has conventionally determined personnel 
competency based on training records and years of experi- 
ence. This must change because there will soon not be enough 
collective years of experience available. The rapid evolution 
of technology also negates years of service as a guarantee of 
relevant experience. 


Senior Chemist Scott Meng and Assistant Sylvia Guerrero 
work on new materials for drilling motors in the laboratory 
at the Schlumberger Motor Center of Excellence. 


Making a Step Change in Reliability 


Product-related concerns account for about one-quarter 
of Schlumberger customer-related nonproductive time. 

To achieve a step change in reliability performance, 
Schlumberger is implementing a new approach in product 
development, job planning and design, and job execution. 

The Motor Center of Excellence (MCE) in Katy, Texas, 
USA, is one example of how Schlumberger has increased 
product reliability. MCE, built from integrating five separate 
locations after the 2010 Smith International acquisition, 
has introduced best-in-class practices to design higher 
reliability into the drilling motors used to drill directional 
wells. The resulting improvements in motor reliability are 
lowering life cycle costs. 

Another example is the MaxFORTE* intervention- 
constrained high-reliability electrical submersible pump 
(ESP) system. By incorporating lean methodologies 
from the automotive and aerospace industries into the 
manufacturing process, the “white-glove” assembly line 
in Singapore has elevated the quality and reliability of the 
MaxFORTE ESP system for subsea applications. 


Service Manager Dao Thi Minh Tam prepares wireline 
logging equipment in the Port Klang Center prior to shipment 
to an operational location. 


Managing Assets More Efficiently 


The Wireline Center for Reliability and Efficiency in Port 
Klang, Malaysia, is where logging tools are maintained 

and prepared for distribution to jobs across the Malaysia, 
Thailand, and Vietnam GeoMarket region. It is also where 
asset utilization has been changed to consolidate resourcing 
decisions to a central team that assesses activity across all 
locations of the GeoMarket region in deploying assets. 

As a result, almost 30% of the asset fleet has been 
released, enabling redistribution of spare equipment to 
other locations and lowering their capex needs. Another 
benefit has been the centralization of maintenance 
expertise, which has improved fleet reliability and reduced 
tool maintenance time. 

Transformation like this enables Schlumberger to reduce 
annual capital expenditure as existing fleets are redeployed 
more efficiently. This was the case in 2014, with capex 
expenditure representing 8%—10% of revenue compared 
with 12%—13% in previous years. 


Changing the way we work therefore means adopting a 
model that ensures we develop people with a combination of 
skills and proficiency independent of their years of service. 
Schlumberger is known for best-in-class training and devel- 
opment programs—a unique strength that we have created 
over more than 40 years. We are now complementing skills 
development by adopting a rigorous systematic approach 
with proficiency validation. 


Making Operations More Efficient 

Schlumberger has tens of billions of dollars invested in its 
global fleet of assets, yet asset utilization levels are low 
compared with leading companies in other industries. This 
situation offers an opportunity for change to lower the cost 
of service. Furthermore, the company’s inventory stands at 
close to $5 billion. Even a small improvement in the man- 
agement of a global inventory of this magnitude can have a 
material impact on financial results. 

Recognizing that our global inventory is far from opti- 
mum, we began by looking at improving its management. 
Raising responsibility for demand planning above the level 
of the operating location and consolidating the number of 
physical stores brought management under the ownership 
of new regional distribution centers. This reorganization 
enabled the reduction of overall stock levels by aggregating 
demand while reducing slow-moving parts and obsolescence 
through better sharing and minimized lead time. 

In a similar manner, changing asset utilization from 
a decentralized model to a hub-and-spoke model, where 
resourcing decisions are consolidated at the regional 
level, offers the same advantage in reducing asset num- 
bers. Since August 2013, the Wireline product line has 
been piloting this approach at Port Klang, Malaysia. In the 
first few months of operation, asset utilization has already 
increased significantly. 


Deploying Personnel for Maximum Efficiency 
The advantages of hub-and-spoke resourcing for inventory 
and assets have a parallel in workforce assignment efficiency 
for varying activity levels. Transformation opportunities exist 
through the concepts of multiskilling, crew modularity, and 
remote operations, while support workforce efficiency can be 
maximized through centralized hubs covering a wider area. 
Multiskilling assigns responsibilities across operations 
more effectively by looking at the various roles performed 
by all Schlumberger crew at the wellsite. It is particularly 
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Well Services pressure pumping equipment deployed in a spread 
on a wellsite in Neuquen, Argentina prior to a hydraulic fracture 
operation on a shale gas well in the Vaca Muerta formation. 


effective in removing barriers between product lines and 
optimizing the overall crew size at wellsites where multiple 
product lines are deployed. The expertise of crew members 
who are trained and ready to fill different roles for different 
product lines is leveraged within an integrated operation. 

Crew modularity deploys wellsite crews in specialized 
units—such as rig-up or rig-down—in land locations where 
high-volume operations are conducted. Moving modular 
crews from job to job significantly increases both produc- 
tivity and consistency. 

Remote operations use information technology (IT) real- 
time solutions to connect the crew at the rig to the expertise 
and support available at the base. This concept has existed for 
almost a decade, but wider applications are now being pur- 
sued as IT and operational challenges are overcome. Not only 
does the remote operations concept reduce wellsite crew size 
for greater efficiency, it also has a proven impact on opera- 
tional reliability through more effective sharing of knowledge 
and expertise across multiple operations—all in real time. 

Each of these three concepts can be applied individually 
to reduce the total number of people required to cover a spe- 
cific job. This has a positive impact on operating efficiency 
for Schlumberger and also addresses the concerns of custom- 
ers who need to reduce the number of personnel for overall 
health, safety, and environmental reasons at the wellsite, or 
to limit their number on operations in restricted areas or on 
small platforms. 


Continuously Improving Operational Performance 
Changing the way we work through improving reliability and 
increasing efficiency is an integral part of our unmatched 


BroadBand Unconventional Reservoir Services 


Customer production challenges require a focus on 
operational efficiency and on technologies that improve 
production and increase recovery. Although these 
challenges are common across all reservoir types, the 
scale and dynamics of unconventional plays call for 
different workflows and technologies. Schlumberger 
Production Group BroadBand* unconventional reservoir 
completion services address this need. 

The BroadBand Sequence fracturing service enables 
sequentially fracturing multiple clusters in an interval to 
ensure that each contributes to production. The key is an 
engineered composite fluid that bridges off at the near- 
wellbore area, immediately past the completion hardware. 
This temporarily isolates the already stimulated zones from 
sequential fracturing of the next zone. 

The BroadBand Precision integrated completion 
service addresses the problem of fractures that have been 
stimulated but do not produce. By controlling entry points 
in the completion hardware on command, BroadBand 
Precision service makes it possible to stimulate every 
prospective productive perforation cluster along a lateral 
to control fracture placement, sizing, and conductivity. 

By fully exploiting ongoing significant advances 
in unconventional reservoir characterization and well 
construction, BroadBand services deliver a step-change 
improvement in production and recovery. 


executional capability—another unique Schlumberger 
advantage. For more than 15 years we have spent signif- 
icant time and resources in perfecting the structure of our 
GeoMarket regions and Product Groups as the platform 
for continuously improving operating performance. Our 
unmatched flexibility in product-line management and service 
deployment is neither easy to deploy nor simple to manage 
without this structural platform in combination with our long- 
term experience across industry markets and environments. 


Driving Growth Through 
Greater Integration 


Schlumberger Well-Inte. On é 

Well Services equipment setup on a 
Wellsite in Neuquen, Argentina ready 
to perform a séries of integrated oper- 
ations on a shale gas well. 


Increasingly diverse oil and gas resources present both technical challenges and 


constraints for customers but significant opportunities for Schlumberger. Technology 


and process must be customized just as much for deepwater developments as for 


unconventional reservoirs, particularly at times of volatility in commodity prices. 


Growth through accelerating the pace of new technology innovation can be boosted by lowering 


cost through improved reliability and increased efficiency. But perhaps just as importantly, growth 


can be further enhanced by greater integration of innovative technology with human skill and 


operational workflow to deliver the step change in performance that the industry seeks. 


Involving our customers in the integration process is criti- 
cal. Their experts and ours must use common processes and 
workflows to meet challenges that range from reducing sub- 
surface risk as exploration and appraisal begins to increas- 
ing the ultimate recovery achievable when a reservoir nears 
the end of its productive life. Schlumberger has a 20-year 
track record of integrating technologies, project manage- 
ment workflows, and human skills to satisfy not only the full 
range of customer challenges but also to meet internal goals 
across product line and field organizations. 


Leveraging Company Strengths to Drive Growth 
Schlumberger benefits from four key differentiating advan- 
tages that form the basis for growth in the delivery of inte- 
grated services and solutions. 

The first concerns individual technologies, such as those 
used to characterize an individual reservoir. In the reser- 
voir characterization workflow, for example, many mea- 
surements must be made and then integrated into a model 
that is consistently updated over time. Each measurement 
taken separately yields only a single piece of information 
that describes one particular attribute of the reservoir at 
one point in time. Integrating the measurements through 
the right model, however, makes them consistent with each 
other and leads to better reservoir understanding. But inte- 
grating technologies and workflows is not simple, requiring 
a unique mindset and individual skills. The process and skill 


set are not easy to acquire, especially considering that inte- 
gration is not only required from discipline to discipline but 
also from beginning to end. 

The second advantage is the matrix organization that 
Schlumberger introduced more than 15 years ago. The 
central concept of sharing common support services while 
tightly focusing product line expertise readily brings a vari- 
ety of integration models directly to the customer interface. 

This leads directly to the third advantage, which is the 
experience that Schlumberger has gained as an organization 
that is able to deliver services through different business 
models to meet individual customer needs. These vary from 
collaborative, optimized service delivery at commercial rates 
to jointly managed, incentive-based, long-term contracts. 

The fourth advantage is the access we maintain to drilling 
rigs. This has long been a Schlumberger strength, and one 
that was recently reinforced by the company’s acquisition 
of Saxon Drilling. Rig access facilitates individual project 
operations and also offers opportunities for technology inte- 
gration from the drill bit to the rig floor. 


Integrating Operations for Maximum Advantage 

As the pace and complexity of operations have grown, the 
traditional approach of discrete services has become increas- 
ingly inefficient and expensive to manage. To control costs 
and minimize downtime, customers are requesting bundled 
services, which lump together several discrete offerings from 
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a single supplier at a lower total cost. Although bundling may 
reduce the price, it often fails to boost efficiency, especially 
when the product lines and their individual service providers 
continue to function independently. 


Team members Lily Li, Guofang Lv, Xuehu Shi, and 
Yueran Cao hold a wellsite meeting to discuss operations 
on the YangChang integrated project near Yan’an, China. 


Given these drawbacks as well as the magnitude of the 
challenges faced by industry today, the answer lies in truly 
integrated operations. True integration is based on fun- 
damentally different interactions between the customer 
and service provider than those of conventional discrete 
or bundled services. Integrated operations streamline and 
coordinate technologies, workflows, and personnel across 
domain boundaries as a cohesive system. This means that 
individual services at the wellsite are integrated, as are the 
technologies and engineering workflows in the office. The 
oil company and service company are fully aligned, working 
together as one. 


Delivering Project and Asset Management 

Schlumberger Integrated Project Management (IPM), cre- 
ated in 1995, is the leading provider of fully integrated oper- 
ations, from the reservoir to the stock tank. It manages an 
expanding portfolio of multiyear, multirig well construction 
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and field development projects that range from the Factory 
Drilling* approach for unconventional resource development 
through the demanding technical challenges of the deepest 
wells to full redevelopment of mature fields. IPM contracts 
are almost always long term for maximizing operational effi- 
ciency and local experience. 

A recent well construction project in Kastern Australia 
is a typical example of an IPM contract. The project, which 
is now winding down, drilled more than 300 wells per year 
using the Factory Drilling approach, which was first devel- 
oped by Schlumberger in Mexico. The Factory Drilling 
approach integrates four main areas of activity. The first 
is overall project management, engineering, procurement, 
and logistics; second, the deployment of specially designed 
drilling rigs; third, the supply of Schlumberger products and 
fit-for-purpose technologies; and last, all third-party services 
that are needed. This extensive integration leads directly to 
improved efficiency and overall cost reduction, enabling the 
construction of more wells within the same time frame to 
raise production capacity and lower project risk. 

Project economics are driven by time-related costs. In 
Eastern Australia, the experience gained since starting field 
work has reduced drilling times from eight to four days per 
well. Well completion times were similarly halved, from four 
days to two, largely from standardized processes and tech- 
nologies deployed through the integrated services model 
over the 800 wells that have been drilled and completed. 


Adding Subsurface Expertise to Production Management 
Achieving success for long-term incentive production man- 
agement contracts places the highest demands on integra- 
tion. Schlumberger has more than 10 years of experience 
in this type of work, beginning with redevelopment of 
the Dacion field in Venezuela. The most recent example 
of Schlumberger Production Management (SPM) is the 
Shushufindi field in Ecuador—one of the largest onshore 
fields in South America. 

The aim of the Shushufindi project was to rejuvenate and 
redevelop this mature brownfield to generate incremental 
production. An essential prerequisite was to integrate the 
IPM approach with production management and a detailed 
understanding of the subsurface. Once work began in April 
2012, the joint Schlumberger and customer team built a 
new static and dynamic model of the reservoir using the 
Schlumberger Petrel* E&P software platform. This took 
the field from paper records to a state-of-the-art reservoir 


Rock outcrops help improve reservoir understanding. This out- 
crop on the Roan Plateau, Colorado, USA provides information 
about shale reservoirs in the Green River Basin oil field. 


simulation model in only nine months. The results identified 
new reserves, opportunities for infill drilling, and candidate 
wells for workover operations. Over a two-year period, SPM 
drilled 63 wells and worked over another 54 to increase field 
production to more than 75,000 bbl of oil per day, achieving 
more than 40,000 bbl in incremental production above the 
agreed project baseline. 


Changing the Way We Work 

Our success definitively demonstrates what can be achieved 
by changing the way we work. Accelerating the pace of tech- 
nical innovation to develop exciting new technologies that 
meet the increasing technical challenges of our customers 
is essential. Designing, developing, and deploying these 
new technologies through an R&E organization that has 
been transformed to match the best-in-class processes of 
high-technology industries in fields such as aerospace and 
automotive increases product reliability and improves oper- 
ational efficiency. Integrating these technologies with our 
process expertise and human skills adds even further value 
to a wide range of customer oilfield activities. 

This combination of technology and integration is a 
proven major driver of revenue growth, even at a time of vol- 
atility in commodity pricing. The combination of improved 
reliability and increased efficiency is just as critical in 
improving financial performance—for both Schlumberger 
and our customers. 


Unconventional Resource Development 


Unconventional reservoirs are aptly named. They are 
complex, presenting numerous challenges compared with 
conventional reservoirs. For example, the Ghawar field 

in Saudi Arabia, one of the world’s largest conventional 
fields, delivers five times the production with half the 
well count and at much lower decline rates in only 

2% of the acreage of the Bakken fields, one of the top 
unconventional plays in the US. 

Understanding unconventional reservoirs and making 
the right decisions during their development is critical 
to success. Schlumberger is continually integrating 
process and technology with field operations to optimize 
production through the approach of GeoEngineered 
Performance” services. 

The process starts by correlating physical properties 
of the reservoir rock from core, log, and seismic data to 
fully characterize the reservoir. Large amounts of data are 
rapidly integrated into models that accurately reflect the 
heterogeneous nature of the unconventional reservoir. A 
network of Schlumberger Technical Integration Groups 
then leverages the breadth of our technology portfolio 
to give customers basin-specific, fit-for-purpose field 
development solutions. 

By integrating expert knowledge of rocks and fluids 
with innovative technology, the Schlumberger approach 
of GeoEngineered Performance services builds efficiency 
and cost effectiveness into operations for unconventional 
resource development. 
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A Sustainable 
Advantage 


AS part of a company-sponsored initiative, one 
Schlumberger employee in Chad has built schools in his 
home village of Koumra'to provide access to education 
for more than 1,500 students aged from 5 to 20. 


For the E&P industry to remain a reliable supplier of safe and cost-effective energy 


while meeting high environmental standards, the workforce employed and technology 


deployed must support continual and sustainable performance improvement to enable 


responsible stewardship of hydrocarbon resources. 


Schlumberger, with the largest and most innovative technology portfolio in the industry, enjoys signifi- 


cant strength in the diversity and capability of its workforce. This has taken more than 40 years to 


develop through a unique approach to recruiting and training, as well as to career and leadership 


development. This approach provides a sustainable advantage that is exceedingly difficult to replicate. 


In developing talented people and innovative technology, 
Schlumberger believes that no single culture holds a lock 
on creativity. Working in more than 85 countries—many of 
them for more than 70 years—and employing people of over 
140 nationalities provides a unique culture that is global in 
outlook yet local in practice. Many of the consequences of 
what we do, in whichever country we work, have an impact 
both on the industry and on the country. While helping cus- 
tomers produce oil and gas more efficiently, we can positively 
affect capacity building, economic development, and social 
investment. All sustainability is local, and our geographical 
footprint offers many opportunities to improve performance. 


Integrating Technology and Environmental Footprint 
Sustaining economic development while conserving nat- 
ural resources is a pressing challenge. Our integration of 
technical innovation with a commitment to high standards 
of behavior is key to meeting those goals. With a history in 
innovation of more than 80 years, our scientific knowledge 
and technical expertise help customers meet their technical 
challenges while minimizing the environmental footprint. 
For example, the Schlumberger HiWAY* flow-channel frac- 
turing technique uses 40% less proppant and 25% less water 
than conventional stimulation treatments. Since its intro- 
duction, application of the HiWAY technique has conserved 
more than 1.2 billion gallons of water—the equivalent of the 
capacity of more than 1,800 Olympic-size swimming pools. 


In a similar approach, the Schlumberger R&E organiza- 
tion established a lean manufacturing program as part of its 
transformation with a goal of continually improving both effi- 
ciency and productivity through the identification and elim- 
ination of waste. Key to the success of the program has been 
the involvement of all R&E functions: engineering, manufac- 
turing; product sustaining; supply chain; human resources; 
health, safety, and environment; facilities; and finance. 

In 2010, a complementary “lean and green” program was 
launched to actively target environmental waste in the form 
of energy, water, materials, emissions, and other solid and 
liquid wastes. The success of the program depended on col- 
laboration between teams to achieve environmental savings. 

Now in its fifth year, the lean and green program has aver- 
aged net project savings of more than $1 million per year 
from the reduction and elimination of environmental waste. 
Average annual savings are 2,378 MW in electricity, 19,704 kL 
of water, and 521 tonnes of waste. 

Facilities-related projects in the lean and green program 
include the installation of energy-efficient lighting, sensors 
and timers for heating and lighting control, air handling 
systems, and closed-loop water systems. The return on 
investment from these projects provides both financial and 
environmental advantages that are potentially repeatable. 

The lean and green program brings proactive environ- 
mental awareness to the Schlumberger R&E organization 
that can be expanded to other parts of the company. 
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Faculty for the Future Fellow Silvia Materu, from Tanzania, 
is pursuing a PhD in Environmental Sciences at the 
Hamburg University of Applied Sciences in Germany. 


Uniting Women Scientists—Faculty for the Future 


Since its launch in 2004, Faculty for the Future has awarded 
more than 400 fellowships to women from 68 countries. 
During the 2014-2015 academic year, Faculty for the 

Future Fellows pursued PhD or postdoctorate studies in 

36 disciplines ranging from physics to mathematics to 
chemical engineering at 64 of the world’s top universities 

in 12 different countries. 

In addition to enabling women to attend their courses 
of study, the Faculty for the Future also hosts an annual 
forum for program fellows to share experiences and foster 
cooperation while debating topics of interest. The 12th 
such forum was held in Cambridge, Massachusetts, US, 
in November 2014. Past forums have been held in locations 
from New York to London to Abu Dhabi. Some 60 women 
scientists met in Cambridge and shared their research 
subjects and experiences during the three-day event. 
They debated topics that included examining the barriers 
for women who wished to study STEM subjects, the 
encouragement needed for the next generation of women 
scientists to succeed, and how STEM can help alleviate 
major world health and educational challenges. 
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Becoming Part of the Environment 

The Schlumberger approach to social investment respects 
three principles—it must be for activities that are con- 
nected to our business, it must be rooted in the commu- 
nities in which we work, and it must be both focused and 
accountable. Today, much of our investment is directed at 
education—particularly in science, technology, engineering, 
and mathematics (STEM) because these subjects underpin 
our business as well as economic growth—and at initiatives 
closely connected with health and safety, as these are essen- 
tial to human development. 

In practicing this approach, Schlumberger engages in 
educational programs that range from the Schlumberger 
Excellence in Educational Development (SEED) program 
focused on schoolchildren between the ages of 10 and 18 to 
the Schlumberger Foundation’s Faculty for the Future ini- 
tiative, which is designed to create a community of women 
leaders in STEM subjects that support socioeconomic devel- 
opment in their home developing economies. 

Recognizing the link between science, technology, and 
socioeconomic development, as well as the key role of edu- 
cation in realizing individual potential, the Schlumberger 
Foundation’s Faculty for the Future program supports sci- 
ence and technology by enabling women from developing 
economies to pursue advanced graduate study in science 
and engineering subjects at top universities worldwide. In 
doing so, the program is building an international commu- 
nity of women leaders in science, who are prepared to make 
an impact in their home countries around the world. 

These and other initiatives further the pursuit of two key 
Schlumberger advantages—becoming part of the environ- 
ment with every country as a home country, and harnessing 
the benefit that cultural affinity provides with customers in 
an industry that deploys ever more complex technology. 

Schlumberger has invested considerable effort in under- 
standing the sustainable development aspects of its oper- 
ations around the world. As a result, we have developed a 
sustainability framework that represents different facets of 
our activities. When viewed through this lens, it becomes 
clear that the company contributes to every country in which 
it works, often to a degree beyond any strict local obliga- 
tions. Wherever Schlumberger operates, we strive to align 
our global business model with local and national priorities 
through continuous and proactive engagement with a wide 
range of stakeholders. 
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PART I 


Item 1. Business. 


All references in this report to “Registrant,” “Company,” “Schlumberger,” “we” or “our” are to Schlumberger Limited 
(Schlumberger N.V., incorporated in Curacao) and its consolidated subsidiaries. 

Founded in 1926, Schlumberger is the world’s leading supplier of technology, integrated project management and 
information solutions to the international oil and gas exploration and production industry. Having invented wireline 
logging as a technique for obtaining downhole data in oil and gas wells, Schlumberger today provides the industry’s 
widest range of products and services from exploration through production. As of December 31, 2014, the Company 
employed approximately 120,000 people of over 140 nationalities operating in approximately 85 countries. 
Schlumberger has principal executive offices in Paris, Houston, London and The Hague. 

Schlumberger operates in each of the major oilfield service markets, managing its business through three Groups: 
Reservoir Characterization, Drilling and Production. Each Group consists of a number of technology-based service and 
product lines, or Technologies. These Technologies cover the entire life cycle of the reservoir and correspond to a 
number of markets in which Schlumberger holds leading positions. The business is also reported through four 
geographic Areas: North America, Latin America, Europe/CIS/Africa and Middle East & Asia. Within these Areas, a 
network of GeoMarket* regions provides logistical, technical and commercial coordination. 

The role of the Groups and Technologies is to ensure that Schlumberger provides the best possible service to 
customers and that it remains at the forefront of technology development. The Groups and Technologies are 
collectively responsible for driving excellence in execution throughout their businesses, overseeing operational 
processes, resource allocation, personnel and delivering superior financial results. The GeoMarket structure offers 
customers a single point of contact at the local level for field operations and brings together geographically focused 
teams to meet local needs and deliver customized solutions. The Areas and GeoMarkets are responsible for providing 
the most efficient and cost effective support possible to the operations. 


The Groups are as follows: 


Reservoir Characterization Group — Consists of the principal Technologies involved in finding and defining 
hydrocarbon resources. These include WesternGeco, Wireline, Testing Services, Schlumberger Information Solutions 
(SIS) and PetroTechnical Services. WesternGeco seismic acquisition services and PetroTechnical Services 
interpretation solutions combine to provide the industry’s most extensive multiclient library. 


e WesternGeco is a leading geophysical services supplier, providing comprehensive worldwide reservoir imaging, 
monitoring and development services. WesternGeco provides increasingly accurate measurements and images of 
subsurface geology and rock properties for both customer proprietary and multiclient surveys. 


e Wireline provides the information necessary to evaluate subsurface formation rocks and fluids to plan and 
monitor well construction, and to monitor and evaluate well production. Wireline offers both openhole and 
cased-hole services including wireline perforating. 


e Testing Services provides exploration and production pressure and flow-rate measurement services both at the 
surface and downhole. The Technology also provides tubing-conveyed perforating services. 


e Schlumberger Information Solutions sells proprietary software and provides consulting, information 
management and IT infrastructure services that support core oil and gas industry operational processes. 


e PetroTechnical Services supplies interpretation and integration of all exploration and production data types, as 
well as expert consulting services for reservoir characterization, field development planning production 
enhancement and multi-disciplinary reservoir and production solutions. PetroTechnical Services offers the 
industry’s most extensive multiclient data library and provides industry petrotechnical training solutions. 


Drilling Group — Consists of the principal Technologies involved in the drilling and positioning of oil and gas wells and 
comprises Bits & Advanced Technologies, M-I SWACO, Geoservices, Drilling & Measurements, Drilling Tools & 
Remedial, Saxon Rig Services and Integrated Project Management well construction projects. 


e Bits & Advanced Technologies designs, manufactures and markets roller cone and fixed cutter drill bits for all 
environments. The drill bits include designs for premium market segments where faster penetration rates and 
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increased footage provide significant economic benefits in lowering overall well costs. The technologies leverage 
proprietary modeling and simulation software for the design of application-specific bits and cutting structures. 


e M-I SWACO is the leading supplier of drilling fluid systems engineered to improve drilling performance by 
anticipating fluids-related problems, fluid systems and specialty equipment designed to optimize wellbore 
productivity and production technology solutions formulated to maximize production rates. M-I SWACO also 
provides engineered managed pressure drilling and underbalanced drilling solutions, as well as environmental 
services and products to safely manage waste volumes generated in both drilling and production operations. 


© Geoservices supplies mud logging services for geological and drilling surveillance. 


e Drilling & Measurements provides directional drilling, measurement-while-drilling and logging-while-drilling 
services for all well profiles as well as engineering support. 


e Drilling Tools & Remedial provides a wide variety of bottom hole assembly drilling tools, borehole enlargement 
technologies and impact tools, as well as a comprehensive collection of tubulars and tubular services for oil and 
gas drilling operations. 


e Saxon Rig Services provides land drilling and related support services. 


Production Group — Consists of the principal Technologies involved in the lifetime production of oil and gas reservoirs 
and includes Well Services, Completions, Artificial Lift, Well Intervention, Water Services and Schlumberger 
Production Management field production projects. 


e Well Services provides services used during oil and gas well drilling and completion as well as those used to 
maintain optimal production throughout the life of a well. The services include pressure pumping, well 
cementing and stimulation operations as well as intervention activities. 


e¢ Completions supplies well completion services and equipment that include packers, safety valves, sand control 
technology as well as a range of intelligent well completions technology and equipment. 


e Artificial Lift provides production equipment and optimization services using electrical submersible pumps, gas 
lift equipment, rod lift systems, progressing cavity pumps and surface horizontal pumping systems. 


e Well Intervention develops coiled tubing equipment and services and provides slickline services for downhole 
mechanical well intervention, reservoir monitoring and downhole data acquisition. 


e Water Services specializes in the development, management and environmental protection of water resources. 


Schlumberger has a 40% equity ownership interest in OneSubsea™, a joint venture with Cameron International 
Corporation (“Cameron”). The joint venture manufactures and develops products, systems and services for the subsea 
oil and gas market. Schlumberger’s 40% share of the net income of the joint venture is reflected in the results of the 
Production Group. 

Schlumberger also offers customers its services through business models known as Integrated Project Management 
(IPM), for well construction projects, and Schlumberger Production Management (SPM), for field production projects. 
These models combine the required services and products of the Technologies with drilling rig management, 
specialized engineering and project management expertise to provide a complete solution to well construction and 
production improvement. 

IPM projects are typically of multiyear duration and include start-up costs and significant third-party components 
that cover services Schlumberger does not provide directly. Projects may be fixed price in nature and may contain 
penalties for non-performance. 

SPM commercial arrangements create alignment between Schlumberger and the asset holder and/or the operator 
whereby Schlumberger receives remuneration in line with its value creation. These projects are generally focused on 
developing and co-managing production of Schlumberger’s customers’ assets under long-term agreements. 
Schlumberger will invest its own services and products, and in some cases cash, into the field development activities 
and operations. Although in certain arrangements Schlumberger is paid for a portion of the services or products it 
provides, generally Schlumberger will not be paid at the time of providing its services or upon delivery of its products. 
Instead, Schlumberger is generally compensated based upon cash flow generated or on a fee-per-barrel basis for any 
incremental production Schlumberger helps deliver above a mutually agreed baseline. 
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Supporting the Technologies is a global network of research and engineering centers. Through this organization, 
Schlumberger is committed to advanced technology programs that enhance oilfield efficiency, lower finding and 
producing costs, improve productivity, maximize reserve recovery and increase asset value while accomplishing these 
goals in a safe and environmentally sound manner. 

Managed outside the Group structure is Schlumberger Business Consulting, which helps oil and gas companies 
achieve fast and sustainable performance improvements. 

Schlumberger primarily uses its own personnel to market its offerings. The customer base, business risks and 
opportunities for growth are essentially uniform across all services. There is a sharing of manufacturing and 
engineering facilities as well as research centers, and the labor force is interchangeable. Technological innovation, 
quality of service and price differentiation are the principal methods of competition, which varies geographically with 
respect to the different services offered. While there are numerous competitors, both large and small, Schlumberger 
believes that it is an industry leader in providing geophysical services, wireline logging, well testing, drilling and 
completion fluids, solids and waste management, coiled-tubing, drill bits, measurement-while-drilling, logging-while- 
drilling, directional drilling services and mud logging. A large proportion of Schlumberger offerings is non-rig related; 
consequently, revenue does not necessarily correlate to the rig count. 


GENERAL 
Intellectual Property 


Schlumberger owns and controls a variety of intellectual property, including but not limited to patents, proprietary 
information and software tools and applications that, in the aggregate, are material to Schlumberger’s business. While 
Schlumberger seeks and holds numerous patents covering various products and processes, no particular patent or 
group of patents is considered material to Schlumberger’s business. 


Seasonality 


Seasonal changes in weather and significant weather events can temporarily affect the delivery of oilfield services. 
For example, the spring thaw in Canada and consequent road restrictions can affect activity levels, while the winter 
months in the North Sea, Russia and China can produce severe weather conditions which typically result in temporarily 
reduced levels of activity. In addition, hurricanes and typhoons can disrupt coastal and offshore operations. 
Furthermore, customer spending patterns for multiclient data, software and other oilfield services and products 
generally result in higher activity in the fourth quarter of each year as clients seek to utilize their annual budgets. 


Customers and Backlog of Orders 


For the year ended December 31, 2014, no single customer exceeded 10% of consolidated revenue. Other than 
WesternGeco, Schlumberger has no significant backlog due to the nature of its businesses. The WesternGeco backlog, 
which is based on signed contracts with customers, was $0.7 billion at December 31, 2014 ($0.9 billion at December 31, 
2018). 


Financial Information 


Financial information by business segment and geographic area for the years ended December 31, 2014, 2018 and 
2012 is provided in Note 17 of the Consolidated Financial Statements. 


Executive Officers of Schlumberger 


The following table sets forth, as of January 29, 2015, the names and ages of the executive officers of Schlumberger, 
including all offices and positions held by each for at least the past five years. 


Name Age Current Position and Five-Year Business Experience 

Paal Kibsgaard 47 Chief Executive Officer, since August 2011; Director since April 2011; Chief Operating 
Officer, February 2010 to July 2011; President Reservoir Characterization Group, May 2009 
to February 2010. 

Simon Ayat 60 Executive Vice President and Chief Financial Officer, since March 2007. 

Alexander Juden 54 Secretary and General Counsel, since April 2009. 

Ashok Belani 56 Executive Vice President, Technology, since January 2011; President, Reservoir 


Characterization Group, February 2010 to August 2011; Vice President and Chief 
Technology Officer, April 2006 to February 2010. 


Jean-Francois Poupeau 538 Executive Vice President Corporate Development and Communications, since June 2012; 
President, Drilling Group, May 2010 to June 2012; President, Drilling & Measurements, July 
2007 to April 2010. 

Khaled Al Mogharbel 44 President, Drilling Group, since July 2018; President, Middle East, August 2011 to June 


2018; Project — Gulfsands Petroleum — Syria, July 2009 to July 2011. 


Stephane Biguet 46 Vice President Controller, Operations & Integration, since November 2013; Vice President, 
Global Shared Services Organization, August 2011 to October 2013; Mergers and 
Acquisitions Director, February 2011 to July 2011; Controller, Reservoir Characterization 
Group, October 2008 to July 2011. 


Mark Danton 58 Vice President — Director of Taxes, since January 1999. 


Simon Farrant 50 Vice President, Investor Relations, since February 2014; Special Projects Manager, October 
2018 to January 2014; GeoMarket Manager, North Sea, April 2012 to September 2013; 
Integration Manager, Smith Merger, April 2010 to April 2012; Portfolio Manager, Mergers & 
Acquisitions, July 2004 to March 2010. 


Sherif Foda 45 President, Production Group, since July 2018; President, Europe and Africa, June 2011 to 
June 2013; Saudi Arabia and Bahrain GeoMarket Manager, June 2009 to June 2011. 

Aaron Gatt Floridia 46 President, Reservoir Characterization Group, since August 2011; President Middle East, 
May 2009 to July 2011. 

Howard Guild 43 Chief Accounting Officer, since July 2005. 

Imran Kizilbash 48 Vice President and Treasurer, since November 2013; Controller, Operations & Integration, 


July 2013 to October 2013; Controller, Operations, January 2011 to June 2013; Controller, 
Schlumberger Limited, May 2009 to January 2011. 


Gerard Martellozo 59 Vice President Human Resources, since June 2014; Senior Advisor to the CEO, August 2012 
to May 2014; Human Resources Manager, Drilling Group, May 2010 to July 2012; Human 
Resources Manager, Reservoir Characterization Group, May 2009 to April 2010. 


Patrick Schorn 46 President, Operations and Integration, since July 2013; President, Production Group, 
January 2011 to June 2013; President Well Services, May 2008 to January 2011. 


Available Information 


The Schlumberger Internet website is www.slb.com. Schlumberger uses its Investor Relations website, www.slb.com/ir, 
as a routine channel for distribution of important information, including news releases, analyst presentations, and 
financial information. Schlumberger makes available free of charge on or through its Investor Relations website at 
www.slb.com/ir access to its Annual Reports on Form 10-K, Quarterly Reports on Form 10-Q, Current Reports on Form 
8-K, its Proxy Statements and Forms 3, 4 and 5 filed on behalf of directors and executive officers, and amendments to 
each of those reports, as soon as reasonably practicable after such material is filed with or furnished to the Securities 
and Exchange Commission (“SEC”). Alternatively, you may access these reports at the SEC’s Internet website at 
www.sec.gov. Copies are also available, without charge, from Schlumberger Investor Relations, 5599 San Felipe, 17% 


Floor, Houston, Texas 77056. Unless expressly noted, the information on our website or any other website is not 
incorporated by reference in this Form 10-K and should not be considered part of this Form 10-K or any other filing 
Schlumberger makes with the SEC. 


Item 1A. Risk Factors. 


The following discussion of risk factors known to us contains important information for the understanding of our 
“forward-looking statements,” which are discussed immediately following Item 7A. of this Form 10-K and elsewhere. 
These risk factors should also be read in conjunction with Item 7. Management’s Discussion and Analysis of Financial 
Condition and Results of Operations, and the Consolidated Financial Statements and related notes included in this 
Form 10-K. 


We urge you to consider carefully the risks described below, as well as in other reports and materials that we file 
with the SEC and the other information included or incorporated by reference in this Form 10-K. If any of the risks 
described below or elsewhere in this Form 10-K were to materialize, our business, financial condition, results of 
operations, cash flows or prospects could be materially adversely affected. In such case, the trading price of our 
common stock could decline and you could lose part or all of your investment. Additional risks and uncertainties 
not currently known to us or that we currently deem immaterial may also materially adversely affect our financial 
condition, results of operations and cash flows. 


Demand for the majority of our services is substantially dependent on the levels of expenditures by the oil and 
gas industry. A substantial or an extended decline in oil and gas prices could result in lower expenditures by the 
oil and gas industry, which could have a material adverse effect on our financial condition, results of operations 
and cash flows. 


Demand for the majority of our services depends substantially on the level of expenditures by the oil and gas 
industry for the exploration, development and production of oil and natural gas reserves. These expenditures are 
generally dependent on the industry’s view of future oil and natural gas prices and are sensitive to the industry's view 
of future economic growth and the resulting impact on demand for oil and natural gas. Declines, as well as anticipated 
declines, in oil and gas prices could also result in project modifications, delays or cancellations, general business 
disruptions, and delays in payment of, or nonpayment of, amounts that are owed to us. These effects could have a 
material adverse effect on our financial condition, results of operations and cash flows. 

The prices for oil and natural gas have historically been volatile and can be affected by a variety of factors, including: 


e demand for hydrocarbons, which is affected by general economic and business conditions; 


e the ability or willingness of the Organization of Petroleum Exporting Countries (“OPEC”) to set and maintain 
production levels for oil; 


e oil and gas production levels by non-OPEC countries; 

e the level of excess production capacity; 

e political and economic uncertainty and geopolitical unrest; 

e the level of worldwide oil and gas exploration and production activity; 
e access to potential resources; 

e governmental policies and subsidies; 

e the costs of exploring for, producing and delivering oil and gas; 

e technological advances affecting energy consumption; and 

e weather conditions. 


The oil and gas industry has historically experienced periodic downturns, which have been characterized by 
diminished demand for oilfield services and downward pressure on the prices we charge. A significant downturn in the 
oil and gas industry could result in a reduction in demand for oilfield services and could adversely affect our financial 
condition, results of operations and cash flows. 


A significant portion of our revenue is derived from our non-United States operations, which exposes us to risks 
inherent in doing business in each of the approximately 85 countries in which we operate. 


Our non-United States operations accounted for approximately 71% of our consolidated revenue in 2014, 73% in 2013 
and 72% in 2012. Operations in countries other than the United States are subject to various risks, including: 


e political and economic conditions in certain areas; 

e exposure to possible expropriation of our assets or other governmental actions; 
e social unrest, acts of terrorism, war or other armed conflict; 

e confiscatory taxation or other adverse tax policies; 

e deprivation of contract rights; 


e trade and economic sanctions or other restrictions imposed by the European Union, the United States or other 
countries; 


e restrictions under the United States Foreign Corrupt Practices Act or similar legislation in other countries; 
e restrictions on the repatriation of income or capital; 

e currency exchange controls; 

e inflation; and 

e currency exchange rate fluctuations and devaluations. 


During the fourth quarter of 2014, Schlumberger completed the wind down of its operations in the Republic of 
Sudan. 

As previously disclosed, during the second quarter of 2018, Schlumberger completed the wind down of its service 
operations in Iran. Prior to this, certain non-US subsidiaries of Schlumberger provided oilfield services to the National 
Iranian Oil Company and certain of its affiliates (“NIOC”). Schlumberger has reclassified the results of this business as 
a discontinued operation. All prior periods have been restated accordingly. 

Schlumberger’s residual transactions or dealings with the government of Iran during 2014 consisted of payments of 
taxes and other typical governmental charges. Two non-US subsidiaries of Schlumberger maintained depository 
accounts at the Dubai branch of Bank Saderat Iran (“Saderat”), and at Bank Tejarat (“Tejarat”) in Tehran for the 
deposit by NIOC of amounts owed to non-US subsidiaries of Schlumberger for prior services rendered in Iran. One non- 
US subsidiary also maintains an account at Tejarat for payment of local expenses such as taxes and utilities. 
Schlumberger anticipates that it will discontinue its dealings with Saderat and Tejarat following the receipt of all 
amounts owed to Schlumberger for prior services rendered in Iran. 


Environmental compliance costs and liabilities could reduce our earnings and cash available for operations. 


We are subject to increasingly stringent laws and regulations relating to importation and use of hazardous materials, 
radioactive materials, chemicals and explosives and to environmental protection, including laws and regulations 
governing air emissions, hydraulic fracturing, water discharges and waste management. We incur, and expect to 
continue to incur, capital and operating costs to comply with environmental laws and regulations. The technical 
requirements of these laws and regulations are becoming increasingly complex, stringent and expensive to implement. 
These laws may provide for “strict liability” for remediation costs, damages to natural resources or threats to public 
health and safety. Strict liability can render a party liable for damages without regard to negligence or fault on the part 
of the party. Some environmental laws provide for joint and several strict liability for remediation of spills and releases 
of hazardous substances. 

We use and generate hazardous substances and wastes in our operations. In addition, many of our current and 
former properties are, or have been, used for industrial purposes. Accordingly, we could become subject to material 
liabilities relating to the investigation and cleanup of potentially contaminated properties, and to claims alleging 
personal injury or property damage as the result of exposures to, or releases of, hazardous substances. In addition, 
stricter enforcement of existing laws and regulations, new laws and regulations, the discovery of previously unknown 
contamination or the imposition of new or increased requirements could require us to incur costs or become the basis 
of new or increased liabilities that could reduce our earnings and our cash available for operations. 
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We could be subject to substantial liability claims, which could adversely affect our financial condition, results 
of operations and cash flows. 


The technical complexities of our operations expose us to a wide range of significant health, safety and 
environmental risks. Our offerings involve production-related activities, radioactive materials, chemicals, explosives 
and other equipment and services that are deployed in challenging exploration, development and production 
environments. An accident involving these services or equipment, or a failure of a product, could cause personal injury, 
loss of life, damage to or destruction of property, equipment or the environment, or suspension of operations. Our 
insurance may not protect us against liability for some kinds of events, including events involving pollution, or against 
losses resulting from business interruption. Moreover, we may not be able to maintain insurance at levels of risk 
coverage or policy limits that we deem adequate. Any damages caused by our services or products that are not covered 
by insurance, or are in excess of policy limits or are subject to substantial deductibles, could adversely affect our 
financial condition, results of operations and cash flows. 


Demand for our products and services could be reduced by changes in governmental regulations or in the law. 


Existing or future legislation and regulations related to greenhouse gas emissions and climate change, as well as 
government initiatives to conserve energy or promote the use of alternative energy sources, may significantly curtail 
demand for and production of fossil fuels such as oil and gas in areas of the world where our customers operate and 
thus adversely affect future demand for our services. This may, in turn, adversely affect our financial condition, results 
of operations and cash flows. 

Some international, national, state and local governments and agencies have also adopted laws and regulations or 
are evaluating proposed legislation and regulations that are focused on the extraction of shale gas or oil using 
hydraulic fracturing. Hydraulic fracturing is a stimulation treatment routinely performed on oil and gas wells in low- 
permeability reservoirs. Specially engineered fluids are pumped at high pressure and rate into the reservoir interval to 
be treated, causing cracks in the target formation. Proppant, such as sand of a particular size, is mixed with the 
treatment fluid to keep the cracks open when the treatment is complete. Future hydraulic fracturing-related 
legislation or regulations could limit or ban hydraulic fracturing, or lead to operational delays and increased costs, and 
therefore reduce demand for our pressure pumping services. If such additional international, national, state or local 
legislation or regulations are enacted, it could adversely affect our financial condition, results of operations and cash 
flows. 


If we are unable to maintain technology leadership, this could adversely affect any competitive advantage we 
hold. 


If we are unable to continue to develop and produce competitive technology or deliver it to our clients in a timely 
and cost-competitive manner in the various markets we serve, it could adversely affect our financial condition, results 
of operations and cash flows. 


Limitations on our ability to protect our intellectual property rights, including our trade secrets, could cause a 
loss in revenue and any competitive advantage we hold. 


Some of our products or services, and the processes we use to produce or provide them, have been granted patent 
protection, have patent applications pending or are trade secrets. Our business may be adversely affected if our patents 
are unenforceable, the claims allowed under our patents are not sufficient to protect our technology, our patent 
applications are denied, or our trade secrets are not adequately protected. Our competitors may be able to develop 
technology independently that is similar to ours without infringing on our patents or gaining access to our trade 
secrets, which could adversely affect our financial condition, results of operations and cash flows. 


We may be subject to litigation if another party claims that we have infringed upon its intellectual property 
rights. 


The tools, techniques, methodologies, programs and components we use to provide our services may infringe upon 
the intellectual property rights of others. Infringement claims generally result in significant legal and other costs and 
may distract management from running our core business. Royalty payments under licenses from third parties, if 


available, would increase our costs. Additionally, developing non-infringing technologies would increase our costs. If a 
license were not available, we might not be able to continue providing a particular service or product, which could 
adversely affect our financial condition, results of operations and cash flows. 


Failure to obtain and retain skilled technical personnel could impede our operations. 


We require highly skilled personnel to operate and provide technical services and support for our business. 
Competition for the personnel required for our businesses intensifies as activity increases. In periods of high utilization 
it may become more difficult to find and retain qualified individuals. This could increase our costs or have other 
adverse effects on our operations. 


Severe weather conditions may affect our operations. 


Our business may be materially affected by severe weather conditions in areas where we operate. This may entail 
the evacuation of personnel and stoppage of services. In addition, if particularly severe weather affects platforms or 
structures, this may result in a suspension of activities. Any of these events could adversely affect our financial 
condition, results of operations and cash flows. 


Cyber attacks could affect our business. 


If our systems for protecting against cybersecurity risks are circumvented or breached, this could result in the loss of 
our intellectual property or other proprietary information, including customer data, and disruption of our business 
operations. 


ltem 1B. Unresolved Staff Comments. 


None. 


Item 2. Properties. 


Schlumberger owns or leases numerous manufacturing facilities, administrative offices, service centers, research 
centers, data processing centers, mines, ore, drilling fluid and production chemical processing centers, sales offices 
and warehouses throughout the world. Schlumberger views its principal manufacturing, mining and processing 
facilities, research centers and data processing centers as its “principal owned or leased facilities.” 


The following sets forth Schlumberger’s principal owned or leased facilities: 


Beijing, China; Clamart, France; Mumbai, India; Fuchinobe, Japan; Oslo and Stavanger, Norway; Singapore; 
Abingdon, Cambridge, Gatwick and Stonehouse, United Kingdom; Moscow, Russia; and within the United States: 
Boston, Massachusetts; Houston, Katy, Rosharon and Sugar Land, Texas; Battle Mountain, Nevada; Greybull, Wyoming 
and Florence, Kentucky. 


Item 3. Legal Proceedings. 


The information with respect to this Item 8. Legal Proceedings is set forth in Note 16 of the Consolidated Financial 
Statements. 


Item 4. Mine Safety Disclosures. 


The barite and bentonite mining operations of M-I LLC, an indirect wholly-owned subsidiary, are subject to 
regulation by the federal Mine Safety and Health Administration under the Federal Mine Safety and Health Act of 1977. 
Information concerning mine safety violations or other regulatory matters required by section 1503(a) of the Dodd- 
Frank Wall Street Reform and Consumer Protection Act and Item 104 of Regulation S-K is included in Exhibit 95 to this 
Form 10-K. 
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PART II 


Item 5. Market for Schlumberger’s Common Stock, Related Stockholder Matters and Issuer Purchases of 
Equity Securities. 


As of December 31, 2014, there were 21,348 stockholders of record. The principal United States market for 
Schlumberger’s common stock is the New York Stock Exchange (“NYSE”), where it is traded under the symbol “SLB,” 
although it is traded on other exchanges in and outside the United States, including the Euronext Paris, the London 
Stock Exchange and the SIX Swiss Exchange. 


Common Stock, Market Prices and Dividends Declared per Share 


Quarterly high and low prices for Schlumberger’s common stock as reported by the NYSE (composite transactions), 
together with dividends declared per share in each quarter of 2014 and 2013, were as follows: 


___Price Range Dividends 
High Low Declared 
2014 
QUARTERS 
First eee ee ee Ee eee $ 98.45 §$ 85.77 $0.4000 
SOCONG. 6.55 sais Bo 6 Carded EH AG DEAR ED Pedros bE ES 118.13 96.66 0.4000 
Third eer eee eer eer ree one 118.76 100.30 0.4000 
Fourth 0.0.0... icc ccc cece e eet e nett nett e ne eenneees 102.40 78.47 0.4000 
2018 
QUARTERS 
T'S; pect ucts stconcu cutee rast snestescnts estore air brere Steele etstisie ce sade telerershieme eure eee umes renetere $ 82.00 $ 70.12 $ 0.8125 
NEGUS eee eee ee te ee ee ee een etn er ae ee eee eon ee 77.84 69.08 0.3125 
Whit dl jsieenaevrctetee eh ot asia tea ekatcetorerencena cuemrsiceaseeeieaeo ems usc pee acer eens 89.72 71.84 0.8125 
POUL «oils a3 3b 8 RE Dake dich eee a hb te eet tesdaeaae 94.91 84.91 0.3125 


There are no legal restrictions on the payment of dividends or ownership or voting of such shares, except as to 
shares held as treasury stock. Under current legislation, stockholders are not subject to any Curacao withholding or 
other Curacao taxes attributable to the ownership of such shares. 

The following graph compares the cumulative total stockholder return on Schlumberger common stock, assuming 
reinvestment of dividends on the last day of the month of payment into common stock of Schlumberger, with the 
cumulative total return on the Standard & Poor’s 500 Index (S&P 500 Index) and the cumulative total return on the 
Philadelphia Oil Service Index (OSX) over the five-year period ended December 31, 2014. The stockholder return set 
forth below is not necessarily indicative of future performance. The following graph and related information shall not 
be deemed “soliciting material” or to be “filed” with the SEC, nor shall such information be incorporated by reference 
into any future filing under the Securities Act of 1933 or the Securities Exchange Act of 1934, except to the extent that 
Schlumberger specifically incorporates it by reference into such filing. 


Comparison of five-year cumulative total return among 
Schlumberger common stock, the S&P 500 Index and the 
Philadelphia Oil Service Index (OSX) 


Comparison of Cumulative Five-Year Total Return 
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Assumes $100 invested on December 31, 2009 in Schlumberger common stock, in the S&P 500 Index and in the 
Philadelphia Oil Service Index (OSX) and reinvestment of dividends on the last day of the month of payment. 


Share Repurchases 


On July 18, 2018, the Schlumberger Board of Directors approved a $10 billion share repurchase program for 
Schlumberger common stock, to be completed at the latest by June 30, 2018. Schlumberger is accelerating this share 
repurchase program with the aim of completing it in 2.5 years as compared to the original target of 5 years. 

Schlumberger’s common stock repurchase program activity for the three months ended December 31, 2014 was as 
follows: 


(Stated in thousands, except per share amounts) 


Total number of Maximum value of 
Total number Average price shares purchased _ shares that may yet 

of shares paid per as part of publicly be purchased 
purchased share announced program under the program 
October 1 through October 31, 2014 ......... 3,720.5 $95.68 3,720.5 $4,344,679 
November | through November 30, 2014...... 2,529.6 $96.52 2,529.6 $4,100,530 
December | through December 31, 2014 ..... 5,891.7 $84.07 5,891.7 $3,605,238 


12,141.8 $90.22 12,141.8 


In connection with the exercise of stock options under Schlumberger’s incentive compensation plans, Schlumberger 
routinely receives shares of its common stock from optionholders in consideration of the exercise price of the stock 
options. Schlumberger does not view these transactions as requiring disclosure under this Item 5 as the number of 
shares of Schlumberger common stock received from optionholders is not material. 
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Unregistered Sales of Equity Securities 


None. 


Item 6. Selected Financial Data. 


The following selected consolidated financial data should be read in conjunction with both “Item 7. Management’s 
Discussion and Analysis of Financial Condition and Results of Operations” and “Item 8. Financial Statements and 
Supplementary Data” of this Form 10-K in order to understand factors, such as business combinations and charges and 
credits, which may affect the comparability of the Selected Financial Data: 


(Stated in millions, except per share amounts) 


Year Ended December 31, 

2014 2013 2012 2011 2010 
| TN ae nea mtn einen Sota ance tents $48,580 $45,266 $41,731 $36,579 $26,280 
Income from continuing operations ...............cee cues $ 5,643 $6,801 $5,230 $4516 $ 4,048 
Diluted earnings per share from continuing operations ....... GS Zl 8 I Ol Bee) RPL 
Working Capital ¢s:5s0% acu aces paid vee Sige ab vnhutrs aeeced a es $10,518 $12,700 $11,788 $10,001 $ 7,288 
WO taliASSC USHA ren tecer sca Neostedetets cares cacrebee to a cuem tras enveene a mrsienete $66,904 $67,100 $61,547 $55,201 $51,767 
Netidebt Oe scsisca navieaeatriane aban bed hia wns ead $ 5,887 $4448 $5111 $4850 $ 2,638 
Long terin debe eee Le eee a $10,565 $10,393 $9,509 $8556 $5,517 
Schlumberger stockholders’ equity .............ccceeeeuae $37,850 $39,469 $84,751 $31,263 $31,226 
Cash dividends declared per share .............eeeeeeeees $ 160 $ 125 $ 110 $ 100 $ 0.84 


() “Net Debt” represents gross debt less cash, short-term investments and fixed income investments, held to maturity. Management believes that 
Net Debt provides useful information regarding the level of Schlumberger indebtedness by reflecting cash and investments that could be used to 
repay debt. 


Item 7. Management’s Discussion and Analysis of Financial Condition and Results of Operations. 


The following discussion and analysis contains forward-looking statements, including, without limitation, statements 
relating to our plans, strategies, objectives, expectations, intentions and resources. Such forward-looking statements 
should be read in conjunction with our disclosures under “Item 1A. Risk Factors” of this Form 10-K. 


Executive Overview 


Revenue for 2014 reached a record $48.6 billion, up 7% and growing for the fifth consecutive year. In North America, 
revenue surged by $2.8 billion, or 16%, driven by strong activity both on land and offshore as well as by the penetration 
of innovative hydraulic stimulation technologies. International revenue increased by $1.2 billion, or 4%, on significant 
strength in the Middle East & Asia, despite considerable headwinds in the face of activity challenges, geopolitical 
unrest, falling oil prices and international sanctions elsewhere. 

Oil markets remained relatively well-balanced during 2014 as increasing global production capacity almost matched 
increasing demand. Yet, after more than three years of remarkable stability, oil prices declined dramatically by more 
than 40% late in the year to end at their lowest levels since 2009. However, unlike the 2009 decline which was triggered 
by a global economic recession, the 2014 decline resulted from a higher market supply of oil that became increasingly 
evident as North American tight oil production continued to grow and OPEC shifted focus from protecting oil prices to 
protecting market share. At the same time, production recovered in countries that had suffered degrees of geopolitical 
disturbance, and the US dollar strengthened to further weaken overall commodity prices. 

In natural gas markets, US prices reached multiyear highs in February 2014 on exceptionally cold weather and risks of 
local supply shortages. Storage, however, returned to historical average levels at the end of 2014 as sustained production 
growth in the Marcellus play and increasing associated gas production in US tight oil plays more than offset the impact of 
low activity levels in other unconventional plays. Overall, these increasing supplies more than met growing demand. 
Internationally, natural gas prices eased broadly in 2014 on mild temperatures in Europe, LNG capacity additions in the 
Pacific region, and the impact of weaker oil prices on oil-indexed natural gas pricing formulas. 

Against this background, Schlumberger’s performance in 2014 was led by North America, where revenue grew by 
16% on robust land activity, increased service intensity, market share gains and new technology penetration. Offshore 
operations, however, suffered from a number of operational delays that particularly affected drilling and exploration 
activity. The 4% growth in International revenue was led by activity in a number of key markets, both on land and 
offshore. Middle East & Asia revenue grew by 10%, driven by Saudi Arabia, Australia, the United Arab Emirates and 
Oman. Revenue in Europe/CIS/Africa improved by 1%, led by the Sub-Saharan region on strong exploration and 
development activities in the Central West Africa, Angola and Continental Europe GeoMarkets. Norway also showed 
strong growth through market share gains and higher rig-related services for a number of customers. In Latin America, 
however, revenue slipped by 1% as strong activity in Venezuela and Ecuador was unable to compensate for lower 
activity and pricing in both Brazil and Mexico. 

From a Group perspective, performance was led by the Drilling Group, mainly as result of robust demand for 
Drilling & Measurements services and M-I SWACO Technologies as activity strengthened in North America and Middle 
East & Asia. Rig revenue from the May 2014 acquisition of Saxon also contributed to Drilling Group growth. The 
Production Group benefitted from strong results in Well Services, where pressure pumping activity increased through 
market share gains, operational efficiency improvements and the introduction of new technology. Schlumberger 
Production Management grew as projects in Latin America, particularly in Ecuador, continued to progress ahead of 
plan. Production Group activity was also boosted by expansion in the Artificial Lift business as a number of regional 
acquisitions were added to the portfolio, both in operations and in equipment design and production. However, 
strength in the Drilling and Production Groups was offset by a slight fall in Reservoir Characterization Group revenue. 
While testing activity expanded on higher exploration work and software sales increased in all Areas, weakness in the 
seismic market lowered marine vessel utilization and reduced multiclient seismic data license sales. 

As Schlumberger enters a challenging 2015, the reduction in commodity prices, which have resulted from the higher 
marketed supply of oil, raises short-term uncertainty as it relates to the spending and activity levels of our customers. 
However, Schlumberger believes that the oil markets are, in fact, relatively well-balanced and that increasing global 
production capacity is in line with the overall growth in demand resulting from the continuing global economic recovery. 
In the longer term, decline rates will impact production capacity, and weaker exploration will delay supply additions, the 
combination of which ultimately will lead to tighter market conditions and consequently drive increasing investment. 
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In this uncertain environment, Schlumberger continues to focus on the things it can control and has already 
restructured and resized the business to match the reduced activity levels it expects as 2015 develops. These actions 
resulted in certain charges, which are described in detail in Note 3 to the reduced Consolidated Financial Statements, 
being recorded during the fourth quarter of 2014. 


Fourth Quarter 2014 Results 
Product Groups 


(Stated in millions) 


Fourth Quarter 2014 Third Quarter 2014 


Income Income 
before before 
Revenue taxes Revenue taxes 
Reservomm@hanactenizallon eee eet eee re eter ere reer $ 3,093 $ 956 $ 3,184 $ 954 
Ding. vecsctess cceeuade oe catied ade Reel aos wed edad we Oaels 4,658 966 4,821 1,045 
Productions cisereerst orcas Seoknen Share Bieteloret ou Sera wietsbaes etehonc eto cise 4,954 908 4,697 857 
Kliminations G Other s2.csssac tedaaigeateeiok saa dxawaannga aed. (64) (49) (56) (50) 
PretaxiOperatinginCOMeL cammmiicsec ee ener one nie canine 2,781 2,806 
Corporate Gother oo. cece cece e ene eee eens (221) (210) 
Initeresti iin Gorm eG) 5a ere rovsee isco rin nev cia iano ore eee cu eee eS emer 8 8 
Interestiexpense ©). accs esc ceddbaa sees addr tbsae date healer eee (80) (84) 
ChargesiGicredits OMe eerie ert ere er eet (1,773) - 


$ 12,641 $ 715 $ 12,646 $2,520 


Geographic Areas 
(Stated in millions) 
Fourth Quarter 2014 Third Quarter 2014 
Income Income 
before before 
Revenue _taxes_ Revenue _taxes_ 
NorthyAmericai een can iicce aicrin ernie seutiiemenee cine $ 4,324 $ 849 $ 4255 $ 825 
Latin AMCTICA isi 6 sctadie sk sctin Heda M Atanas Rew as tee ees View a 2,053 429 2,036 446 
Hurope/CIS/Athica ya tactein rnin ee atcha manta an: 3,063 683 3,303 774 
Middle Hast & ASIA 11... ccc cece ete teen t teenies 3,094 877 2,970 820 
Blin ati Ons ei OCH Lae revert os aresueer ceed etetetemc ee uetemerene te ceieeaseeregs 107 (57) 82 (59) 
Pretax operating income ........ 6. . eects 2,781 2,806 
Corporate Siother ere er en (221) (210) 
Interest income @ 06... .. ccc eect eee etn eenees 8 8 
Interestiexpense ©) sis curr coswescusivscvee execu Bileva eee ousmeesieuedecsrere sates (80) (84) 
Charges &:credits 9) i aise accncs wean eaten oe ee hie Seek edhe eae (1,773) - 


$ 12,641 $ 715 $ 12,646 $2,520 


© Comprised principally of certain corporate expenses not allocated to the segments, interest on postretirement medical benefits, stock-based 
compensation costs, amortization expense associated with certain intangible assets and other nonoperating items. 

@) Excludes interest income included in the segments’ income (fourth quarter 2014: $5 million; third quarter 2014: $5 million). 

@) Excludes interest expense included in the segments’ income (fourth quarter 2014: $7 million; third quarter 2014: $6 million). 

(Charges and credits are described in detail in Note 3 to the Consolidated Financial Statements. 
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Fourth-quarter revenue of $12.6 billion was flat sequentially. North America revenue of $4.3 billion increased 
$69 million, or 2%, sequentially. International revenue of $8.2 billion decreased $98 million, or 1%, sequentially. 

Sequentially, Reservoir Characterization Group revenue decreased 3%, to $3.1 billion, and Drilling Group revenue 
decreased 3%, to $4.7 billion. Production Group revenue increased 5% sequentially to $5.0 billion. The decrease in 
Reservoir Characterization Group revenue was primarily due to the seasonal drop in marine seismic activity in the 
North Sea and Eastern Canada. Wireline revenue also decreased on lower exploration activity in Angola and seasonal 
activity and currency declines in Russia. These sequential decreases were partially offset by year-end multiclient 
license and software sales. Drilling Group revenue decreased primarily on unfavorable currency effects and activity 
declines in Russia for Drilling & Measurements and M-I SWACO Technologies. In Mexico, lower Integrated Project 
Management (IPM) activity, due to budgetary constraints, also contributed to the decrease. The increase in Production 
Group revenue reflected stronger activity in Western Canada, higher uptake of technology, continued efficiency 
improvements, and improved pressure pumping logistics in North America land. Year-end sales of Completions and 
Artificial Lift products also contributed to the sequential increase. 

Sequentially by Area, Middle East & Asia led the increase with revenue of $3.1 billion growing 4%, driven by record 
revenue in Saudi Arabia and Bahrain, increased activity in Kuwait and the United Arab Emirates, and year-end product 
and software sales across the Area. In Latin America, revenue of $2.1 billion grew by 1% on increased activity in 
Venezuela and Colombia, offset by decreased work scope in Mexico due to budgetary constraints. In Europe/CIS/Africa, 
revenue of $3.1 billion fell 7% due mainly to weakness in the ruble and the seasonal activity decline in Russia. 
Following the peak summer drilling and exploration campaigns of the previous quarter, customer spending decelerated 
as oil prices weakened. As a result, rig count reductions led to activity declines in Angola, Norway and the United 
Kingdom GeoMarkets. North America revenue of $4.8 billion increased 2% sequentially with land revenue up 5%. Land 
revenue increased both in the US and Western Canada on higher pressure pumping activity, continued efficiency 
improvement, and higher uptake of new technology. Fourth-quarter activity in the US Gulf of Mexico increased by 12% 
driven by year-end multiclient license sales and the resumption of operations after loop current disruptions in the third 
quarter. Eastern Canada revenue declined sequentially following completion of the season’s exploration program and 
marine seismic activity. 

Sequentially, fourth-quarter pretax operating income of $2.8 billion was down 1%. International pretax operating 
income of $2.0 billion was down 2%, while North America pretax operating income of $849 million was up 3%. 

Sequentially, pretax operating margin of 22.0% decreased 19 basis points (bps), as International Area pretax 
operating margin of 24.2% decreased 33 bps. Middle East & Asia margin increased 71 bps to 28.3% while Latin America 
decreased 102 bps to 20.9% and Europe/CIS/Africa declined 112 bps to 22.3%. The decline in International Area margin 
was primarily driven by an unfavorable revenue mix in the fourth quarter following the high-margin peak summer 
drilling and exploration campaigns of the third quarter. Unfavorable currency effects and activity declines in Russia 
also contributed to margin contraction. North America pretax operating margin increased 24 bps sequentially, to 19.6%, 
on increased Western Canada activity, continued efficiency gains, and increased penetration of new technology. North 
America offshore margin improved on a better revenue mix from high-margin multiclient license sales. Sequentially by 
segment, Reservoir Characterization Group pretax operating margin of 30.9% was 95 bps higher on a favorable revenue 
mix from high-margin multiclient license and software sales while Drilling Group pretax operating margin declined 94 
bps to 20.7% mainly due to currency and activity declines in Russia. Reservoir Production Group pretax operating 
margin of 18.3% was flat sequentially as pricing pressure, particularly in the US land market, was offset by improved 
activity in Western Canada and by improved efficiency, better fleet utilization, and recovery of logistical costs in the 
North America land markets. 


Reservoir Characterization Group 


Fourth-quarter revenue of $3.1 billion declined 3% sequentially. Pretax operating income of $956 million was flat 
sequentially. The decrease in revenue was primarily driven by the seasonal drop in marine seismic activity in the North 
Sea and Eastern Canada. Wireline revenue also decreased on lower exploration activity in Angola and seasonal activity 
and currency declines in Russia. These sequential decreases were partially offset by year-end multiclient license and 
software sales. 

Sequentially, pretax operating margin of 30.9% increased 95 bps. This increase reflected a favorable revenue mix 
from high-margin multiclient license and software sales. 
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Drilling Group 


Fourth-quarter revenue of $4.7 billion declined 3% sequentially. Pretax operating income of $966 million was 8% 
lower sequentially. These decreases were primarily due to the unfavorable currency effects and activity declines in 
Russia for Drilling & Measurements and M-I SWACO Technologies. In Mexico, lower IPM activity due to budgetary 
constraints also contributed to the decrease. 

Sequentially, pretax operating margin declined 94 bps, to 20.7%, mainly due to currency and activity declines in 
Russia. 


Production Group 


Fourth-quarter revenue of $5.0 billion increased 5% sequentially. Pretax operating income of $908 million was 6% 
higher sequentially. Sequentially, revenue increased due to improved activity in Western Canada, higher uptake of new 
technology, continued efficiency improvements, and improved logistics in pressure pumping in North America land. 
Year-end sales of Completions and Artificial Lift products also contributed to the sequential increase. 

Sequentially, pretax operating margin of 18.3% was flat as pricing pressure, particularly in the US land market, was 
offset by an improved volume of activity in Western Canada and by improved efficiency, better fleet utilization, and 
recovery of logistical costs in the North America land markets. 


Full-Year 2014 Results 
Product Groups 


(Stated in millions) 


2014 2018 
Income Income 
before before 
Revenue taxes Revenue taxes 
ResenoiChanacienizallOn hehe rete eet rete ee rere rer $ 12,224 $ 3,607 $ 12,463 $3,660 
Dring hic ividonia aha edna aaa vie Haak Aba Ue Hei LAKE Cae aE LOS 18,462 3,872 17,099 3,293 
Broductioniene eee ee ee es 18,111 3,227 15,927 2,619 
Eliminations & other... 0... cece teen eens (217) (130) (228) (228) 
Bretaxoperating incomeln cna cee emir ee eee 10,576 9,344 
Corporate Gother oo... cece eee e eens (848) (726) 
Interestincome@)van ie hae ee en cine 31 22 
Interest:expensé: ©)... saci we sade See eee amen ah aaa ba eels kates (347) (369) 
Chargesisacredits| OMe erry eee ere eee eer cer ee eee (1,773) 420 


$ 48,580 $ 7,639 $ 45,266 $8,691 
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Geographic Areas 


(Stated in millions) 


2014 2018 
Income Income 
before before 
Revenue taxes Revenue _ taxes 
NorthrAmericaieencmnssearcnnnconanarunmmeomeuonseate tmnaneme tana over $ 16,151 $ 3,057 $13,897 $2,785 
Latin AMCiICE, i ..66ish 5a ai dheak ian wd dalgut se ceaew aiden noe nele chai sos 7,699 1,639 7,754 1,589 
Burope/CIS/AtniGarc craeecnccch crsvsrensosts cerrado ee one ele onesie ceca tiene 12,515 2,765 12,411 2,093 
Middle Bast: S:ASIa vs uspaciea tesa be uwees Gee daw ia eek COA Nor 11,875 3,273 10,767 2,697 
Eliminationsiotheheneni nnn re elem immer eens 340 (158) 437 (270) 
Pretax operating income ....... 0. cece eee ete ees 10,576 9,344 
Corporates other Wea cea nenveron tetacceccuot mort eet tonees tices Gerace ees (848) (726) 
Interest income @ 0... cece eee eee eee tenet nee 31 22 
hnterestiexpenses 2) net ian cee eee een eee ees (347) (369) 
Charges & credits ooo... icc ccc cece cece eee e eee eeeeneeeeaeene (1,773) 420 


$ 48,580 $ 7,639 $45,266 $8,691 


© Comprised principally of certain corporate expenses not allocated to the segments, interest on postretirement medical benefits, stock-based 
compensation costs, amortization expense associated with certain intangible assets and other nonoperating items. 

@) Excludes interest income included in the segments’ income (2014: $20 million; 2013: $11 million). 

@) Excludes interest expense included in the segments’ income (2014: $22 million; 2013: $22 million). 

Charges and credits are described in detail in Note 3 to the Consolidated Financial Statements. 


Full-year 2014 revenue of $48.6 billion grew $3.3 billion, or 7%, versus the same period last year with International 
revenue of $32.1 billion increasing $1.2 billion, or 4%, and North America revenue of $16.2 billion growing $2.3 billion, 
or 16%. 

Internationally, higher activities in a number of GeoMarkets, both offshore and in key land markets, contributed to the 
increase. The increase was led by the Middle Kast & Asia which increased 10%, mainly from robust drilling and exploration 
results in Saudi Arabia, Australia, the United Arab Emirates and Oman. Europe/CIS/Africa increased 1%, led by the Sub- 
Saharan Africa region on strong development and exploration activities, particularly in Central West Africa, Angola and 
Continental Europe GeoMarkets. Norway also experienced strong growth driven by market share gains and higher rig- 
related services for a number of customers. Latin America, however, decreased 1% primarily as a result of lower activity 
and pricing in Brazil and Mexico which was partially offset by strong activity in Argentina and Ecuador. 

North America revenue increased 16% mainly due to land which was up 22%, while offshore was down 3%. The 
increase in land was driven by market share gains in pressure pumping, artificial lift and drilling services. The pressure 
pumping growth was augmented by improvements in operational efficiency and the introduction of new technologies. 
The decrease in offshore revenue was attributable to lower drilling and exploration activities, and due to a series of 
operational delays that impacted several product lines earlier in the year combined with lower multiclient sales. 

Full-year 2014 pretax operating income of $10.6 billion grew $1.2 billion, or 18%, versus the same period last year 
with International pretax operating income of $7.7 billion increasing 12% and North America pretax operating income 
of $3.1 billion increasing 12%. 

Full-year 2014 pretax operating margin of 21.8% increased 113 bps compared to 2013, as International Area pretax 
operating margin was up 168 bps, to 23.9%, while North America pretax operating margin was down 75 bps, to 18.9%. 
The increase in International Area margins reflected increased high-margin exploration activities, market share gains, 
growth in accretive integration-related activities and premium pricing on new technology introductions. The North 
America margin contraction reflected pressure pumping commodity inflation. 


Reservoir Characterization Group 


Full-year 2014 revenue of $12.2 billion was down 2% compared to 2018. Revenue increased in Testing Services, from 
higher offshore exploration, and Schlumberger Information Solutions, driven by software sales across all international 


18 


areas. However, these increases were offset by lower WesternGeco marine vessel utilization and reduced multiclient 
seismic sales. 

Year-on-year, pretax operating margin increased 14 bps, to 29.5%, largely due to the higher-margin exploration 
activities that benefited Wireline Technologies and Testing Services. Higher margin software sales also contributed to 
the improvement. These increases were partially offset by lower profitability in WesternGeco due to lower vessel 
utilization and lower PetroTechnical Services multiclient seismic sales. 


Drilling Group 


Full-year 2014 revenue of $18.5 billion was 8% higher than the 2018, primarily due to the robust demand for 
Drilling & Measurements services and M-I SWACO Technologies as activity strengthened in the North America and 
Middle East & Asia Areas. Rig revenue from the May 2014 acquisition of Saxon also contributed to the growth. 

Year-on-year, pretax operating margin increased 171 bps, to 21.0%, primarily due to the increase in higher-margin 
exploration activities of Drilling & Measurements in North America offshore and in the international markets. 
Improved profitability on Integrated Project Management activities also contributed to the margin increase. 


Production Group 


Full-year 2014 revenue of $18.1 billion increased 14% compared to 2013, primarily from Well Services pressure 
pumping technologies driven by market share gains, improvements in operational efficiency and the introduction of 
new technologies. Schlumberger Production Management (SPM) revenue grew as projects in Latin America continued 
to progress ahead of work plans. Revenue from the expanding artificial lift business also contributed to the year-on- 
year growth. 

Year-on-year, pretax operating margin increased 138 bps, to 17.8%, mainly on improved profitability for Well Services 
and Well Intervention, particularly in the International Areas. SPM activities also contributed to the margin expansion. 
However, these improvements were partially offset by the decrease in margins in North America due to pressure 
pumping commodity cost inflation. 


Full-Year 2013 Results 


Product Groups 


(Stated in millions) 


2018 2012 
Income Income 
before before 
Revenue taxes Revenue __ taxes 

ResenoiChanaGienizallOn eet eee ere eet rrr tere nnn $ 12,463 $ 3,660 $ 11,360 $ 3,080 

Dit See eee ee Tk ee eee hee meer 17,099 3,293 15,691 2,778 

Productiongeercn earners eee ee ee eee 15,927 2,619 14,802 PBYATL 
Eliminations G Other issu cede nee vetoes de eb dged Wine wea (223) (228) (122) (68) 

Bretaxoperating income een ee er ree 9,344 8,117 
Corporate & other oo... ccc cece teen eee aes (726) (696) 

Interesthincomel@) nn eee eee cer ee ene 22 30 
Interest expense @) oo... ccc cc cece ete teen nett eens (369) (331) 
Charges:& credits! saraescecs ccm erieen ce uritte eeeeiona orci enocrreatenins 420 (161) 


$ 45,266 $8,691 $ 41,731 $ 6,959 


Geographic Areas 


(Stated in millions) 


2018 2012 
Income Income 
before before 
Revenue taxes Revenue __ taxes 

NorthrAmericdgncc aan n cL ee cen een ere: $ 18,897 $ 2,785 $ 18,585 $ 2,787 

ViatiM ATMO PICA ics cites acest 228 cht hve ba ace od, cel oa tate he ae tea 7,754 1,589 7,504 1,387 

Hurope,CiS/Atrica sree eerste orien era renicte 12,411 2,598 11,510 2,253 

Middle Hast: & ASIA. iz vscacsoe ed tons suds bk ele We aea eed Wye dhaTe eRe > 10,767 2,697 8,717 1,914 
Hliminationsi@iouhenmeacnucnereie ora naire eerie 437 (270) 415 (174) 

Pretax operating INCOME .... 66. ee eee cette eee eee 9,344 8,117 
Corporate Sothern Murer ee eee eee (726) (696) 

Interest income @ oo... kee cette eee teen een aes 22 30 
Tnterestiexpense. ©) evmetaec accredits nuit hii a renieail em eee minreuit (369) (331) 
Chargés & credits 9) sacciachentendas covmetieebteneadae sew ends 420 (161) 


$ 45,266 $ 8691 $ 41,7381 $ 6,959 


© Comprised principally of certain corporate expenses not allocated to the segments, interest on postretirement medical benefits, stock-based 
compensation costs, amortization expense associated with certain intangible assets and other nonoperating items. 

@) Excludes interest income included in the segments’ income (2018: $11 million; 2012: $- million). 

@) Excludes interest expense included in the segments’ income (2013: $22 million; 2012: $9 million). 

® Charges and credits are described in detail in Note 3 to the Consolidated Financial Statements. 


Full-year 2018 revenue of $45.3 billion increased 8% versus the same period last year with International revenue 11% 
higher and North America revenue increasing 3%. 

Internationally, higher exploration and development activities in a number of GeoMarkets, both offshore and in key 
land markets, contributed to the increase. The increase was led by the Middle Kast & Asia, which increased 24%, 
mainly from robust results across a diversified portfolio of projects and activities in Saudi Arabia, Iraq, and United Arab 
Emirates; increased seismic surveys across Asia; and sustained land and offshore drilling activity in the Australasia and 
China GeoMarkets. Europe/CIS/Africa increased 8%, led by the Russia and Central Asia region on strong land activity in 
West Siberia and robust offshore projects in Sakhalin. The Sub-Saharan Africa region increased on strong development, 
exploration and seismic activities as well. Latin America was 3% higher, mainly due to solid progress on an SPM project 
in Ecuador and strong IPM results in Argentina. 

North America growth was driven by increased offshore revenue as a result of higher drilling and exploration 
activities. This increase was largely offset by a decline in land as a result of a reduction in rig count and pricing 
weakness in the areas of drilling, stimulation and wireline, although the downward pricing trend slowed during the 
second and third quarters. 

Full-year 2018 pretax operating income of $9.8 billion increased 15% versus the same period last year as 
international pretax operating income of $6.88 billion increased 24%, while North America pretax operating income of 
$2.7 billion was flat. 

Pretax operating margin of 20.6% increased 119 bps, as international pretax operating margin expanded 225 bps to 
22.2%, while North America pretax operating margin declined 55 bps to 19.7%. The expansion in international margins 
was due to increased high-margin exploration, seismic and deepwater activities, while the North American margin 
contraction was due to continued pricing pressure. 


Reservoir Characterization Group 


Full-year revenue of $12.5 billion was 10% higher than the same period last year led by Testing Services, 
WesternGeco, Wireline and SIS Technologies, primarily due to market share gains and higher exploration activity in 
both offshore and key international land markets. 
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Pretax operating margin increased 226 bps to 29.4% largely due to the higher-margin exploration activities that 
benefited Testing Services and Wireline Technologies. 


Drilling Group 


Full-year revenue of $17.1 billion was 9% higher than the previous year primarily due to the robust demand for 
Drilling & Measurements services as offshore drilling activity strengthened in the US Gulf of Mexico, Sub-Sahara 
Africa, Russia and the Middle East & Asia Area and rig count increases in key international land markets, namely in 
Saudi Arabia, China and Australia. Drilling Tools & Remedial and M-I SWACO Technologies expanded across all Areas 
and IPM increased on projects in Iraq, Australia and Argentina. 

Pretax operating margin increased 156 bps to 19.3% primarily due to Drilling & Measurements, which benefited from 
higher-margin exploration activities both in North America offshore and in the international markets. 


Production Group 


Full-year revenue of $15.9 billion increased 8% year-on-year on increased Well Intervention activity and strong 
international sales of Completion and Artificial Lift products and Well Services technologies. SPM also posted strong 
growth. While North America land rig count declined, well and stage counts increased through drilling efficiency. Despite 
the efficiency-driven activity increase, Well Services revenue in North America declined due to pricing weakness. 

Pretax operating margin increased slightly by 72 bps to 16.4%. Margin expanded as a result of improved profitability 
in SPM, Completions and Artificial Lift, partially offset by a margin decline in Well Services technologies, primarily in 
North America, as a result of pricing pressure and cost inflation. 


Interest and Other Income 


Interest and other income consisted of the following: 


(Stated in millions) 


2014 2013 = 2012 


Interestiincomesaenina tree ner erin ene ene ene mae ten ne eer mtorr: $ 51 $33 $ 30 
Karnings of equity method investments ©0000... 0... cece cece eee eee e een nes 240 182 = 142 


$291 $165 $172 


The increase in earnings of equity method investments in 2014 as compared to 2013 primarily reflects the strong 
performance of a drilling service company in which Schlumberger has an investment, as well as the impact of the first 
full year of results from the OneSubsea joint venture. 


Interest Expense 


Interest expense of $369 million in 2014 decreased by $22 million compared to 2013 primarily as the effect of an 
increase in the weighted average debt balance of approximately $1.1 billion was more than offset by a 0.4% decrease in 
the weighted average borrowing rates from 3.2% in 2018 to 2.8% in 2014. 

Interest expense of $391 million in 2013 increased by $51 million compared to 2012 primarily due to an increase in 
the weighted average debt balance of approximately $1.2 billion combined with a 0.1% increase in the weighted 
average borrowing rates from 3.1% in 2012 to 3.2% in 2013. 


Other 
Research & engineering and General & administrative expenses, as a percentage of Revenue, were as follows: 


2014 2018 2012 


RESCORCIE SICNGUNCCTING EA eee eee Te eee 2.5% 2.6% 2.8% 
COR REL RCCL LCHL COLCOST HALAL, ae ne ee ae Te 1.0% 0.9% 1.0% 


Income Taxes 


The Schlumberger effective tax rate was 25.2% in 2014, 21.3% in 2013, and 24.4% in 2012. 

The Schlumberger effective tax rate is sensitive to the geographic mix of earnings. When the percentage of pretax 
earnings generated outside of North America increases, the Schlumberger effective tax rate will generally decrease. 
Conversely, when the percentage of pretax earnings generated outside of North America decreases, the Schlumberger 
effective tax rate will generally increase. 

The effective tax rate for both 2014 and 2013 was significantly impacted by the charges and credits described in Note 
3 to the Consolidated Financial Statements. Excluding the impact of these charges and credits, the effective tax rate 
in 2014 was 21.9% compared to 22.9% in 2013. The decrease in the effective tax rate, excluding the impact of charges 
and credits, was primarily attributable to the change in the geographic mix of earnings and the favorable resolution of 
tax examinations in certain jurisdictions. 

The charges and credits recorded in both 2014 and 2013 had a significant impact on the effective tax rate because, 
for the most part, they were not tax effective. However, the charges and credits in 2012 did not have a significant 
impact on the effective tax rate. The decrease in the effective tax rate in 2018 as compared to 2012, excluding the 
impact of charges and credits, was primarily attributable to the fact that Schlumberger generated a smaller proportion 
of its pretax earnings in North America in 2013 as compared to 2012. 


Charges and Credits 


Schlumberger recorded significant charges and credits in continuing operations during 2014, 2013 and 2012. These 
charges and credits, which are summarized below, are more fully described in Note 3 to the Consolidated Financial 
Statements. 


The following is a summary of the 2014 charges and credits: 


(Stated in millions) 
Pretax Tax Net Classification 
WesternGeco restructuring ..............00000- $ 806 $ 25 $ 781 Impairments & other 
Currency devaluation loss in Venezuela .......... 472 - 472 Impairments & other 
Workforcemeductiongeeneeener tr ner rr 296 37 259 Impairments & other 
Impairment of SPM project ................004. 199 72 127 Impairments & other 


$1,773 $ 184 $ 1,639 


The following is a summary of the 2018 charges and credits: 


(Stated in millions) 
Pretax Tax Net Classification 
Gain on formation of OneSubsea joint venture ..... $1,028) $ —-— $(1,028) Gain on formation of OneSubsea 
Impairment of equity method investments ........ 364 19 345 Impairments & other 
Provision for accounts receivable ............... 152 30 122 Cost of revenue 
Currency devaluation loss in Venezuela .......... 92 - 92 Impairments & other 


$ (420) $ 49 $ (469) 


The following is a summary of the 2012 charges and credits: 


(Stated in millions) 
Pretax Tax Net Classification 
Merger and integration-related costs ............ $ 128 $ 16 $ 112 Merger & integration 
Workforce reduction ............. cece eee eee 33 6 27 Impairments & other 


$ 161 $ 22 $ 189 
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Net Debt 


Net Debt represents gross debt less cash, short-term investments and fixed income investments, held to maturity. 
Management believes that Net Debt provides useful information regarding the level of Schlumberger’s indebtedness by 
reflecting cash and investments that could be used to repay debt. 


Details of changes in Net Debt follow: 


(Stated in millions) 


2014 2018 2012 


IncomennomicontinnuingoperallOnS Henn Tree Tere Err Ee eer rer rtrrnn rrr tn $ 5,711 $ 6,848 $ 5,259 
Gain on formation of OneSubsea ........... cece cece e ene - (1,028) - 
Impairmentsiandlothercharges vevscsrcccasretsmsveus cu eaeaeeversraretecereteuslntemevelsiecey acinar emseauerene 1,773 608 - 
Depreciation and amortization ® 2... ieee cece eee teen e ene eeees 4,094 3,879 3,647 
Earnings of equity method investments, less dividends received ................-- (118) (71) (61) 
Pension and other postretirement benefits expense ............... 0c eee eee eee 355 518 403 
StockebasedicompensallonlexpeuSCh EE EEt EET tere errr rer errr rrr 329 315 335 
Pension and other postretirement benefits funding ............. 0. ccc cece ee eee (390) (538) (673) 
(lnerease) idecreaseniworkingicapitalteeeeee EEE eee eer nenentenernrrrr (36) 90 (2,045) 
OCR vei cana Oweitncte eat dehaticer aed eel ats ined ae sete ae shades (528) 74 50 
Cashiflow fromioperations wears crs ein coe ns eeamie inchs Genes Seti saat 11,195 ~—-:10,690 6,915 
Capital Expenditures. i... i ccivews adc eee ddan Seen AA aad ed eA Ree wees (3,976) (8,948) (4,694) 
SPMiimvestrmen sso ctecececctesnicve cote tone: dish ice eter eaenay icone cies ue eee over euie ue tea eum Gree (740) (902) (872) 
Multiclient seismic data capitalized 0.1... .. cece eect eens (821) (394) (351) 
ree sce sa EN yy Ce) essen eves exes el Vase exec ote cele cen eer else rouse veo Niner ee 6,158 5,451 1,498 
Stock repurchase program 1.1... 00. cece eee cee eee e tenet eee (4,678) (2,596) (972) 
Dive nls! Poel hee esa cece ene eect e nes sire ove ett exces tute sts este terse velit ev eamiaeaeet (1,968) (1,608) (1,482) 
Proceeds from employee stock plans 1.1... . 0. 825 537 410 
337 1,784 (496) 
Business acquisitions and investments, net of cash acquired and debt assumed...... (1,501) (610) (845) 
RaymenuionOnesubseaansacuOlgeni ite eee eee eee ree eee rrr - (600) - 
Proceeds Trom divestiture: jcc inc diecienee nk penta dow le Rawsmae na cebee meleh ed ae - - 1,028 
(OLIN ccere crcctrcsmeearasiet nee icnsrs eee cuslsueeeeseeneree atte ite enact rss aR Eeuedeneaeres eons 220 94 52 
(Increase) decrease in Net Debt ........ 0. cc cece eee e teeta (944) 668 (261) 
NewDebiaBeginninsolperioditeere nen teeter rrr rer: (4,443) (6,111) (4,850) 
Net Debt, End of period ........ 0. ccc eee cece een tenet e nent eeeeenees $(5,387) $(4,443) $(5,111) 


( Includes depreciation of property, plant and equipment and amortization of intangible assets, multiclient seismic 
data costs and SPM investments. 

@) “Free cash flow” represents cash flow from operations less capital expenditures, SPM investments and multiclient 
seismic data capitalized. Management believes that this is an important measure because it represents funds 
available to reduce debt and pursue opportunities that enhance shareholder value such as acquisitions and 
returning cash to shareholders through stock repurchases and dividends. 
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(Stated in millions) 


Dec. 31 Dec. 31 Dec. 31 


Components of Net Debt 2014 2018 2012 

Cas Miesrranmersucnn tenia esuen tect cdereaimers meses ie iicesoien ciel al tur nemvaseateteenmucieienstemene ieneiaets $ 3,180 $ 3,472 $ 1,905 
Short-term investments ....... 0... cece cee cee cnet een e ee eneeennees 4,371 4,898 4,369 
CO NCHS WINANS, ACO MENT, cooncoosanoosnooocnooosaooend 442 363 245 
Long-term debt — current portion ......... 0. eee eee etree eee (1,244) (1,819) (1,163) 
Short-CErm DOrrowingsrmaree sc ectats Cae eacee ese acre creo oe te erence (1,521) (964) (958) 
Long-term: debt. eacics cc coseah aa eeaed thaw ce ated Wad ead owe eue conan’ (10,565) (10,393) (9,509) 


$ (5,387) $ (4,443) $ (6,111) 


Key liquidity events during 2014, 2013 and 2012 included: 
¢ During the fourth quarter of 2018, Schlumberger issued $1.5 billion of 3.65% Senior Notes due 2023. 
e During the fourth quarter of 2013, Schlumberger issued €0.5 billion of 1.50% Guaranteed Notes due 2019. 


e During the second quarter of 2013, Schlumberger paid Cameron $600 million in connection with the formation of 
the OneSubsea joint venture. 


e During the third quarter of 2012, Schlumberger issued $1 billion of 1.25% Senior Notes due 2017 and $1 billion of 
2.40% Senior Notes due 2022. 


e During the third quarter of 2012, Schlumberger completed the divestiture of its 56% interest in CE Franklin Ltd. 
for $122 million in cash. 


e During the second quarter of 2012, Schlumberger completed the divestiture of its Wilson distribution business 
for $906 million in cash. 


¢ On April 17, 2008, the Schlumberger Board of Directors (the “Board”) approved an $8 billion share repurchase 
program for shares of Schlumberger common stock, to be acquired before December 31, 2011. On July 21, 2011, 
the Board approved an extension of this repurchase program to December 31, 2013. This program was completed 
during the third quarter of 2013. 


On July 18, 2018, the Board approved a new $10 billion share repurchase program to be completed at the latest 
by June 30, 2018. Schlumberger had repurchased $6.4 billion of shares under this new share repurchase program 
as of December 31, 2014. Schlumberger is accelerating this share repurchase program with the aim of 
completing it in 2.5 years as compared to the original target of 5 years. 


The following table summarizes the activity under these share repurchase programs during 2014, 2018 and 2012: 


(Stated in thousands, except per share amounts) 


Total cost Totalnumber Average price 


of shares of shares paid per 

purchased purchased share 
ZO TAS scraniieiiiers one on eutian atcarranece mniate ens $4,677,687 47,545.9 $98.38 
BONS Sp Ssssine dlaule eacdoncton a As6 Wace aces eae DANES acted, UR $ 2,596,447 31,349.5 $ 82.82 
LOM Mccann ete cant aren heme: $ 971,883 14,087.8 $ 68.99 


¢ Net cash provided by operating activities was $11.2 billion in 2014, $10.7 billion in 2018 and $6.9 billion in 2012. 
The increase in net cash flow from operations in 2014 as compared to 2013 was largely attributable to an 
increase in earnings before non-cash charges and credits and depreciation and amortization expense. The 
improvement in net cash flow from operating activities in 2013 as compared to 2012 reflected a strong working 
capital performance despite an 8.5% increase in revenue. 


At times in recent years, Schlumberger has experienced delays in payments from its national oil company 
customer in Venezuela. Schlumberger operates in approximately 85 countries. At December 31, 2014, only three 
of those countries individually accounted for greater than 5% of Schlumberger’s accounts receivable balance, of 
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which only one, the United States, represented greater than 10%. Venezuela represented less than 5% of 
Schlumberger’s accounts receivable balance at December 31, 2014. 


e Dividends paid during 2014, 2018 and 2012 were $1.97 billion, $1.61 billion and $1.48 billion, respectively. 


On January 15, 2015, Schlumberger announced that its Board had approved a 25% increase in the quarterly 
dividend, to $0.50. 


On January 16, 2014, Schlumberger announced that its Board had approved a 28% increase in the quarterly 
dividend to $0.40. 


On January 17, 2013, Schlumberger announced that its Board had approved a 13.6% increase in the quarterly 
dividend to $0.3125. 


¢ Capital expenditures were $4.0 billion in 2014, $3.9 billion in 2018 and $4.7 billion in 2012. Capital expenditures 
are expected to approach $3.4 billion for the full year 2015. 


¢ During 2014, 2013 and 2012 Schlumberger made contributions of $390 million, $538 million and $678 million, 
respectively, to its postretirement benefit plans. The US pension plans were 86% funded at December 31, 2014 
based on the projected benefit obligation. This compares to 96% funded at December 31, 2013. 


Schlumberger’s international defined benefit pension plans were a combined 94% funded at December 31, 2014 
based on the projected benefit obligation. This compares to 104% funded at December 31, 2013. 


Schlumberger currently anticipates contributing approximately $400 million to its postretirement benefit plans 
in 2015, subject to market and business conditions. 


On January 20, 2015, Schlumberger announced that it has entered into an agreement to acquire a minority 
ownership of approximately 45% in Eurasia Drilling Company Limited, the largest provider of onshore drilling services 
in Russia. The cost of this transaction, which is expected to close during the first quarter of 2015, is approximately 
$1.7 billion in cash. 

Schlumberger maintains a €5.0 billion Guaranteed Kuro Medium Term Note program. This program provides for the 
issuance of various types of debt instruments such as fixed or floating rate notes in Euro, US dollar or other currencies. 
Schlumberger has issued €0.5 billion 1.50% Guaranteed Notes due 2019 and €1.0 billion 2.75% Guaranteed Notes due 
2015 under this program. 

As of December 31, 2014, Schlumberger had $7.5 billion of cash and short-term investments on hand. Schlumberger 
had separate committed debt facility agreements aggregating $3.9 billion with commercial banks, of which $2.3 billion 
was available and unused as of December 31, 2014. The $3.9 billion of committed debt facility agreements included $3.5 
billion of committed facilities which support commercial paper programs. Schlumberger believes that these amounts 
are sufficient to meet future business requirements for at least the next 12 months. 

The total outstanding commercial paper borrowings were $1.538 billion as of December 31, 2014 and $95 million as 
of December 31, 2013. 


Summary of Contractual Obligations 


(Stated in millions) 


Payment Period 
Total 2015 2016-2017 2018-2019 After 2019 
Debt Qe ncet oan nitrate remien eats $13,330 $ 2,765 $ 2,665 $ 2,709 $ 5,191 
Interest on fixed rate debt obligations® ...... 1,456 265 409 366 416 
Operatingleases: Se vssiccie oer emcees 1,630 330 456 290 554 
Purchase obligations @ .................... 2,444 1,918 311 104 116 


$18,860 $ 5,273 $ 3,841 $ 3,469 $ 6,277 


@ Excludes future payments for interest. 
@) Excludes interest on $3.7 billion of variable rate debt, which had a weighted average interest rate of 1.3% as of December 31, 2014. 


25 


®) Represents an estimate of contractual obligations in the ordinary course of business. Although these contractual obligations are considered 
enforceable and legally binding, the terms generally allow Schlumberger the option to reschedule and adjust its requirements based on 
business needs prior to the delivery of goods. 


Refer to Note 18 Pension and Other Benefit Plans of the Consolidated Financial Statements for details regarding 
Schlumberger’s pension and other postretirement benefit obligations. 

As discussed in Note 14 Income Taxes of the Consolidated Financial Statements, included in the Schlumberger 
Consolidated Balance Sheet at December 31, 2014 is approximately $1.4 billion of liabilities associated with uncertain 
tax positions in the over 100 jurisdictions in which Schlumberger conducts business. Due to the uncertain and complex 
application of tax regulations, combined with the difficulty in predicting when tax audits throughout the world may be 
concluded, Schlumberger cannot make reliable estimates of the timing of cash outflows relating to these liabilities. 

Schlumberger has outstanding letters of credit/guarantees which relate to business performance bonds, custom/ 
excise tax commitments, facility lease/rental obligations, etc. These were entered into in the ordinary course of 
business and are customary practices in the various countries where Schlumberger operates. 


Critical Accounting Policies and Estimates 


The preparation of financial statements and related disclosures in conformity with accounting principles generally 
accepted in the United States requires Schlumberger to make estimates and assumptions that affect the reported 
amounts of assets and liabilities, the disclosure of contingent assets and liabilities and the reported amounts of 
revenue and expenses. The following accounting policies involve “critical accounting estimates” because they are 
particularly dependent on estimates and assumptions made by Schlumberger about matters that are inherently 
uncertain. A discussion of all of Schlumberger’s significant accounting policies is included in Note 2 to the 
Consolidated Financial Statements. 

Schlumberger bases its estimates on historical experience and on various assumptions that are believed to be 
reasonable under the circumstances, the results of which form the basis for making judgments about the carrying 
values of assets and liabilities that are not readily apparent from other sources. Actual results may differ from these 
estimates under different assumptions or conditions. 


Multiclient Seismic Data 


The WesternGeco business capitalizes the costs associated with obtaining multiclient seismic data. The carrying 
value of the multiclient seismic data library at December 31, 2014 and 2018 was $793 million and $667 million, 
respectively. Such costs are charged to Cost of revenue based on the percentage of the total costs to the estimated total 
revenue that Schlumberger expects to receive from the sales of such data. However, under no circumstances will an 
individual survey carry a net book value greater than a 4-year, straight-line amortized value. 

The carrying value of surveys is reviewed for impairment annually as well as when an event or change in 
circumstance indicates an impairment may have occurred. Adjustments to the carrying value are recorded when it is 
determined that estimated future revenues, which involve significant judgment on the part of Schlumberger, would not 
be sufficient to recover the carrying value of the surveys. Significant adverse changes in Schlumberger’s estimated 
future cash flows could result in impairment charges in a future period. For purposes of performing the annual 
impairment test of the multiclient library, larger surveys, which are typically prefunded by customers, are analyzed for 
impairment on a survey by survey basis and other smaller surveys are analyzed based on two pools of surveys: United 
States and non-United States. The United States and non-United States pools were determined to be the most 
appropriate level at which to perform the impairment review based upon a number of factors, including (i) various 
macroeconomic factors that influence the ability to successfully market surveys, and (ii) the focus of the sales force 
and related costs. 


Allowance for Doubtful Accounts 


Schlumberger maintains an allowance for doubtful accounts in order to record accounts receivable at their net 
realizable value. Judgment is involved in recording and making adjustments to this reserve. Allowances have been 
recorded for receivables believed to be uncollectible, including amounts for the resolution of potential credit and other 
collection issues such as disputed invoices. Depending on how such potential issues are resolved, or if the financial 
condition of Schlumberger customers were to deteriorate resulting in an impairment of their ability to make payments, 
adjustments to the allowance may be required. 
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Goodwill, Intangible Assets and Long-Lived Assets 


Schlumberger records the excess of purchase price over the fair value of the tangible and identifiable intangible 
assets acquired and liabilities assumed as goodwill. The goodwill relating to each of Schlumberger’s reporting units is 
tested for impairment annually as well as when an event, or change in circumstances, indicates an impairment may 
have occurred. 

Under generally accepted accounting principles, Schlumberger has the option to first assess qualitative factors to 
determine whether the existence of events or circumstances leads to a determination that it is more likely than not 
that the fair value of one of its reporting units is greater than its carrying amount. If, after assessing the totality of 
events or circumstances, Schlumberger determines it is more likely than not that the fair value of a reporting unit is 
greater than its carrying amount, then there is no need to perform any further testing. However, if Schlumberger 
concludes otherwise, then it is required to perform the first step of a two-step impairment test by calculating the fair 
value of the reporting unit and comparing the fair value with the carrying amount of the reporting unit. If the fair value 
of the reporting unit is less than its carrying value, an impairment loss is recorded to the extent that the implied fair 
value of the goodwill of the reporting unit is less than its carrying value. 

Schlumberger has the option to bypass the qualitative assessment for any reporting unit in any period and proceed 
directly to performing the first step of the two-step goodwill impairment test. 

For purposes of performing the impairment test for goodwill, Schlumberger’s reporting units are its three Groups: 
Reservoir Characterization, Drilling and Production. Schlumberger elected to perform the qualitative assessment 
described above for purposes of its annual goodwill impairment test in 2014. Based on this assessment, Schlumberger 
concluded that it was more likely than not that the fair value of each of its reporting units was greater than its carrying 
amount. Accordingly, no further testing was required. 

Long-lived assets, including fixed assets, intangible assets and investments in SPM projects, are reviewed for 
impairment whenever events or changes in circumstances indicate that the carrying value may not be recoverable. In 
reviewing for impairment, the carrying value of such assets is compared to the estimated undiscounted future cash 
flows expected from the use of the assets and their eventual disposition. If such cash flows are not sufficient to support 
the asset’s recorded value, an impairment charge is recognized to reduce the carrying value of the long-lived asset to 
its estimated fair value. The determination of future cash flows as well as the estimated fair value of long-lived assets 
involves significant estimates on the part of management. If there is a material change in economic conditions or other 
circumstances influencing the estimate of future cash flows or fair value, Schlumberger could be required to recognize 
impairment charges in the future. 


Income Taxes 


Schlumberger conducts business in more than 100 tax jurisdictions, a number of which have tax laws that are not 
fully defined and are evolving. Schlumberger’s tax filings are subject to regular audits by the tax authorities. These 
audits may result in assessments for additional taxes which are resolved with the authorities or, potentially, through 
the courts. Tax liabilities are recorded based on estimates of additional taxes which will be due upon the conclusion of 
these audits. Estimates of these tax liabilities are made based upon prior experience and are updated in light of 
changes in facts and circumstances. However, due to the uncertain and complex application of tax regulations, the 
ultimate resolution of audits may result in liabilities which could be materially different from these estimates. In such 
an event, Schlumberger will record additional tax expense or tax benefit in the period in which such resolution occurs. 


Pension and Postretirement Benefits 


Schlumberger’s pension and postretirement benefit obligations are described in detail in Note 18 to the 
Consolidated Financial Statements. The obligations and related costs are calculated using actuarial concepts, which 
include critical assumptions related to the discount rate, expected rate of return on plan assets and medical cost trend 
rates. These assumptions are important elements of expense and/or liability measurement and are updated on an 
annual basis, or upon the occurrence of significant events. 

The discount rate Schlumberger uses reflects the prevailing market rate of a portfolio of high-quality debt 
instruments with maturities matching the expected timing of the payment of the benefit obligations. The following 
summarizes the discount rates utilized by Schlumberger for its various pension and postretirement benefit plans: 


e The discount rate utilized to determine the liability for Schlumberger’s United States pension plans and 
postretirement medical plans was 4.15% at December 31, 2014 and 4.85% at December 31, 2013. 


27 


e The weighted-average discount rate utilized to determine the liability for Schlumberger’s international pension 
plans was 4.07% at December 31, 2014 and 4.76% at December 31, 2013. 


e The weighted-average discount rate utilized to determine expense for Schlumberger’s United States pension 
plans and postretirement medical plans increased from 4.25% in 2018 to 4.85% in 2014. 


e The weighted-average discount rate utilized to determine expense for Schlumberger’s international pension 
plans increased from 4.38% in 2018 to 4.76% in 2014. 


The expected rate of return for our retirement benefit plans represents the average rate of return expected to be 
earned on plan assets over the period that benefits included in the benefit obligation are expected to be paid. The 
expected rate of return for Schlumberger’s United States pension plans has been determined based upon expected 
rates of return for the investment portfolio, with consideration given to the distribution of investments by asset class 
and historical rates of return for each individual asset class. The weighted average expected rate of return on plan 
assets for the United States pension plans decreased from 7.50% in 2013 to 7.25% in 2014. The weighted average 
expected rate of return on plan assets for the international pension plans was 7.50% in both 2014 and 2013. A lower 
expected rate of return would increase pension expense. 


Schlumberger’s medical cost trend rate assumptions are developed based on historical cost data, the near-term 
outlook and an assessment of likely long-term trends. The overall medical cost trend rate assumption utilized to 
determine the 2014 postretirement medical expense was 7.25% graded to 5% over the next ten years. The overall 
medical trend rate assumption utilized to determine the postretirement medical liability at December 31, 2014 was 
7.00% graded to 5% over the next ten years. 


The following illustrates the sensitivity to changes in certain assumptions, holding all other assumptions constant, 
for the United States and international pension plans: 


(Stated in millions) 


Effect on 2014 Effect on 
Pretax Pension Dec. 31, 2014 
Change in Assumption Expense Liability 
25 basis point decrease in discount rate ......... 000. cee eee e vente eee nes +$52 +$481 
25 basis point increase in discount rate 11.0.0... cece cece eee eens —$52 —$452 
25 basis point decrease in expected return on plan assets ...............4- +$22 = 
25 basis point increase in expected return on plan assets ............0.0 00. —$22 - 


The following illustrates the sensitivity to changes in certain assumptions, holding all other assumptions constant, 
for Schlumberger’s United States postretirement medical plans: 


(Stated in millions) 


Effect on 2014 Effect on 
Pretax Postretirement Dec. 31, 2014 
Change in Assumption Medical Expense Liability 
25 basis point decrease in discount rate ........... cece eec eee e eee eee eees +$6 +$45 
25 basis point increase in discount rate .......... ccc cece —$2 $48 
100 basis point decrease per annum in medical cost trend rate ............. -$17 —$33 
100 basis point increase per annum in medical cost trend rate .............. +$42 +$37 


Investments in Affiliated Companies 


Investments in Affiliated Companies on the consolidated balance sheet primarily reflects Schlumberger’s 
investments in privately held companies, some of which are in the startup or development stages and are often still 
defining their strategic direction. Such investments are inherently risky and their success is dependent on factors such 
as technology development, market acceptance and their ability to raise additional funds. The technology being 
developed by these companies may never materialize and they could fail. Schlumberger monitors its portfolio to 
determine if any investment is other-than-temporarily impaired. If an investment is considered to be other-than- 
temporarily impaired, it is written down to its fair value. 


28 


Item 7A. Quantitative and Qualitative Disclosures About Market Risk. 


Schlumberger is subject to market risks primarily associated with changes in foreign currency exchange rates and 
interest rates. 

As a multinational company, Schlumberger conducts business in approximately 85 countries. Schlumberger’s 
functional currency is primarily the US dollar, which is consistent with the oil and gas industry. Approximately 81% of 
Schlumberger’s revenue in 2014 was denominated in US dollars. However, outside the United States, a significant 
portion of Schlumberger’s expenses is incurred in foreign currencies. Therefore, when the US dollar weakens in 
relation to the foreign currencies of the countries in which Schlumberger conducts business, the US dollar-reported 
expenses will increase. 

A 5% increase or decrease in the average exchange rates of all the foreign currencies in 2014 would have changed 
revenue by approximately 1%. If the 2014 average exchange rates of the US dollar against all foreign currencies had 
strengthened by 5%, Schlumberger’s income from continuing operations would have increased by approximately 3%. 
Conversely, a 5% weakening of the US dollar average exchange rates would have decreased income from continuing 
operations by approximately 3%. 

Please refer to Note 3 to the Consolidated Financial Statements for a discussion of exchange rates as it relates to 
Schlumberger’s operations in Venezuela. 

Schlumberger maintains a foreign-currency risk management strategy that uses derivative instruments to protect its 
interests from unanticipated fluctuations in earnings and cash flows caused by volatility in currency exchange rates. 
Foreign currency forward contracts and foreign currency options provide a hedge against currency fluctuations either 
on monetary assets/liabilities denominated in other than a functional currency or on expenses. 

At December 31, 2014, contracts were outstanding for the US dollar equivalent of $6.8 billion in various foreign currencies 
of which $2.5 billion relate to hedges of debt balances denominated in currencies other than the functional currency. 

Schlumberger is subject to interest rate risk on its debt and its investment portfolio. Schlumberger maintains an 
interest rate risk management strategy that uses a mix of variable and fixed rate debt combined with its investment 
portfolio and occasionally interest rate swaps to mitigate the exposure to changes in interest rates. At December 31, 
2014, Schlumberger had fixed rate debt aggregating approximately $9.6 billion and variable rate debt aggregating 
approximately $3.7 billion before considering the effects of cross currency swaps. 

Schlumberger’s exposure to interest rate risk associated with its debt is also partially mitigated by its investment 
portfolio. Both Short-term investments and Fixed income investments, held to maturity, which totaled approximately 
$4.8 billion at December 31, 2014, are comprised primarily of money market funds, time deposits, certificates of 
deposit, commercial paper, bonds and notes, substantially all of which are denominated in US dollars. The average 
return on investment was 0.7% in 2014. 

The following table represents carrying amounts of Schlumberger’s debt at December 31, 2014 by year of maturity: 


(Stated in millions) 


Expected Maturity Dates 

2015 2016 2017 __2018 2019 2021 2022 2023 ~—_—‘Total 
Fixed rate debt 
3.30% Senior Notes .......... $ 1,597 $ 1,597 
3.65% Senior Notes .......... $ 1,495 1,495 
2.75% Guaranteed Notes ...... $ 1,218 1,218 
1.95% Senior Notes .......... $ 1,100 1,100 
4.20% Senior Notes .......... 1,100 1,100 
1.25% Senior Notes .......... $ 1,000 1,000 
2.40% Senior Notes .......... $ 999 999 
1.50% Guaranteed Notes ...... $ 628 628 
2.65% Senior Notes .......... 500 500 
Total fixed rate debt ......... $ 1,218 $ 1,600 $1,000 $ - $ 628 $2,697 $999 $1,495 $ 9,637 
Variable rate debt .......... 1,547 37 28 1,866 215 = - - 3,693 
Totals: Mid ie neis omens $ 2,765 $ 1,637 $ 1,028 $ 1,866 $ 843 $2,697 $999 $1,495 $138,330 


The fair market value of the outstanding fixed rate debt was approximately $9.8 billion as of December 31, 2014. The 
weighted average interest rate on the variable rate debt as of December 31, 2014 was 1.3%. 
Schlumberger does not enter into derivatives for speculative purposes. 


Forward-looking Statements 


This Form 10-K and other statements we make contain “forward-looking statements” within the meaning of the 
federal securities laws, which include any statements that are not historical facts, such as our forecasts or expectations 
regarding business outlook; growth for Schlumberger as a whole and for each of its segments (and for specified 
products or geographic areas within each segment); oil and natural gas demand and production growth; oil and natural 
gas prices; improvements in operating procedures and technology; capital expenditures by Schlumberger and the oil 
and gas industry; the business strategies of Schlumberger’s customers; the success of Schlumberger’s joint ventures, 
alliances, acquisitions and restructuring efforts; future global economic conditions; and future results of operations. 
These statements are subject to risks and uncertainties, including, but not limited to, global economic conditions; 
changes in exploration and production spending by Schlumberger’s customers and changes in the level of oil and 
natural gas exploration and development; general economic, political and business conditions in key regions of the 
world, including in Russia and the Ukraine; pricing erosion; weather and seasonal factors; operational delays; 
production declines; changes in government regulations and regulatory requirements, including those related to 
offshore oil and gas exploration, radioactive sources, explosives, chemicals, hydraulic fracturing services, technology 
and climate-related initiatives; the inability of technology to meet new challenges in exploration; and other risks and 
uncertainties detailed in the Risk Factors section of this Form 10-K and other filings that we make with the Securities 
and Exchange Commission. If one or more of these or other risks or uncertainties materialize (or the consequences of 
such a development changes), or should our underlying assumptions prove incorrect, actual outcomes may vary 
materially from those reflected in our forward-looking statements. Schlumberger disclaims any intention or obligation 
to update publicly or revise such statements, whether as a result of new information, future events or otherwise. 
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Item 8. Financial Statements and Supplementary Data. 
SCHLUMBERGER LIMITED AND SUBSIDIARIES 
CONSOLIDATED STATEMENT OF INCOME 


(Stated in millions, except per share amounts) 


Year Ended December 31, 2014 2013 2012 
WANA ame PR AERA CREB TENORS RO ING EEE RS RRO LORY EO OT MOR MERE CIOS THOUS $48,580 $45,266 $41,731 
Interest and other 1nCOME 1.1... cee eee tte e eens 291 165 172 
MO. CRMC MANOR OM CRASHIST consoscanrovaneenenoorsoarapoooasnasanoond - 1,028 - 
DONS OS xa ant nine b aca dd Selb Riiettebs sa ReeaRe, pode ded Wl Suthls APs stud hie NAA Ace ATRIA Beate 
Costiotmeve ne iervanh talento tsyattel Gh stiuis sua cena anienouneneneeaninae asa: 37,398 35,3381 32,885 
Research & engineering .. 0.1... cece teen teens 1,217 1,174 1,153 
GeneraliGadministrativece trne mci icc rice iieee unm menencryer 475 416 405 
Merger & integration isi iaau eee aer veered anne eiaee eee eae ewes - - 128 
dmpairmentsiGOunerseranc scree cea ees nier sete sete seen teens 1,773 456 33 
ANGELES Ey: Srcicighcaaehgeaihe he etevebe-aacaty ae aatnw ant. a haleondge tmarndaledw a dane 369 391 340 
Income from continuing operations before TALES . 6. ccc ccc ccc tte ene 7,639 8,691 6,959 
A: CerSHTO) C19 14 (610) |: ae eee 1,928 1,848 1,700 
LRCOMENGTUCONUTUN OO DCLUUL CSE ee eee eee eee ee 5,711 6,848 5,259 
Income (loss) from discontinued operations ...... 6... c ccc ccc ccc cette (205) (69) 260 
INGEUTCONLE ES eres eaee oor eae oa cece et dora eee om eee ee ene 5,506 6,774 5,519 
Net income attributable to noncontrolling interests ........... 0.0... c eee ee 68 42 29 
NET COMCIULERLE NT GULELOS CHLUINOCTOC ETT EET EEE EET Eee Eee $ 5,438 $ 6,732 $ 5,490 
Schlumberger amounts attributable to: 
Income fromicontinuingopelallOnSse Eee EEE erence rrr rr rrrr rit $ 5,648 $6,801 $ 5,230 
Income (loss) from discontinued operations ........ 0.0... (205) (69) 260 
Netincomemrrec etter ee nee eee $ 5,488 $ 6,732 $ 5,490 
Basic earnings per share of Schlumberger: 
Income fromicontinuing(opelallOnSae Eee E ee ener renner rr $ 4386 $ 514 $ 3.93 
Income (loss) from discontinued operations ........ 0.0... (0.16) (0.05) 0.20 
NevincOmeeee eee ee eee een eee ner came eras $ 420 $ 5.09 $ 4.18 
Diluted earnings per share of Schlumberger: 
Incomednomicontinuing OperallOns mene ener ern Ener rrr $ 431 $ 510 $ 3.91 
Income (loss) from discontinued operations ........ 0.0... eee (0.16) (0.05) 0.19 
Ne tin Come ee erecsisscreaeiosusnrasertecensincrer tae eaier ures Ge enter ermetom skeen nie meer as $ 416 $ 505 $ 410 
Average shares outstanding: 
BaSiGeeea areca cate ere ee ae ee eae ee Oe ee 1,295 1,328 1,380 
Assuming dilution . 0.0... cece cece enn eens 1,308 1,333 1,339 


© Amounts may not add due to rounding. 


See the Notes to Consolidated Financial Statements 
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SCHLUMBERGER LIMITED AND SUBSIDIARIES 
CONSOLIDATED STATEMENT OF COMPREHENSIVE INCOME 


(Stated in millions) 


Year Ended December 31, 2014 2018 2012 
NOE UINCOM ELDER ivr ees eee esac a LO eas eae eee aes ee eed pou: $ 5,506 $6,774 $5,519 
Currency translation adjustments 

Uinrealizedmetichangearisingiduning the perlodmer nee rr eee reine (463) (151) 76 
Marketable securities 

Unrealized gain (loss) arising during the period ..............0ce cece eee (166) 35 141 
Cash flow hedges 

Netigaing(loss)ontcashilowshedgeserereeen ere cere er eer: (238) 49 92 

Reclassification to net income of net realized (gain) loss................0008 113 (50) (36) 


Pension and other postretirement benefit plans 
Actuarial gain (loss) 


Actuarial gain (loss) arising during the period ....................0005 (1,285) 1,828 (1,016) 
Amortization to net income of net actuarial loss ........... 00 eee eee 177 300 187 
Prior service cost 
Amortization to net income of net prior service Cost ................005 128 125 125 
Income taxes on pension and other postretirement benefit plans ............. 82 (302) 100 
COMPTERCNSIVE INCOME foo 6. is ieee Wacainasiuis de ewig hen eae WEALD ds edged mac aes 3,854 8,108 5,188 
Comprehensive income attributable to noncontrolling interests .............. 68 42 29 
Comprehensive income attributable to Schlumberger oo... ccc cece cece eens $ 3,786 $8,066 $ 5,159 


See the Notes to Consolidated Financial Statements 
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SCHLUMBERGER LIMITED AND SUBSIDIARIES 
CONSOLIDATED BALANCE SHEET 


December 31, 


ASSETS 

Current Assets 
Cash 
Short-term investments 


Receivables less allowance for doubtful accounts (2014 — $275; 2018 — $384) 


Inventories 


Fixed Income Investments, held to maturity 
Investments in Affiliated Companies 
Fixed Assets less accumulated depreciation 
Multichent Seismic Data 
Goodwill 
Intangible Assets 
Other Assets 


LIABILITIES AND EQUITY 

Current Liabilities 
Accounts payable and accrued liabilities 
Estimated liability for taxes on income . 
Long-term debt — current portion 
Short-term borrowings 
Dividends payable 


Long-term Debt 
Postretirement Benefits 
Deferred Taxes 

Other Liabilities 


Equity 
Common stock 
Treasury stock 
Retained earnings 
Accumulated other comprehensive loss 


Schlumberger stockholders’ equity 
Noncontrolling interests 


See the Notes to Consolidated Financial Statements 
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(Stated in millions) 


2014 2013 
$ 3,130 $ 3,472 
4,371 4,898 
11,171 11,497 
4,628 4,608 
144 288 
1250 ‘1,467 
24,694 26,225 
442 363 
3,235 3,317 
15,396 15,096 
793 667 
15,487 14,706 
4,654 4,709 
2,203 —-2,017 
$ 66,904 $ 67,100 
$ 9,246 §$ 8837 
1,647 —«:1,490 
1244 ~=1,819 
1,521 964 
518 415 
14,176 13,525 
10,565 — 10,393 
1,501 670 
1,296 1,708 
1317 —-1,169 
28,855 27,465 
12,495 12,192 
(11,772) (8,135) 
41,333 37,966 
(4,206) (2,554) 
37,850 39,469 
199 166 
38,049 39,635 


$ 66,904 $ 67,100 


SCHLUMBERGER LIMITED AND SUBSIDIARIES 
CONSOLIDATED STATEMENT OF CASH FLOWS 


(Stated in millions) 


Year Ended December 31, 2014 2013 2012 


Cash flows from operating activities: 


INGHAM GOING 7s cai a caqitousseticuste, Soto Ronin. SoaNeresve-iahiecsices $s adh tta-a ihatesee deadpan tet lund A. ta Steere ter aeasabedecaes cetiane tab Gace ag Radaeata atone $5,506 $6,774 $5,519 
(Addaloss| (income) tromidiscontinuedioperationsaenree Eee eer nite cr erent rer rene rent rire 205 69 (260) 

Adjustments to reconcile net income to net cash provided by operating activities: 
GainonitormationiorOnesubseda iirc etre een aint einreber rim rir mii oieracies nis - (1,028) - 
Impairments:and other Charges 5 scaciatecrserancaesr iar eewese CannG Ven rAd ee eae RENEE RTD EewaEe OE 1,773 608 - 
Depreciation and amortization Co. iy cfccsecenssovecocw er ces evauesstasenevelsne ol evacolgu cise) lee doe caist tees epssniivareuavaceus acanecelsrveaisranyits 4,094 8,879 3,647 
Pension and other postretirement benefits expense ........ cscs eee e cece eect ene e ete ener eeeeeneeesens 355 518 403 
Stock-based; comp ensationiexpense rac careers wick mioriers sectors cureluie wumieateust oma tckenoe oteieiaie ioaannneus oeteiehe re ennvcie 329 315 335 
Pension and other postretirement benefits funding ........ 00.0 cece cece eet n teen e nee n ete n een n eens (390) (538) (673) 
Earnings of equity method investments, less dividends received ............cceeesecreeesenneensenreenes (113) (71) (61) 

Change in operating assets and liabilities @: 
Tneregse iin LeceIADleS: cs isiadis cas vanen wactann snack hp mcgumeton mann as MAUR Rene OIE NIRS ROR emma amr RH aAmINE (187) (803) (2,051) 
(Increase) decrease in inventories. is iiiascanae tea ts to gue eek pee Oh Oa Lee eRe ee Cea eE eed Meng aaa (36) 188 (645) 
Decrease (increase)! in other! currentiassets sc tessa ss.cce susvecese susie us ive os ecouacasevecs coisas ovasnbsieconsyeena a nveisenierneontive 119 17 (850) 
Increase.in: Other. assets: i.5asvd 04 dwn wais oasis Meat eases wae oma nally dung WaNlos Mam aeNe Reigalein eae (134) (78) (28) 
(Decrease) increase in accounts payable and accrued liabilities 0.0.0.0... 0.0 cece cece eee neers (36) 654 876 
Increase in estimated liability for taxes on INCOME ......... 6c een eee tenet teen net enene 104 34 125 
(Decrease) ‘increase: in other: liabilities ya). scien te einen end aman ae Kaye sami ania daa Tandon aes (79) 60 1 
QUOD: 55 Sarscaitcseacaie dda d adn slticded sce dure argddeyared meade hedge aga mae 4 aeakiie anceeden sels a aes (315) 92 17 

NERCASH PROVIDED BYORERATING ACTIVITIES eter er GnrEn tet rte errr crete cre rn rer rrr re renter rrrn 11,195 10,690 6,915 


Cash flows from investing activities: 


Gapitallexpenditures’s sissies scoxseiavausen scass oan sdaleinecis ea Seon Sloelenyaio is a tient teals WE elaveuiba ym olf alaauauite naeclaueata aus eeunnals (3,976) (8,943) (4,694) 
EMEDTV @ SUATL TNS vas ts te adden en shhh Roce re apes ea esate et ended oa ce thd iba beds depdeaeacain ns tauaso toss tauyteasee st ls ate alo otae (740) (902) (872) 
Multicliont (seismic: data capitalized ss) c5sss aceissaie stcveusasvaugy ale tsuclavvyeroue ssauctonvaussave lie felaueia lain oiuerniau suave nasesaueisielsuase curate (821) (894) (851) 
Business acquisitions and investments, net of cash acquired 16... 0. cece cece eee teee eee een eee (1,008) (1,210) (845) 
Sale((purchase) of investments inet iiss csvecscaccrensioatele adevs avatedelsne alec cnvovene a aceraia cnwtelstira  epesplisvctels gus simarecalseurnielanlire 446 (648) (1,228) 
Othe? sce sins Hier Gras Gugs MUTED Rae DERN DI TTAT TR RANE TT EN Ree eG Was ew eNTTA NITE 19 218 (55) 
NET/CASH USED INUNVES TING ACTIVITIES rrcrerecselstcelete elicits ieerstelstersletaristerr sberetetsicnstelstiesltamnistere abieelstensselsteeierecsintts (5,580) (6,879) (7,545) 
Cash flows from financing activities: 
Dividends) patel ses vss res eiy cases tevaaas aus tak A adegay hat ae aa tee wh gay INT bal uae Uanaly apg Ri Pata pod Geta (1,968) (1,608) (1,432) 
Proceeds from employee stock purchase plan .......... ccc cece cece eee eee ete e ene t eee beet een naaes 295 270 247 
Proceeds romyexercise OlstocKGODUONS eet er eee en re ethernet nitetne erin int 530 267 163 
LOCK TEPUrChase POST AM <5. caccarana tes snspsinanerat mreeecactsa ie tesbai opal ssareek pus aasedieaniedes GO aM Low Leb ame wea HATS RN NO EE (4,678) (2,596) (972) 
Proceeds tromussuancejotilong-termidebisirmertiari one iene Ghee tin cnn GEat innit niitGretinirs 2,289 4,554 2,832 
Repayment: of long-term: debt cs.iac.nnsnsiases savdadce wbndaa cary en ava chee aaa mally ona Ge oaRR eae Cais EHO (2,878) (3,141) = (1,817) 
INetiincrease inishore-tenmn) DOLTO WINGS vereccressecocs eserves orev crelere Versus orasesesahots vere iereteeteLenatat crams verone tal ore iano varonetae wus ones 552 37 621 
QUE sisi css aes aetenians gS arene arene a aw draned ee DRO AORN idl areas HANSON es WE Wale Mao MGM ET ee ead ost (38) 18 19 
NETCASHUSED IN INANCING ACTIVINIES Rtenee cree ee Leet eer eee Cerner ener terror (5,896) (2,199) (839) 
Cash flow provided by (used in) discontinued operations — operating activities ©6100... ccc eect eet teens 24 (2) 145 
Cash flow (used in) provided by discontinued operations — investing activities 0.0.0.0... cece cece een eee ene ene - (28) 1,011 
Cash flow provided by (used in) discontinued operations ...... 0... cece cece cence e tne t ete nent n ene 24 (30) 1,156 
Net (decrease) increase in cash before translation effect .......... 0. cece e seen renee e ete nee tenet ene e een ee eens (257) 1,582 187 
TRANS] AGL OM: CLOEE ONL CASI sia sicsacrcarte es agp sehr Mt ve ceria tea Map Suen Sabha ts Leap SAN Se besa es Ud Baran AaB eS (85) (15) 1B 
Gashy begininninig Of ye car assess isc cnss sz voles evws coven tonsa beven Cadet aca etaipusse cals Inlessve1 sha catst coavorane els la nvetetersns olerenatsters siaueee Gulensbelseicaieberblnive 3,472 1,905 1,705 
(aisha Grn ch: OF Yeah 55s sarees cvase ate anm eietsnt sea seen yeo aca nage aese Seka aaa UP Sam OR Da a Tepe ea ale aha RTD ae $ 3,180 $3,472 $ 1,905 


(© Includes depreciation of property, plant and equipment and amortization of intangible assets, multiclient seismic data costs and SPM 
investments. 
@) Net of the effect of business acquisitions and divestitures. 


See the Notes to Consolidated Financial Statements 
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SCHLUMBERGER LIMITED AND SUBSIDIARIES 
CONSOLIDATED STATEMENT OF STOCKHOLDERS’ EQUITY 


(Stated in millions) 


Common Stock a 
Ih Retained Comprehensive Noncontrolling 
Issued Treasury Earnings Loss Interests Total 
BalanceyJanuaryila2 02 eee een ene ere $11,689 $ (5,679) $ 28,860 $ (3,557) $ 129 $31,392 
INGE INCOME: Sst sine aided. d. Soivaenaaata ean eh aauansaers 5,490 29 5,519 
Currency translation adjustments ................. at 71 
Change in unrealized gain on marketable securities .... 141 141 
Changes in fair value of cash flow hedges ............ 56 56 
Pension and other postretirement benefit plans ....... (604) (604) 
Shares sold to optionees less shares exchanged ....... (75) 238 163 
Vesting of restricted stock ....... ccc cece eee e ee eens (20) 20 - 
Shares issued under employee stock purchase plan .... 16 231 247 
Stock repurchase program ...............00 eee eee (972) (972) 
Stock-based compensation cost ................000- 335 335 
Dale: OF CE PTanklins s:iiisseione ra acswemeee casas 5 (68) (63) 
Dividends declared ($1.10 per share) ............... (1,463) (1,463) 
OHNE acinsth gai watin wag £4 parade des eat dada kawe Me 17 2 17 36 
BalancesWecembeto li. (eee Ene renner nee nnn te 11,912 (6,160) 32,887 (3,888) 107 34,858 
Net INCOMEC sass gus ab cack tema Sekt aealad na wee 6,732 42 6,774 
Currency translation adjustments .................. (151) (151) 
Change in unrealized gain on marketable securities .... 35 35 
Changes in fair value of cash flow hedges ............ () (1) 
Pension and other postretirement benefit plans ....... 1,451 1,451 
Shares sold to optionees less shares exchanged ....... (44) 311 267 
Vesting of restricted stock .. 0.6... ccc cece eee eee (56) 56 - 
Shares issued under employee stock purchase plan .... 18 252 270 
Stock repurchase program ..............000 eee eee (2,596) (2,596) 
Stock-based compensation COSt ............00eee ees 315 315 
Dividends declared ($1.25 per share) .............4. (1,653) (1,653) 
(UOT eer cocrercur nace epicentre cremete osloesererer are 47 2 17 66 
Balance, December 31, 2013 ......... ccc cece e eee eee 12,192 (8,135) 37,966 (2,554) 166 39,635 
NGWINCOMC Remco mee cine cman 5,438 68 5,506 
Currency translation adjustments ...............00. (463) (463) 
Change in unrealized gain on marketable securities .... (166) (166) 
Changes in fair value of cash flow hedges ............ (125) (125) 
Pension and other postretirement benefit plans ....... (898) (898) 
Shares sold to optionees less shares exchanged ....... (26) 556 530 
Vestingioimestrictedistock@erenrenee ince (79) 79 - 
Shares issued under employee stock purchase plan .... 33 262 295 
SLOCKshepurchase pLOstaltee een ene ree enc (4,678) (4,678) 
Stock-based compensation Cost .................00. 329 329 
Dividends declared ($1.60 per share) ............... (2,071) (2,071) 
Shares issued for acquisition ...................... 72 141 218 
QUINT areca rasta ec etaekta coeaeesauatibe ets ast yoy nti eat reatoneaeees (26) 3 (85) (58) 
Balance, December 31,2014 ........ 0.0. c eee ee cence aes $12,495 $ (11,772) $ 41,333 $ (4,206) $ 199 $38,049 


See the Notes to Consolidated Financial Statements 


SCHLUMBERGER LIMITED AND SUBSIDIARIES 


SHARES OF COMMON STOCK 
(Stated in millions) 
Shares 

Issued In Treasury Outstanding 

Balance yJanuarysle2 02 eeeenaierariirerionaeiecin ticiamraernrie nine 1,434 (100) 1,384 

Shares sold to optionees less shares exchanged ............... - 4 4 

Shares issued under employee stock purchase plan ........... - 4 4 
Stock repurchase program Stock repurchase program ......... - (14) (14) 

BalancesDecember3 lh) 12 Brier tier chen teribmienr: 1,484 (106) 1,328 

Shares sold to optionees less shares exchanged............... - 5 5 

Vestingiotrestrictedistocksrussnmiasuemcrsnencuni tenner - 1 1 

Shares issued under employee stock purchase plan ........... - 4 4 
LOCKE purchaseple gia eee eee eee eee - (31) (31) 

Balance, December 31, 2013 ......... 0... eee eee eee eee eee 1,484 (127) 1,307 

Shares sold to optionees less shares exchanged............... - i) 9 

Vesting of restricted stocK ...... 0. eee e eee teens - 1 1 

Shares issued under employee stock purchase plan ........... - 4 4 

Shares issued for acquisition ........... ccc cece eee eee - 2 2 
Stocksrepurchasepresraliaeeeeer reer ere er ern e - (48) (48) 

Balance, December.3], 2014 0.64.2 scca etetle own deantueaeaun de a Sianey oe 1,434 (159) 1,275 


See the Notes to Consolidated Financial Statements 
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Notes to Consolidated Financial Statements 


1. Business Description 


Schlumberger Limited (Schlumberger N.V., incorporated in Curacao) and its consolidated subsidiaries (collectively, 
“Schlumberger”) comprise the world’s leading supplier of technology, integrated project management and information 
solutions to the international oil and gas exploration and production industry. 


2. Summary of Accounting Policies 


The Consolidated Financial Statements of Schlumberger have been prepared in accordance with accounting 
principles generally accepted in the United States of America. 


Principles of Consolidation 


The accompanying Consolidated Financial Statements include the accounts of Schlumberger, its wholly-owned 
subsidiaries, and other subsidiaries over which it exercises a controlling financial interest. All significant intercompany 
transactions and balances have been eliminated. 


Use of Estimates 


The preparation of financial statements in conformity with generally accepted accounting principles requires 
management to make estimates and assumptions that affect the reported amounts of assets and liabilities, disclosure 
of contingent liabilities at the date of the financial statements and the reported amounts of revenue and expenses 
during the reporting period. On an ongoing basis, Schlumberger evaluates its estimates, including those related to 
collectibility of accounts receivable; recoverability of fixed assets, goodwill, intangible assets, Schlumberger Production 
Management investments and investments in affiliates; income taxes; multiclient seismic data; contingencies and 
actuarial assumptions for employee benefit plans. Schlumberger bases its estimates on historical experience and other 
assumptions that are believed to be reasonable under the circumstances, the results of which form the basis for 
making judgments about the carrying values of assets and liabilities that are not readily apparent from other sources. 
Actual results may differ from these estimates under different assumptions or conditions. 


Revenue Recognition 


Schlumberger recognizes revenue based upon purchase orders, contracts or other persuasive evidence of an 
arrangement with the customer that include fixed or determinable prices provided that collectibility is reasonably 
assured. Revenue is recognized for services when they are rendered. Revenue is recognized for products upon delivery 
and when the customer assumes the risks and rewards of ownership. 

Revenue from seismic contract services performed on a dayrate basis is recognized as the service is performed. 
Revenue from other services, including pre-funded multiclient surveys, is recognized as the seismic data is acquired 
and/or processed on a proportionate basis as work is performed. This method requires revenue to be recognized based 
upon quantifiable measures of progress, such as square kilometers acquired. Multiclient data surveys are licensed or 
sold to customers on a non-transferable basis. Revenue from sales of completed multiclient data surveys is recognized 
upon obtaining a signed licensing agreement and providing customers with access to such data. 

Revenue is occasionally generated from contractual arrangements that include multiple deliverables. Revenue from 
these arrangements is recognized as each item is delivered based on their relative fair value, provided that the 
delivered items have stand-alone value to the customer. 

Revenue derived from the sale of licenses of Schlumberger software may include installation, maintenance, 
consulting and training services. If services are not essential to the functionality of the software, the revenue for each 
element of the contract is recognized separately based on its respective vendor specific objective evidence of fair value 
when all of the following conditions are met: a signed contract is obtained, delivery has occurred, the fee is fixed or 
determinable and collectibility is probable. 


Translation of Non-United States Currencies 


The functional currency of Schlumberger is primarily the US dollar. Assets and liabilities recorded in functional 
currencies other than US dollars are translated at period-end exchange rates. The resulting adjustments are charged or 
credited directly to the Equity section of the Consolidated Balance Sheet. Revenue and expenses are translated at the 
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weighted-average exchange rates for the period. Realized and unrealized transaction gains and losses are included in 
income in the period in which they occur. Transaction losses of $67 million, $24 million and $37 million, net of hedging 
activities, were recognized in 2014, 2018 and 2012, respectively. 


Short-term and Fixed Income Investments 


The Consolidated Balance Sheet reflects the Schlumberger investment portfolio separated between current and 
long term, based on maturity. Both Short-term investments and Fixed Income Investments, held to maturity are 
comprised primarily of money market funds, time deposits, certificates of deposit, commercial paper, bonds and notes, 
substantially all of which are denominated in US dollars. Under normal circumstances Schlumberger intends to hold 
such investments until maturity, with the exception of $194 million of investments at December 31, 2018 that are 
considered trading. Short-term investments designated as trading are stated at fair value, which is estimated using 
quoted market prices for those or similar investments. All other investments are stated at cost plus accrued interest, 
which approximates market. The unrealized gains/losses on investments designated as trading were not significant at 
December 31, 2013. 

For purposes of the Consolidated Statement of Cash Flows, Schlumberger does not consider Short-term 
investments to be cash equivalents. 

Fixed Income Investments, held to maturity at December 31, 2014 of $442 million mature as follows: $49 million in 
2016, $91 million in 2017, $298 million in 2018, $3 million in 2019 and $1 million in 2020. 


Inventories 


Inventories are stated at average cost or at market, whichever is lower. Costs included in Inventories consist of 
materials, direct labor and manufacturing overhead. 


Investments in Affiliated Companies 


Investments in companies in which Schlumberger does not have a controlling financial interest, but over which it 
has significant influence are accounted for using the equity method. Schlumberger’s share of the after-tax earnings of 
equity method investees is included in Interest and other income. Investments in privately held companies in which 
Schlumberger does not have the ability to exercise significant influence are accounted for using the cost method. 
Investments in publicly traded companies in which Schlumberger does not have significant influence are accounted for 
as available-for-sale marketable securities. These marketable securities are reported at fair value, based on quoted 
market prices, with unrealized gains and losses reported as a component of Accumulated other comprehensive loss. 
The fair value of these marketable securities was $91 million and $257 million at December 31, 2014 and 2018, 
respectively. The cost basis of these marketable securities was $81 million at both December 31, 2014 and 2018. 

Equity and cost method investments as well as investments in publicly traded companies are classified as 
Investments in Affiliated Companies in the Consolidated Balance Sheet. 


Fixed Assets and Depreciation 


Fixed assets are stated at cost less accumulated depreciation, which is provided for by charges to income over the 
estimated useful lives of the assets using the straight-line method. Fixed assets include the manufacturing cost of 
oilfield technical equipment manufactured or assembled by subsidiaries of Schlumberger. Expenditures for 
replacements and improvements are capitalized. Maintenance and repairs are charged to operating expenses as 
incurred. Upon sale or other disposition, the applicable amounts of asset cost and accumulated depreciation are 
removed from the balance sheet and the net amount, less proceeds from disposal, is charged or credited to income. 


Multiclient Seismic Data 


The multiclient library consists of completed and in-process seismic surveys that are licensed on a nonexclusive 
basis. Schlumberger capitalizes costs directly incurred in acquiring and processing the multiclient seismic data. Such 
costs are charged to Cost of revenue based on the percentage of the total costs to the estimated total revenue that 
Schlumberger expects to receive from the sales of such data. However, under no circumstance will an individual survey 
carry a net book value greater than a 4-year, straight-line amortized value. 

The carrying value of the multiclient library is reviewed for impairment annually as well as when an event or change 
in circumstance indicating impairment may have occurred. Adjustments to the carrying value are recorded when it is 
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determined that estimated future cash flows, which involves significant judgment on the part of Schlumberger, would 
not be sufficient to recover the carrying value of the surveys. Significant adverse changes in Schlumberger’s estimated 
future cash flows could result in impairment charges in a future period. 


Schlumberger Production Management 


Schlumberger Production Management (SPM) projects are focused on developing and co-managing the production 
of Schlumberger customers’ assets under long-term agreements. Schlumberger will invest its own services, products 
and in some cases cash, into the field development activities and operations. Although in certain arrangements 
Schlumberger is paid for a portion of the services or products it provides, generally Schlumberger will not be paid at 
the time of providing its services or upon delivery of its products. Instead, Schlumberger is compensated based upon 
cash flow generated or on a fee-per-barrel basis for any incremental production Schlumberger helps deliver above a 
mutually agreed baseline. 

Schlumberger capitalizes its cash investments in a project as well as the direct costs associated with providing 
services or products for which Schlumberger will be compensated if incremental production is achieved. Revenue is 
recognized as the incremental production is achieved. These capitalized investments are amortized to the 
Consolidated Statement of Income as incremental oil production is achieved based on the units of production method, 
whereby each incremental unit produced is assigned a pro-rata portion of the unamortized costs based on estimated 
total incremental production, resulting in a matching of revenue with the applicable costs. 

The unamortized portion of Schlumberger’s investments in SPM projects was approximately $1.411 billion and 
$1.154 billion at December 31, 2014 and 2018, respectively. These amounts are included within Other Assets in 
Schlumberger’s Consolidated Balance Sheet. In 2014, Schlumberger revised its Consolidated Statement of Cash Flows 
to present certain cash outflows relating to SPM activities as a separate line item within investing activities, referred to 
as SPM investments. Schlumberger historically presented such cash outflows as an operating activity. This change was 
not material to prior periods. 


Goodwill, Intangible Assets and Long-lived Assets 


Schlumberger records the excess of purchase price over the fair value of the tangible and identifiable intangible 
assets acquired and liabilities assumed as goodwill. The goodwill relating to each of Schlumberger’s reporting units is 
tested for impairment annually as well as when an event, or change in circumstances, indicates an impairment may 
have occurred. 

Under generally accepted accounting principles, Schlumberger has the option to first assess qualitative factors to 
determine whether the existence of events or circumstances leads to a determination that it is more likely than not 
that the fair value of one of its reporting units is greater than its carrying amount. If, after assessing the totality of 
events or circumstances, Schlumberger determines it is more likely than not that the fair value of a reporting unit is 
greater than its carrying amount, then there is no need to perform any further testing. However, if Schlumberger 
concludes otherwise, then it is required to perform the first step of a two-step impairment test by calculating the fair 
value of the reporting unit and comparing the fair value with the carrying amount of the reporting unit. If the fair value 
of the reporting unit is less than its carrying value, an impairment loss is recorded to the extent that the implied fair 
value of the goodwill of the reporting unit is less than its carrying value. 

Schlumberger has the option to bypass the qualitative assessment for any reporting unit in any period and proceed 
directly to performing the first step of the two-step goodwill impairment test. 

For purposes of performing the impairment test for goodwill, Schlumberger’s reporting units are its three Groups: 
Reservoir Characterization, Drilling and Production. Schlumberger elected to perform the qualitative assessment 
described above for purposes of its annual goodwill impairment test in 2014. Based on this assessment, Schlumberger 
concluded that it was more likely than not that the fair value of each of its reporting units was greater than its carrying 
amount. Accordingly, no further testing was required. 

Long-lived assets, including fixed assets, intangible assets and investments in SPM projects, are reviewed for 
impairment whenever events or changes in circumstances indicate that the carrying value may not be recoverable. In 
reviewing for impairment, the carrying value of such assets is compared to the estimated undiscounted future cash 
flows expected from the use of the assets and their eventual disposition. If such cash flows are not sufficient to support 
the asset’s recorded value, an impairment charge is recognized to reduce the carrying value of the long-lived asset to 
its estimated fair value. The determination of future cash flows as well as the estimated fair value of long-lived assets 
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involve significant estimates on the part of management. If there is a material change in economic conditions or other 
circumstances influencing the estimate of future cash flows or fair value, Schlumberger could be required to recognize 
impairment charges in the future. 

Intangible assets consist primarily of customer relationships, technology/technical know-how and tradenames 
acquired in business combinations. Customer relationships are generally amortized over periods ranging from 15 to 
28 years, acquired technology/technical know-how are generally amortized over periods ranging from 10 to 18 years, 
and tradenames are generally amortized over periods ranging from 15 to 30 years. 


Taxes on Income 


Schlumberger computes taxes on income in accordance with the tax rules and regulations of the many taxing 
authorities where the income is earned. The income tax rates imposed by these taxing authorities vary substantially. 
Taxable income may differ from pretax income for financial accounting purposes. To the extent that differences are 
due to revenue or expense items reported in one period for tax purposes and in another period for financial accounting 
purposes, an appropriate provision for deferred income taxes is made. Any effect of changes in income tax rates or tax 
laws are included in the provision for income taxes in the period of enactment. When it is more likely than not that a 
portion or all of the deferred tax asset will not be realized in the future, Schlumberger provides a corresponding 
valuation allowance against deferred tax assets. 

Schlumberger’s tax filings are subject to regular audit by the tax authorities in most of the jurisdictions in which it 
conducts business. These audits may result in assessments for additional taxes which are resolved with the authorities 
or, potentially, through the courts. Schlumberger recognizes the impact of a tax position in its financial statements if 
that position is more likely than not of being sustained on audit, based on the technical merits of the position. Tax 
liabilities are recorded based on estimates of additional taxes which will be due upon the conclusion of these audits. 
Estimates of these tax liabilities are made based upon prior experience and are updated in light of changes in facts and 
circumstances. However, due to the uncertain and complex application of tax regulations, the ultimate resolution of 
audits may result in liabilities which could be materially different from these estimates. In such an event, 
Schlumberger will record additional tax expense or tax benefit in the year in which such resolution occurs. 

Schlumberger generally does not provide income taxes relating to undistributed earnings, as the earnings either 
would not be taxable when remitted or are considered to be indefinitely reinvested. 


Concentration of Credit Risk 


Schlumberger’s assets that are exposed to concentrations of credit risk consist primarily of cash, short-term 
investments, fixed income investments held to maturity, receivables from clients and derivative financial instruments. 
Schlumberger places its cash, short-term investments and fixed income investments held to maturity with financial 
institutions and corporations, and limits the amount of credit exposure with any one of them. Schlumberger regularly 
evaluates the creditworthiness of the issuers in which it invests. Accounts receivable are spread over many countries 
and customers. Schlumberger maintains an allowance for uncollectible accounts receivable based on expected 
collectibility and performs ongoing credit evaluations of its customers’ financial condition. By using derivative financial 
instruments to hedge certain exposures, Schlumberger exposes itself to some credit risk. Schlumberger minimizes this 
credit risk by entering into transactions with high-quality counterparties, limiting the exposure to each counterparty 
and monitoring the financial condition of its counterparties. 


Research & Engineering 


All research and engineering expenditures are expensed as incurred. 


Earnings per Share 


Basic earnings per share of Schlumberger from continuing operations is calculated by dividing income from 
continuing operations attributable to Schlumberger by the weighted average number of common shares outstanding 
during the year. Diluted earnings per share is calculated by dividing income from continuing operations attributable to 
Schlumberger by the sum of (i) unvested restricted stock units and (ii) the weighted average number of common 
shares outstanding assuming dilution. The weighted average number of common shares outstanding assuming dilution 
assumes that all in-the-money stock options are exercised at the beginning of the period and the related proceeds are 
used by Schlumberger to purchase shares of its common stock at the average market price for the period. 
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The following is a reconciliation from basic to diluted earnings per share from continuing operations of 
Schlumberger for each of the last three years: 


(Stated in millions except per share amounts) 


Earnings 
Schlumberger Weighted Per Share 
Income from Average from 
Continuing Shares Continuing 
Operations Outstanding Operations 
2014 
BASIC. crysc eet atta vatstnada nae ce paatain et teh desea tations he $5,643 1,295 $4.36 
Assumed exercise of stock options .......... 0... cece cece eens - 9 
Unvested restricted StocK 0.0.0... ccc ccc cece eee eens - 4 
Diluted ese Pecsaccsssresiecactes uci eletnes On oases paeleauelee clones nals MAE aaa ane ONE $5,643 1,308 $4.31 
2013 
BasiGiecucnestoussa sum nercecca ce onrausetete tee commen arcee uri ion tence erie $ 6,801 1,328 $ 5.14 
Assumed exercise of stock options ......... 0c ese eee cee e eens - 6 
Unvestediresirictedistocksi eens csvesute selenium ssnuienseuieelunenens = 4 
DUNE, 55x s.cernmnd aetna ear aon eed aie Dean aie $ 6,801 1,338 $ 5.10 
2012 
IASG lbs bee ee Seay 5% ier sande senses oc ans aie oe aetna Hy Sed a te TO aOR $ 5,230 1,330 $ 3.93 
Assumediexencise onstockopllonsie nner renee ert rience - 5 
Unvested restricted stock 2.0... cece ccc ccc tee cnet eee e eee eeenee - 4 
Dilubed eric ineniveonecintacieetatirunm chau nmanemaseamn dean ametiotor aims $ 5,230 1,339 $ 3.91 


Employee stock options to purchase 5 million, 12 million and 21 million shares of common stock at December 31, 
2014, 2013 and 2012, respectively, were outstanding but not included in the computation of diluted earnings per share 
because the option exercise price was greater than the average market price of the common stock, and therefore the 
effect on diluted earnings per share would have been anti-dilutive. 


Recently Issued Accounting Pronouncements 


In May 2014, the Financial Accounting Standards Board (FASB) issued Accounting Standards Update (ASU) 
2014-09, Revenue from Contracts with Customers. This ASU amends the existing accounting standards for revenue 
recognition and is based on the principle that revenue should be recognized to depict the transfer of goods or services 
to a customer at an amount that reflects the consideration a company expects to receive in exchange for those goods or 
services. Schlumberger is required to adopt this ASU on January 1, 2017 and does not expect this ASU to have a 
material impact on its consolidated financial statements. 

In April 2014, the FASB issued ASU 2014-08, Presentation of Financial Statements and Property, Plant, and 
Equipment — Reporting Discontinued Operations and Disclosures of Disposals of Components of an Entity, which 
amends the definition of a discontinued operation by raising the threshold for a disposal to qualify as a discontinued 
operation. The threshold under the ASU is defined as a strategic shift that has, or will have, a major effect on an 
entity’s operations and financial results such as a disposal of a major geographical area or a major line of 
business. Schlumberger adopted this ASU, on a prospective basis, effective January 1, 2015. 


3. Charges and Credits 


Schlumberger recorded the following charges and credits in continuing operations during 2014, 2018 and 2012: 


2014 


e Due to the expectation of lower exploration spending as a result of lower commodity prices, during the fourth 
quarter of 2014, Schlumberger decided to restructure its WesternGeco marine seismic fleet in order to lower its 
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operating costs. Three previous-generation acquisition vessels with lower towing capacity and higher operating 
costs will be converted to source vessels, allowing for the termination of two third-party source vessel leases and 
the retirement of two owned source vessels. 


As a result of this restructuring, Schlumberger performed an impairment test and determined that the carrying 
values of certain of its vessels exceeded their respective fair values by $590 million. This impairment charge 
relates to the six Explorer-class vessels which were acquired at a premium in the 2007 purchase of Eastern Echo 
Holdings Plc. The fair value of these vessels was estimated primarily based on the replacement cost method, 
which was largely based on unobservable inputs that required significant judgments. 


In addition to the $590 million impairment charge relating to these six vessels, Schlumberger also recorded an 
$85 million impairment charge relating to a seismic intangible asset and $131 million of other charges primarily 
related to lease termination costs and other seismic assets as a result of the restructuring. Schlumberger did not 
incur any significant cash expenditures as a result of these charges. 


e During 2014, Venezuela enacted certain changes to its foreign exchange system such that, in addition to the 
official rate of 6.3 Venezuelan Bolivares fuertes per US dollar, there are currently two other legal exchange rates 
that may be obtained via different exchange rate mechanisms. These changes included the expansion of what is 
known as the SICAD I auction rate and the introduction of the SICAD II auction process. The SICAD I and 
SICAD II exchange rates were approximately 11 and 50 Venezuelan Bolivares fuertes to the US dollar, 
respectively, at December 31, 2014. 


Although the functional currency of Schlumberger’s operations in Venezuela is the US dollar, a portion of the 
transactions are denominated in local currency. Schlumberger has historically applied the official exchange rate 
to remeasure local currency transactions and balances into US dollars. 


Effective December 31, 2014, Schlumberger concluded that it was appropriate to apply the SICAD II exchange rate 
as it now believes that this rate best represents the economics of Schlumberger’s business activity in Venezuela. As 
a result, Schlumberger recorded a $472 million devaluation charge during the fourth quarter of 2014. 


Going forward, this change will result in a reduction in the US dollar reported amount of local currency 
denominated revenues, expenses and, consequently, income before taxes and net income. For example, if 
Schlumberger had applied an exchange rate of 50 Venezuelan Bolivares fuertes to the US dollar throughout 2014, 
it would have reduced Schlumberger earnings by approximately $0.08 per share. 


e In response to lower commodity pricing and anticipated lower exploration and production spending in 2015, 
Schlumberger decided during the fourth quarter of 2014 to reduce its overall headcount primarily to better align 
with anticipated activity levels for 2015. As a result of these reductions, Schlumberger recorded a charge of $296 
million in the fourth quarter of 2014. Depending on how the market situation evolves, further actions may be 
necessary, which could result in additional charges in future periods. 


e During the fourth quarter of 2014, Schlumberger determined that, primarily as a result of the recent decline in 
commodity prices, the carrying value of its investment in an SPM development project in the Kagle Ford Shale 
was in excess of its fair value. Accordingly, Schlumberger recorded a $199 million impairment charge. The fair 
value of this investment was estimated based on the projected present value of future cash flows, which included 
unobservable inputs that required significant judgments. 


The following is a summary of these charges: 


(Stated in millions) 


Pretax Tax Net Classification 
WesternGeco restructuring ................000- $ 806 $ 25 $ 781 Impairments & other 
Currency devaluation loss in Venezuela .......... 472 - 472 Impairments & other 
Workfoncemeducuonieprerr teenie net entre 296 37 259 Impairments & other 
Impairment of SPM project ...............0000- 199 72 127 Impairments & other 


$1,773 $ 184 $ 1,639 
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2013 


¢ During the fourth quarter, Schlumberger recorded a $152 million provision relating to accounts receivable from 
a client in Brazil that filed for bankruptcy. 


e During the second quarter, Schlumberger recorded a $1.028 billion gain as a result of the deconsolidation of its 
subsea business in connection with the formation of the OneSubsea joint venture with Cameron International 
Corporation (“Cameron”). Refer to Note 4 — Acquisitions for further details. 


e During the second quarter, Schlumberger recorded a $222 million impairment charge relating to an investment 
in a company involved in developing drilling-related technology and a $142 million impairment charge relating 
to an investment in a contract drilling business. 


e In February 20138, Venezuela’s currency was devalued from the prior exchange rate of 4.3 Bolivar Fuertes per 
US dollar to 6.3 Bolivar fuertes per US dollar. As a result, Schlumberger recorded a $92 million devaluation 
charge during the first quarter of 2013. 


The following is a summary of these charges and credits: 


(Stated in millions) 
Pretax Tax Net Classification 
Gain on formation of OneSubsea joint venture ..... $(1,028) $ -— $1,028) Gain on formation of OneSubsea 
Impairment of equity-method investments ........ 364 19 345 Impairments & other 
Provision for accounts receivable ............... 152 30 122 Cost of revenue 
Currency devaluation loss in Venezuela .......... 92 - 92 Impairments & other 


$ (420) $ 49 $ (469) 


2012 


e Schlumberger recorded merger and integration-related charges throughout 2012 of $128 million in connection 
with its 2010 acquisitions of Smith International, Inc. and Geoservices. 


e During the fourth quarter, Schlumberger recorded a charge of $33 million relating to severance in connection 
with an initiative to rationalize global overhead costs. 


The following is a summary of these charges: 


(Stated in millions) 
Pretax Tax Net Classification 
Merger and integration-related costs ............ $ 128 $ 16 $ 112 Merger & integration 
Workforce reduction ......... ccc ccc e eee ee eee 33 6 27 Impairments & other 


$ 161 $ 22 §$ 139 


4. Acquisitions 
Formation of OneSubsea Joint Venture 


On June 30, 2018, Schlumberger and Cameron completed the formation of OneSubsea, a joint venture to 
manufacture and develop products, systems and services for the subsea oil and gas market. Schlumberger and Cameron 
each contributed all of their respective subsea businesses to the joint venture and Schlumberger made a $600 million 
cash payment to Cameron. Schlumberger owns 40% of OneSubsea and accounts for this investment under the equity 
method. Schlumberger recognized a pretax and after-tax gain of $1.028 billion, which is classified as Gain on 
formation of OneSubsea in the Consolidated Statement of Income, as a result of the deconsolidation of its subsea 
business. This gain is equal to the difference between the fair value of the Schlumberger subsea business, which was 
determined based on the present value of its estimated future cash flows, and its carrying value at the time of closing. 
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Other 


Schlumberger made other acquisitions and investments for cash payments, net of cash acquired, of $1.008 billion 
during 2014, $610 million during 2013, and $845 million during 2012. Additionally, during 2014, Schlumberger issued 
2.1 million shares of its common stock, valued at $213 million, in connection with an acquisition. None of these 
transactions were significant to Schlumberger’s consolidated financial statements, individually or in the aggregate. 

On January 20, 2015, Schlumberger announced that it has entered into an agreement to acquire a minority 
ownership of approximately 45% in Eurasia Drilling Company Limited, the largest provider of onshore drilling services 
in Russia. The total cost of this transaction, including an option which will allow Schlumberger, at its election, to 
purchase the remaining shares during a two-year period commencing on the third anniversary of the closing of the 
transaction, is approximately $1.7 billion in cash. This transaction is expected to close during the first quarter of 2015. 


5. Inventories 


A summary of inventories follows: 


(Stated in millions) 


2014 2013 
Rawematerials)& fieldimaterials cann scree cisven crest ute ne oeazae nme aarset ecco imac cece ene $ 2,666 $2,539 
WOrk Ni Process: s1.35.5.0 ce. eaneat wee aero ene NaI ee eons Kok eae Rae tee eae S 273 261 
Binishedi Sood sts vccen cicvukescateccee care ernsinan cava vests incu Wiesstuehs tac aaiacenee carte mirmetecm a eunnansuemeeni Gite ema ant 1,689 1,803 


$ 4,628 $4,603 


6. Fixed Assets 


A summary of fixed assets follows: 


(Stated in millions) 


2014 2018 
OER Re eR SoM CRE SOLAN Re CNS ME CLO Me TIO rn eT CORED MR: CaS $ 445 $ 394 
Buildings & improvements: 2.3... 006i sia eee ews eaa dee ewe tas eee mnths Wed eee bas we lee wd 3,733 3,534 
Machinery: ce quipmentiesmnararccntartite caatacteiishveccenin cela etiten ered Mem clrtoae meets mean eect ee tots 31,937 29,382 
DCISMMC VESSEISs 5.25.5 Site iea.tien Sica Materia pt eget md Sod akeena te ane Dalene Wega 849 1,904 
36,964 35,164 
Less accumulated depreciation ..........0 cece ence eens e nese eee enteeneetbanennbe beans 21,568 20,068 


$15,396 $15,096 


The estimated useful lives of Buildings & improvements are primarily 25 to 30 years. The estimated useful lives of Machinery & 
equipment are primarily 5 to 10 years. Seismic vessels are depreciated over periods ranging from 20 to 30 years. 

Depreciation expense relating to fixed assets was $3.2 billion, $3.1 billion and $2.9 billion in 2014, 2013 and 2012, 
respectively. 


7. Multiclient Seismic Data 


The change in the carrying amount of multiclient seismic data is as follows: 


(Stated in millions) 


2014 2018 
Balancelat beginning oh yearrrraaenvteiae ace terrier arsine netarsren eon onde retornee romeeerereerele $ 667 $ 518 
Capitalized in year «5:1 evkie ncaa ay eae soobete e eater be eon Head Boba a Ne Son A eoraneeee eS 321 394 
Chargeditojexpenseiemninucce eee eect kere doaaie emer coment renee eaunen eh meee (195) (245) 
$ 793 $ 667 
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8. Goodwill 


The changes in the carrying amount of goodwill by reporting unit were as follows: 


(Stated in millions) 


Reservoir 
Characterization Drilling Production Total 
Balancelaianuatygly. 0) enneenne renner $ 3,760 $ 8,337 $ 2,488 $ 14,585 
Acquisitions ......... 0. eee cece eee eee 4 3 336 343 
Divestiture of business ................e ee eees - - (150) (150) 
QEMOR: grec fs eb pieswneten aide puareenneasaiaon Beayaee duran (27) (25) (20) (72) 
BalancewWecembens ly 20) Smarter tee nnn 3,737 8,315 2,654 14,706 
Acquisitions 0.0.0... cece cece eee eee 15 271 551 837 
Reallocatione aac ect on cmer nee cree ere 83 (83) - - 
OUR? yet cseaesigee tera tae gacdeeksaae ae’ (28) (15) (18) (56) 
Balance, December 31, 2014 ................4- $ 3,812 $ 8,488 $ 3,187 $ 15,487 
9. Intangible Assets 
A summary of intangible assets follows: 
(Stated in millions) 
2014 2013 
Gross Accumulated Net Book Gross Accumulated Net Book 
Book Value Amortization Value Book Value Amortization Value 
Technology/Technical 
KONA TOW occccsocnnecc00a0 $1,747 $ 535 $1,212 $1,960 $ 597 $1,363 
Tradenames ...............4. 1,641 319 1,322 1,647 257 1,390 
Customer Relationships ........ 2,531 523 2,008 2,263 407 1,856 
OUNCR a acsg aie are sheson seo nae,e aed 380 268 112 435 335 100 


$6,299 $1,645 $4,654 $6,305 $1,596 $4,709 
Amortization expense was $344 million in 2014, $330 million in 2018 and $331 million in 2012. 
Based on the carrying value of intangible assets at December 31, 2014, amortization expense for the subsequent five 
years is estimated to be as follows: 2015: $349 million, 2016: $338 million, 2017: $329 million, 2018: $319 million and 
2019: $307 million. 


10. Long-term Debt and Debt Facility Agreements 


Long-term Debt consists of the following: 
(Stated in millions) 


2014 2013 


3 SU MiSCMIOL NOLES GUE! 2 02 eraieracmielarer teu ieissieieve rer ienateed eerie Welle sincere ucla leit $ 1,597 $ 1,596 
4-00 Senior NOLES CUE 2028. 2 viccnie cows eam raced ae ne nade ed a whee ee eae emt bem e glee 1,495 1,495 
Zoe Guaranteed Notestd ue: (0 ll Geer areneterardedeletetcucucveuUeuevencueteueuclaveneneuetet ucnacuer ene ceiveueiereneietene - N33 
1.95% Senior Notes due 2016 2s scavances se eer acca ered dees pee Yao Ee ee eD Fee 1,100 1,099 
AZO oSeMioriNOlesdues 202 ire drcesacueveiadswasteterleilunisuccirleuenceerantar oreletmantsauneniar acti 1,100 1,099 
1.25% Senior Notes due 2017 . 0... ccc cece ccc eee cent eee e eect abt enneeennes 1,000 999 
ZAQPiSCMOPNOLESOUCIZ0 22M a cmurens nar crete ieccuer cena ster ete ne uitine rie Ry meeesicust stuart serine 999 999 
1.50% Guaranteed Notes due 2019 ooo... icc cece cece eee n nett e ee enn een es 628 697 
ZEOSISENLOBINOLeSidUetA DUG eee mrcces sieve eicceaerefestteere theta ciem icine cotecerere cece nol cutcereegeieiereniorels 500 500 
Commercial paper: DOrrOWiNGS sce evade de demesne ve ded tile was ecRdepn Taw ee uae ey 1,538 - 
(EINE irs ererersrs rn cere excreta con eo cence race geve sss cleo RROe Le neo otc lerreeredvus ecu ove eau sa woolen ewe evar 608 536 


$10,565 $10,393 


©) Schlumberger maintains a €5.0 billion Guaranteed Euro Medium Term Note program that provides for the issuance 
of various types of debt instruments such as fixed or floating rate notes in euro, US dollar or other currencies. The 
following is a summary of outstanding debt that was issued under this program: 


e Schlumberger issued €0.5 billion 1.50% Guaranteed Notes due 2019 in the fourth quarter of 2013. Schlumberger 
entered into agreements to swap these euro notes for US dollars on the date of issue until maturity, effectively 
making this a US dollar denominated debt on which Schlumberger will pay interest in US dollars at a rate equal 
to three-month LIBOR plus approximately 64 basis points. 


e Schlumberger issued €1.0 billion 2.75% Guaranteed Notes due 2015 in the fourth quarter of 2010. Schlumberger 
entered into agreements to swap these euro notes for US dollars on the date of issue until maturity, effectively 
making this a US dollar denominated debt on which Schlumberger will pay interest in US dollars at a rate of 
2.56%. 

@) Schlumberger entered into agreements to swap these dollar notes for euros on the date of issue until maturity, 

effectively making this a euro-denominated debt on which Schlumberger pays interest in euros at a rate of 2.39%. 


Schlumberger Limited fully and unconditionally guarantees the securities issued by certain of its subsidiaries, 
including securities issued by Schlumberger Investment SA, a wholly-owned finance subsidiary of Schlumberger. 

At December 31, 2014, Schlumberger had separate committed debt facility agreements aggregating $3.9 billion with 
commercial banks, of which $2.3 billion was available and unused. This included $3.5 billion of committed facilities 
which supports commercial paper programs, of which $250 million mature in July 2016, $1.75 billion mature in July 
2018 and $1.5 billion mature in November 2018. Interest rates and other terms of borrowing under these lines of credit 
vary from country to country. 

Commercial paper borrowings are classified as long-term debt to the extent of their backup by available and unused 
committed credit facilities maturing in more than one year and to the extent it is Schlumberger’s intent to maintain 
these obligations for longer than one year. Borrowings under the commercial paper program at December 31, 2014 
were $1.5 billion, all of which were classified within Long-term debt in the Consolidated Balance Sheet. At 
December 31, 2018, borrowings under the commercial paper program were $95 million, all of which were classified 
within Long-term debt — current portion in the Consolidated Balance Sheet. 

The weighted average interest rate on variable rate debt as of December 31, 2014 was 1.3%. 

Long-term Debt as of December 31, 2014, is due as follows: $1.6 billion in 2016, $1.0 billion in 2017, $1.9 billion in 
2018, $0.9 billion in 2019, $2.7 billion in 2021, $1.0 billion in 2022 and $1.5 billion in 2023. 

The fair value of Schlumberger’s Long-term Debt at December 31, 2014 and December 31, 2018 was $10.7 billion and 
$10.4 billion, respectively, and was estimated based on quoted market prices. 
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11. Derivative Instruments and Hedging Activities 


Schlumberger is exposed to market risks related to fluctuations in interest rates and foreign currency exchange 
rates. To mitigate these risks, Schlumberger utilizes derivative instruments. Schlumberger does not enter into 
derivative transactions for speculative purposes. 


Interest Rate Risk 


Schlumberger is subject to interest rate risk on its debt and its investment portfolio. Schlumberger maintains an 
interest rate risk management strategy that uses a mix of variable and fixed rate debt combined with its investment 
portfolio and occasionally interest rate swaps to mitigate the exposure to changes in interest rates. 

During the fourth quarter of 2013, Schlumberger entered into a cross currency swap for a notional amount of €0.5 
billion in order to hedge changes in the fair value of Schlumberger’s €0.5 billion 1.50% Guaranteed Notes due 2019. 
Under the terms of this swap, Schlumberger will receive interest at a fixed rate of 1.50% on the euro notional amount 
and pay interest at a floating rate of three-month LIBOR plus approximately 64 basis points on the US dollar notional 
amount. 

This cross currency swap is designated as a fair value hedge of the underlying debt. This derivative instrument is 
marked to market with gains and losses recognized currently in income to largely offset the respective gains and losses 
recognized on changes in the fair value of the hedged debt. 

At December 31, 2014, Schlumberger had fixed rate debt aggregating $9.0 billion and variable rate debt aggregating 
$4.3 billion, after taking into account the effect of the swap. 

Short-term investments and Fixed income investments, held to maturity, totaled $4.8 billion at December 31, 2014. 
The carrying value of these investments approximated fair value, which was estimated using quoted market prices for 
those or similar investments. 


Foreign Currency Exchange Rate Risk 


As a multinational company, Schlumberger conducts its business in approximately 85 countries. Schlumberger’s 
functional currency is primarily the US dollar. Approximately 81% of Schlumberger’s revenues in 2014 was 
denominated in US dollars. However, outside the United States, a significant portion of Schlumberger’s expenses is 
incurred in foreign currencies. Therefore, when the US dollar weakens (strengthens) in relation to the foreign 
currencies of the countries in which Schlumberger conducts business, the US dollar—reported expenses will increase 
(decrease). 

Schlumberger is exposed to risks on future cash flows to the extent that the local currency is not the functional 
currency and expenses denominated in local currency are not equal to revenues denominated in local currency. 
Schlumberger is also exposed to risks on future cash flows relating to certain of its fixed rate debt which is 
denominated in currencies other than the functional currency. Schlumberger uses foreign currency forward contracts 
and foreign currency options to provide a hedge against a portion of these cash flow risks. These contracts are 
accounted for as cash flow hedges, with the effective portion of changes in the fair value of the hedge recorded on the 
Consolidated Balance Sheet and in Accumulated Other Comprehensive Loss. Amounts recorded in Accumulated 
Other Comprehensive Loss are reclassified into earnings in the same period or periods that the hedged item is 
recognized in earnings. The ineffective portion of changes in the fair value of hedging instruments, if any, is recorded 
directly to earnings. 

At December 31, 2014, Schlumberger recognized a cumulative net $96 million loss in Accumulated other 
comprehensive loss relating to revaluation of foreign currency forward contracts and foreign currency options 
designated as cash flow hedges, the majority of which is expected to be reclassified into earnings within the next 
12 months. 

Schlumberger is exposed to changes in the fair value of assets and liabilities which are denominated in currencies 
other than the functional currency. While Schlumberger uses foreign currency forward contracts and foreign currency 
options to economically hedge this exposure as it relates to certain currencies, these contracts are not designated as 
hedges for accounting purposes. Instead the fair value of the contracts are recorded on the Consolidated Balance 
Sheet and changes in the fair value are recognized in the Consolidated Statement of Income as are changes in fair 
value of the hedged item. 

At December 31, 2014, contracts were outstanding for the US dollar equivalent of $6.8 billion in various foreign 
currencies, of which $2.5 billion relate to hedges of debt denominated in currencies other than the functional currency. 
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The fair values of outstanding derivative instruments are summarized as follows: 


(Stated in millions) 


Fair Value of 


Derivatives 
Derivative Assets 2014 2013 Consolidated Balance Sheet Classification 
Derivatives designated as hedges: 
Foreign exchange contracts ............ $ 3 $ 98 Other current assets 
Foreign exchange contracts ............ 32 24 Other Assets 
Cross currency Swap ........ eee eee eee - 27 Other Assets 
35 149 
Derivatives not designated as hedges: 
Foreign exchange contracts ............ 5 10 Other current assets 
Foreign exchange contracts ............ - 4 Other Assets 
5 14 
$ 40 $ 163 
Derivative Liabilities 
Derivatives designated as hedges: 
Foreign exchange contracts ............ $ 80 $ 14 Accounts payable and accrued liabilities 
Foreign exchange contracts ............ 105 1 Other Liabilities 
CrossicuinencyiSWwaDEEEEe EEE eer 42 — Other Liabilities 
227 15 
Derivatives not designated as hedges: 
Foreign exchange contracts ............ 28 2 Accounts payable and accrued liabilities 
$ 255 $ 17 


The fair value of all outstanding derivatives is determined using a model with inputs that are observable in the 
market or can be derived from or corroborated by observable data. 


The effect of derivative instruments designated as fair value hedges and those not designated as hedges on the 
Consolidated Statement of Income was as follows: 
(Stated in millions) 


Gain (Loss) Recognized in Income —_Gongolidated Statement of 


2014 2018 2012 Income Classification 
Derivatives designated as fair value 
hedges: 
Cross currency swap ..........05 $ (82) $ 15 $ 1 Interest expense 
Derivatives not designated as hedges: 
Foreign exchange contracts ...... $ (95) $ (2) $ 5 Cost of revenue 
Commodity contracts............ - - 1 Cost of revenue 


$ (95) $ (2) $ 6 
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12. Stockholders’ Equity 


Schlumberger is authorized to issue 4,500,000,000 shares of common stock, par value $0.01 per share, of which 
1,275,312,404 and 1,307,330,369 shares were outstanding on December 31, 2014 and 2013, respectively. Holders of 
common stock are entitled to one vote for each share of stock held. Schlumberger is also authorized to issue 
200,000,000 shares of preferred stock, par value $0.01 per share, which may be issued in series with terms and 
conditions determined by the Board of Directors. No shares of preferred stock have been issued. 

Accumulated Other Comprehensive Loss consists of the following: 


(Stated in millions) 


Pension Unrealized 
Currency and Other Gains on 
Translation Cash Flow __ Postretirement Marketable 
Adjustments Hedges Benefit Plans Securities Total 
Balances anuaryally2 OR penne ree $ (993) $ (26) $(2,538) $ - $(8,557) 
Other comprehensive income (loss) 
before reclassifications ............ 76 92 (1,016) 141 (707) 
Amounts reclassified from accumulated 
other comprehensive loss .......... - (36) 312 - 276 
INCOME takeS ... c20aiowie ss Vo daced aie - - 100 - 100 
Balance, December 31, 2012 .............. (917) 30 (3,142) 141 (3,888) 
Other comprehensive income (loss) 
before reclassifications ............ (151) 49 1,328 35 1,261 
Amounts reclassified from accumulated 
other comprehensive loss .......... - (50) 425 - 375 
Income taxeS ......... cece eee ee eee - - (302) - (302) 
Balance, December 31, 2013 .............. (1,068) 29 (1,691) 176 (2,554) 
Other comprehensive income (loss) 
before reclassifications ............ (463) (238) (1,285) (166) (2,152) 
Amounts reclassified from accumulated 
other comprehensive loss .......... - 113 305 - 418 
INCOME TAKES 5.4 sess saa eee we mea es 8 - - 82 - 82 
Balance, December 31, 2014 ............+- $1,531) $ (96) $(2,589) $ 10 $(4,206) 


Other comprehensive loss was $1.652 billion in 2014 and $331 million in 2012. Other comprehensive income was 
$1.334 billion in 2018. 


13. Stock-based Compensation Plans 


Schlumberger has three types of stock-based compensation programs: (i) stock options, (ii) a restricted stock, 
restricted stock unit and performance share unit program (collectively referred to as “restricted stock”) and (iii) a 
discounted stock purchase plan (“DSPP”). 


Stock Options 


Key employees are granted stock options under Schlumberger stock option plans. For all of the stock options 
granted, the exercise price equals the average of the high and low sales prices of Schlumberger stock on the date of 
grant; an option’s maximum term is ten years, and options generally vest in increments over five years. 
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The fair value of each stock option grant was estimated on the date of grant using the Black-Scholes option-pricing 
model with the following weighted-average assumptions and resulting weighted-average fair value per share: 


2014 2018 2012 


Dividendiyielduaeaerde iautiiecnere mesoeieer me on aati econo usericua cea eats Meee eer 1.6% 1.7% 1.5% 
Expected Volatility: od.ccavebieniett eGuide deteehete teres weve pbewtel tend meee’ 37% 38% 39% 
RisksireeuMterestirale:scucmaeer cure ve tionaoiee cereitterchevecncwerensiucienaeenentrena stein epeun cence 2.2% 1.2% 1.5% 
Expected option life in years ..... eee cece eee eee tenn eens 7.0 7.0 6.9 
Weightedfaveragesfainvalucipenshatemee pete ere eee eee rrr Ee rtcrrrr ir $34.20 $23.98 $25.26 


The following table summarizes information concerning options outstanding and options exercisable as of 
December 31, 2014: 


(Shares stated in thousands) 


Options Outstanding Options Exercisable 
Weighted- 
average 
remaining Weighted- Weighted- 
Options contractual life average Options average 
Exercise prices range Outstanding (in years) exercise price Exercisable _ exercise price 
PEO ON ooohoo noon voandoue 6,553 3.2 $51.50 6,295 $51.08 
$68.51 - $70.98 0.0... cece eee eee ee 8,346 6.9 $69.82 3,648 $69.02 
PHBE AOU hee oeonmactentula Selec Niet 7,553 7.2 $72.56 1,915 $72.47 
$88.88 - $84.98 ..... cc cece eee eee nes 8,045 5.2 $84.17 5,118 $84.34 
CHO = INE) op oooocscsoaensuvens 8,086 8.1 $97.78 1,566 $95.92 
38,583 6.2 $76.10 18,542 $69.77 


The weighted average remaining contractual life of stock options exercisable as of December 31, 2014 was 4.2 years. 
The following table summarizes stock option activity during the years ended December 31, 2014, 2013 and 2012: 


(Shares stated in thousands) 


2014 2018 2012 

Weighted- Weighted- Weighted- 

average average average 

exercise exercise exercise 

Shares price Shares price Shares price 

Outstanding at beginning ofyear............ 41,939 $70.33 42,059 $67.77 40,027 $63.84 
Granted vice is caved ead sahewnes choo enies 6,105 $99.04 6,570 $72.16 8,664 $72.04 
Exercised ic ccun ncteuani visi acess mui onionne ine (8,269) $64.19 (5,168) $51.73 (4,171) $39.07 
10) a3} 13, Oe ge are eee ee gee (1,192) $73.56 (1,522) $70.57 (2,461) $67.50 
Outstanding at year-end...............005. 38,583 $76.10 41,939 $70.33 42,059 $67.77 


The aggregate intrinsic value of stock options outstanding as of December 31, 2014 was $459 million. 

The aggregate intrinsic value of stock options exercisable as of December 31, 2014 was $306 million. 

The total intrinsic value of options exercised during the years ended December 31, 2014, 20183 and 2012 was $314 
million, $176 million and $142 million, respectively. 


Restricted Stock 


During 2013, Schlumberger began granting performance share units to certain executives. The number of shares earned 
is determined at the end of each performance period, which is generally three years, based on Schlumberger’s 
achievement of a predefined return on capital employed (“ROCE”), as defined in the underlying performance share unit 
agreement. In the event the ROCE exceeds the predefined target, shares for up to the maximum of 250% of the target 
award may be granted. In the event the ROCE falls below the predefined target, a reduced number of shares may be 
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granted. If the ROCE falls below the threshold award performance level, no shares will be granted. As of December 31, 
2014, performance share units of ().6 million were outstanding based on the achievement of 100% of target. 

All other restricted stock awards generally vest at the end of three years. 

Restricted stock awards do not pay dividends or allow voting rights during the performance period. Accordingly, the 
fair value of the restricted stock award is the quoted market price of Schlumberger’s stock on the date of grant less the 
present value of the expected dividends not received during the vesting period. 

The following table summarizes information about all restricted stock transactions: 


(Shares stated in thousands) 
2014 2018 2012 


Weighted Weighted Weighted 

Average Average Average 
Restricted Grant Date Restricted Grant Date Restricted Grant Date 
Stock Fair Value Stock Fair Value Stock Fair Value 


Unvested at beginning of year......... 4,171 $76.01 3,566 $73.62 2,483 $72.25 
GLAND: i i5.iie esas arnats aeyaee aon tietuiers 1,341 96.08 1,949 75.65 1,668 71.09 
Vostod tahentcnte ae ae manne (1,186) 81.59 (958) 66.98 (351) 52.26 
Forfeited .........ccccceeeeeeeeee (188) 78.68 (386) 74.53 (184) 73.38 
Unvested at end of year.............. 4,138 $80.80 4171 $76.01 3,566 $73.62 


Discounted Stock Purchase Plan 


Under the terms of the DSPP, employees can choose to have a portion of their earnings withheld, subject to certain 
restrictions, to purchase Schlumberger common stock. The purchase price of the stock is 92.5% of the lower of the 
stock price at the beginning or end of the plan period at six-month intervals. 

The fair value of the employees’ purchase rights under the DSPP was estimated using the Black-Scholes model with 
the following assumptions and resulting weighted average fair value per share: 


2014 2013 2012 
Dividemabyiel dear sasacctsesscts esata torets ba cuetetetaletosn ante tote dnuateusuntoncescuuy beleeu serene lata 1.6% 1.7% 1.6% 
Expected Volatility’ ic accc wien iain and cae e eae min GAaue we ROR 19% 24% 41% 
Risk ree INCGresuir ale. aycmouaructer cuateruaerualerscteyunusrmmnueneteveasnls mine tinvaeestaanntet 0.1% 0.1% 0.2% 
Weighted average fair value per share ........ 0... c cece ence ee ee ee een ees $ 12.67 $ 9.91 $ 12.71 


Total Stock-based Compensation Expense 


The following summarizes stock-based compensation expense recognized in income: 


(Stated in millions) 


2014 2018 2012 
Stockcoptionsiere ey een eee eee rer eee eee $ 177 $ 165 $ 208 
ROStPICUCO SOCK. ieiiies i daolannde ety tee vce diac ae. gue aie aca a taain ato d enced ag evacuees 114 110 82 
DSR pvaseretcuevce vere ear Watiesed er tanh anche tese rer stem tens cok Weveer ais aneU Rete romre ae ane Room ee 38 40 50 


$ 329 $ 315 $ 335 


At December 31, 2014, there was $514 million of total unrecognized compensation cost related to nonvested 
stock-based compensation arrangements, of which $238 million is expected to be recognized in 2015, $152 million in 
2016, $783 million in 2017, $48 million in 2018 and $8 million in 2019. 

As of December 31, 2014, approximately 33 million shares of Schlumberger common stock were available for future 
grants under Schlumberger’s stock-based compensation programs. 
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14. Income Taxes 


Schlumberger operates in more than 100 tax jurisdictions, where statutory tax rates generally vary from 0% to 40%. 
Income from continuing operations before taxes which were subject to United States and non-United States income 
taxes for each of the three years ended December 31, were as follows: 
(Stated in millions) 
2014 2018 2012 
WnitediStatestsactasuce cn esceenclece sucess eer ccere eter aerate een cceac ras Sear eee greene $1,990 $1,904 $1,980 
Outside United States: ..ccisindgid davgud aad se hes wae PRR La eEE DEN es eV aR aE 5,649 6,787 4,979 


$7,639 $8,691 $6,959 


Schlumberger recorded pretax charges of $1.778 billion in 2014 ($289 million in the US and $1.484 billion outside of 
the US). Schlumberger recorded net pretax credits of $420 million in 2018 ($53 million of charges in the US and 
$473 million of net credits outside the US) and $161 million of pretax charges in 2012 ($52 million in the US and 
$109 million outside the US). These charges and credits are included in the table above and are more fully described in 
Note 3 — Charges and Credits. 

The components of net deferred tax assets (liabilities) were as follows: 


(Stated in millions) 


20142013 | 
Rostretirementbenelitsaern ia ee ee ee $ 327 $ 236 
Intangible ASSCtS onic viii ting a andere gic w don ecme eta les eo wacd bie le lacey didddlasd Wie, bok Hacnbaadn elas (1,435) (1,502) 
Investmentsiinnon-USisubsidiatics emcee cer eine me rece tener eerece ie eeerees (227) = (282) 
QUREY, THEE» cco setialsin deat tes. aussire Wed Madarhag Gon Hevea oesp ale aonedsayh tin GleDopnrdedlng Hdlaowee@adsias sacs 183 128 


$(1,152) $(1,420) 


The above deferred tax balances at December 31, 2014 and 2018 were net of valuation allowances relating to net 
operating losses in certain countries of $190 million and $238 million, respectively. 
The components of Taxes on income were as follows: 


(Stated in millions) 


2014 2013 2012 


Current: 
United States—Federal ....... 0... ccc cece ccc eee reer e nese neva eeneenes $ 718 $ 682 $ 698 
nited’States = State sycrcetecascmmiatemracssetaucimn cuere aun mani our car te meeauee emanate 51 60 53 
Outside: United States. ss ois ae iGoicewsg be Oewe NCES eeere Gah do below des we ens 1,380 1,211 = 1,025 
$2,149 $1,953 $1,776 
Deferred: 
United States = Wederall ianvusceniiimncunusnslafee ttensioedetonweiersiaueu enaniieledseeesu casi erel $ (194) $ (109) $ (105) 
UNItEd States — State ids acs seecay dialaiave gaa coevsten dale acted didauacace al ane bublavbgod aaa aoaeana (9) (4) (7) 
QutsideWnited States mivecsuwucsieni cy tororsus ntoeltaeaereaeteel nemoesn ucts hie nerseatensreisteree (12) 34 22 
Valuation allowanGeé 25 osccwcdetdhehaiandebhseaobeeSeevea whet esa nane dates (6) (26) 14 


$ (221) $ (105) $ (76) 
$1,928 $1,848 $1,700 
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A reconciliation of the United States statutory federal tax rate (35%) to the consolidated effective tax rate is: 


2014 2013 2012 


USStatutorytederalirateveera mike honda hier ae et ma em mr eee: 35% 35% 35% 
Non-US income taxed at different rates ..... 0... cece cece ete ees (11) (12) (10) 
Chargesyandicredits (ScciNocsiinreeee ie eee eer eee reer: 3 (2) = 

OUND +5 6g sonnea eet bars aracienbia wank anh tale Ae warns nGwe ee ache higmeelon clea anaes (2) - (1) 


25% 21% 24% 


A number of the jurisdictions in which Schlumberger operates have tax laws that are not fully defined and are 
evolving. Schlumberger’s tax filings are subject to regular audit by the tax authorities. Tax liabilities are recorded 
based on estimates of additional taxes which will be due upon the conclusion of these audits. 


A reconciliation of the beginning and ending amount of liabilities associated with uncertain tax positions for the 
years ended December 31, 2014, 2015 and 2012 is as follows: 


(Stated in millions) 


2014 2013 2012 


Balancesatibeginningiolvear emer nee ee eee eect een re $1,452 $1,453 $1,358 
Additions based on tax positions related to the current year ..............0 eee e ee eee 154 146 156 
Additionstontaxspositionsoluphionyealsieeee Eee eee ee eee eee ree rere n rn 96 109 98 
Additions related to acquisitions 1.0.0.0... cc cece eect tenet eens 43 - - 
Impactiolichangeshiniexchanseralese een eee rece Ere e renee rn rr renin (62) (47) 12 
Settlements with tax authorities 2.00... . kk ccc treet eens (27) (64) (17) 
Reductionstontaxsposiionsouplonyealse EE re eer ere ieee ernie (212) (109) (108) 
Reductions due to the lapse of the applicable statute of limitations .................. (42) (36) (46) 
Balanceatendonyecateeree teeter ee Te eee $1,402 $1,452 $1,458 


The amounts above exclude accrued interest and penalties of $243 million, $253 million and $250 million at 
December 31, 2014, 2013 and 2012, respectively. 
Schlumberger classifies interest and penalties relating to uncertain tax positions within Taxes on income in the 
Consolidated Statement of Income. During 2014, 2013 and 2012, Schlumberger recognized $19 million, $30 million and 
$21 million in interest and penalties, respectively. 

The following table summarizes the tax years that are either currently under audit or remain open and subject to 
examination by the tax authorities in the most significant jurisdictions in which Schlumberger operates: 


Brazile te ere er ee eee 2009 — 2014 
WAN ADE) a siecpivck acenteid dus ee ag Seaesane Gleh ob, RAO e Meh PD oda ee eer 2007 — 2014 
1 YG] X0 (0) iatenrnaae ere ey Rr rerecer ERE Nc Dmico concen reunTees err ere ye ener 2001 — 2014 
MEXICO 23's cst arecies abe eek 1 aa ean te ae Neco  are wea ae 2007 — 2014 
NOT Wai siristereeersusccuaseucseotare: sucusseerelnentcrcisatsusteusr sisters cimiein in eenrenerener anne 2013 — 2014 
RUSSIAS. iesoise ead a deeded eddie TAH AR eS Vas WRN AG ew Btoes 2011 — 2014 
SaudivArabiateere err e re ee ee 2001 — 2014 
United Kingdom 58 scicse enn dene heeink 6 ao Ramee Mabe Maat eae & Hees 2009 — 2014 
UWnitediStatesectacrs netic cerca en tient eae eee ner 2011 — 2014 


In certain of the jurisdictions noted above, Schlumberger operates through more than one legal entity, each of which 
may have different open years subject to examination. The table above presents the open years subject to examination 
for the most material of the legal entities in each jurisdiction. Additionally, it is important to note that tax years are 
technically not closed until the statute of limitations in each jurisdiction expires. In the jurisdictions noted above, the 
statute of limitations can extend beyond the open years subject to examination. 
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15. Leases and Lease Commitments 


Total rental expense was $2.1 billion in 2014, $1.9 billion in 2013, and $1.9 billion in 2012. 


Future minimum rental commitments under noncancelable operating leases for each of the next five years are as 
follows: 


(Stated in millions) 


ADI Dy eaepeereneasce a he nies ea eceobireye ren ne eree vg ieiertnt on sr coeiwel Viera eli ccc tsa cousin eeu te onset i Relraselslne seen mem enusatioke $ 330 
YAU ee eee eer ee eT RR eee etn Sere re eee I Ree eee eer e Cr ern ee eae ee ere 259 
PA UN Ef ets aac eens es cA COO oO ECTS CR eC ET oO cree TPE OR ON ec a ce ens te a Oo re OeeneERS 197 
‘Al ee eee ee ee eee ek eee ee ee ee eee ei ee een ra rn eer a 156 
L0LOR Eee eh eee eee ieee meee ke emir kite en Tn eee ieee otra eae 134 
"PROTO ATGOR: a6: soy heat eae wile SSA a acasd ieee ete Turow tN bk aR OEE Bele hee GAN ON Weed EWE Gee we Re Oh ea wee 564 

$1,680 


16. Contingencies 


In 2009, United States officials began a grand jury investigation and an associated regulatory inquiry, both related to 
certain historical Schlumberger operations in countries where Schlumberger no longer operates that are subject to 
United States trade and economic sanctions. Governmental agencies and authorities have a broad range of civil and 
criminal penalties that they may seek to impose for violations of trade and economic sanction laws including, but not 
limited to, disgorgement, fines, penalties and modifications to business practices. In recent years, these agencies and 
authorities have obtained a wide range of penalties in settlements with companies arising from trade and economic 
sanction investigations, including in some cases forfeitures, fines and other penalties in the tens and hundreds of 
millions of dollars. Schlumberger continues to cooperate and has been discussing the resolution of this matter with the 
governmental authorities. During the second quarter of 2014, these discussions progressed to a point whereby 
Schlumberger determined that it was appropriate to increase its liability for this contingency. Accordingly, 
Schlumberger recorded a $205 million charge, which is reflected within Loss from discontinued operations in the 
Consolidated Statement of Income. However, no certainty exists that a settlement will be reached or if so, the amount 
of any such settlement. Therefore, the ultimate loss could be greater or less than the amount accrued. 

Schlumberger and its subsidiaries are party to various other legal proceedings from time to time. A liability is 
accrued when a loss is both probable and can be reasonably estimated. Management believes that the probability of a 
material loss with respect to these other legal proceedings is remote. However, litigation is inherently uncertain and it 
is not possible to predict the ultimate disposition of any of these proceedings. 


17. Segment Information 


Schlumberger’s segments are as follows: 


e Reservoir Characterization Group — Consists of the principal technologies involved in finding and defining 
hydrocarbon resources. These include WesternGeco, Wireline, Testing Services, Schlumberger Information 
Services and PetroTechnical Services. 


e Drilling Group — Consists of the principal technologies involved in the drilling and positioning of oil and gas 
wells. These include Bits & Advanced Technologies, M-I SWACO, Geoservices, Drilling & Measurements, Drilling 
Tools & Remedial Services, Saxon Rig Services and Integrated Project Management well construction projects. 


e Production Group — Consists of the principal technologies involved in the lifetime production of oil and gas 
reservoirs. These include Well Services, Completions, Artificial Lift, Well Intervention, Water Services, and the 
Schlumberger Production Management field production projects. 
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Financial information for the years ended December 31, 2014, 2018 and 2012, by segment, is as follows: 


Reservoir Characterization 
Drilling 


Broduchionneeeenee nen 
Eliminations & other..... 


Pretax operating income ...............- 


Goodwill and intangible assets ................ 


All other assets ......... 


Corporate 


Interest income® ....... 
Interest expense ®) ...... 
Charges & credits ..... 


Reservoir Characterization 
Drilling 


OCMOWION ss ccc0cnndaos 


Pretax operating income ................ 


Goodwill and intangible assets ................ 


Allother assets ......... 


Corporate 


Interest income®)....... 
Interest expense ®@) ...... 
Charges & credits ..... 


(Stated in millions) 


2014 
Depreciation 
Income and Capital 
Revenue before taxes Assets Amortization Expenditures 
$12,224 $ 3,607 $ 8,596 $1,391 $1,152 
18,462 3,872 11,378 1,174 1,328 
18,111 3,227 11,848 1,133 1,246 
(217) (130) 1,577 198 250 
10,576 
20,142 
2,185 
(848) 11,178 198 
31 
(347) 
(1,773) 
$48,580 $ 7,639 $66,904 $4,094 $3,976 
(Stated in millions) 
2013 
Depreciation 
Income and Capital 
Revenue __ before taxes Assets Amortization Expenditures 
$ 12,463 $3,660 $ 8,918 $1,338 $1,275 
17,099 3,293 10,940 1,077 1,291 
15,927 2,619 11,185 1,039 1,204 
(223) (228) 1,974 217 173 
9,344 
19,415 
2,618 
(726) 12,050 208 
22 
(369) 
420 
$ 45,266 $8,691 $67,100 $3,879 $3,948 


(Stated in millions) 


2012 
Depreciation 
Income and Capital 
Revenue _ before taxes Assets Amortization Expenditures 
Resenvorm@haracicnizaulo nee eee $11,360 $3,080 $ 8,501 $1,309 $1,235 
Drilling o68 se widiua vel okou ax yews 15,691 2,778 11,316 1,072 1,668 
Production sccmuccntie tee embers nyone 14,802 2,327 9,889 877 1,489 
Eliminations & other ..............0 eee eee (122) (68) 1,920 191 352 
Pretax operating income .............. 8,117 
Goodwill and intangible assets .............. 19,387 
Discontinued operations assets ............. 246 
All other assets ©0000... 0... cece eee eee eee 2,267 
Corporate: GQ) meeescereterae teeter leutusierenenrerriataeiene (696) 8,021 198 
Interest income®@ ........... ccc eee 30 
Interestiexpense|G) nance mene inne (331) 
Charges & credits . 00... . cece eee eee (161) 
$41,731 $6,959 $61,547 $3,647 $4,694 


© Comprised principally of certain corporate expenses not allocated to the segments, interest on postretirement 
medical benefits, stock-based compensation costs, amortization expense associated with certain intangible and 
other nonoperating items. Corporate assets consist of cash, short-term investments, fixed income investments, 
held to maturity and investments in affiliates. 
@) Interest income excludes amounts which are included in the segments’ income (2014: $20 million; 2013: 
$11 million; 2012: $- million). 
(3) Interest expense excludes amounts which are included in the segments’ income (2014: $22 million; 2018: 
$22 million; 2012: $9 million). 
() See Note 3 — Charges and Credits. 
Segment assets consist of receivables, inventories, fixed assets, multiclient seismic data and SPM investments. 
Depreciation and amortization includes depreciation of property, plant and equipment and amortization of 
intangible assets, multiclient seismic data costs and SPM investments. 
Revenue by geographic area for the years ended December 31, 2014, 2013 and 2012 is as follows: 


(Stated in millions) 


2014 2018 2012 


NOnthiATicrica men ya reenoe rn eee gh are ee eA nr rea ie ane RODE ore $16,151 $13,897 $13,535 
Dalit AMBTIOd a sasiea d sbaothsde wwibneds LiiaedGauadls akaisnds aSihee dee bate 7,699 7,754 7,554 
Burope C1S/Atrica men aeons a a Ree 12,515 12,411 11,510 
Middle Hast & Asia .......s00cccsceresesecsesevuctocevsntsusscberevesters 11,875 10,767 ~—-8,717 
Hliminations:@ other Soeien tn erence een ee OE ee ene 340 437 415 


$48,580 $45,266 $41,731 


Revenue is based on the location where services are provided. 

During each of the three years ended December 31, 2014, 2013 and 2012, no single customer exceeded 10% of 
consolidated revenue. 

Schlumberger did not have revenue from third-party customers in its country of domicile during the last three years. 
Revenue in the United States in 2014, 2013 and 2012 was $14.0 billion, $12.0 billion and $11.8 billion, respectively. 
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Fixed Assets less accumulated depreciation by geographic area are as follows: 


(Stated in millions) 


2014 2018 2012 


NorilvAmmericn ert acter eect aan ate pe NnO Meas tee ONat Gauri ares Ores $ 4,885 $4858 $ 4,868 
Latin America... 00... ccccccececcceecueeeeueeevueeevueeeureetnteenntens 1,969 1,889 1,788 
Burone ClsAitican eee ee Meru ets eed eee et tate Mee 3,640 3452 3,414 
UELDIEATC HUET RE eee ee ea ee eT eT err oe 3,446 2,991 2.908 
Unallocated ie seea rien are eee mea nea arnor RE, 1,456 1,906 1,802 


$15,396 $15,096 $14,780 


(© Represents seismic vessels, including the related on-board equipment, which frequently transition between 
geographic areas. 


18. Pension and Other Benefit Plans 


Pension Plans 


Schlumberger sponsors several defined benefit pension plans that cover substantially all US employees hired prior to 
October 1, 2004. The benefits are based on years of service and compensation, on a career-average pay basis. 

In addition to the United States defined benefit pension plans, Schlumberger sponsors several other international 
defined benefit pension plans. The most significant of these international plans are the International Staff Pension 
Plan and the UK pension plan (collectively, the “International plans”). The International Staff Pension Plan covers 
certain international employees hired prior to July 1, 2014 and is based on years of service and compensation on a 
career-average pay basis. The UK plan covers employees hired prior to April 1, 1999, and is based on years of service 
and compensation, on a final salary basis. 

The weighted-average assumed discount rate, compensation increases and the expected long-term rate of return on 
plan assets used to determine the net pension cost for the US and International plans were as follows: 


US International 
2014 20132012, 201420132012 
Discountwateerere mee rene nn eae renee 4.85% 4.25% 5.50% 4.76% 4.388% 4.95% 
Compensation increases ......... 0c cece eee eee eae 4.00% 4.00% 4.00% 4.80% 483% 4.91% 
Returnionplaniassetsgaae eee ne 7.25% 7.50% 7.50% 7.50% 7.50% 7.50% 


Net pension cost for 2014, 2013 and 2012 included the following components: 


(Stated in millions) 


US International 
2014 2018 2012 2014 2013-2012 
Service cost — benefits earned during the period.......... $ 72 $ 80 $ 68 $ 126 $ 127 $ 86 
Interest cost on projected benefit obligation ............. 164 150 152 288 253 241 
Expected return on plan assets ..........00eeeeeeeeees (208) (200) (185) (450) (884) (828) 
Amortization of net loss 1... 0... cc ccc cece eens 82 122 95 94 155 76 
AIMORUZATONOMPHONSehVICeCOS UME titer 12 12 12 120 117 120 


$122 $164 $ 142 $ 178 $ 268 $ 195 


The weighted-average assumed discount rate and compensation increases used to determine the projected benefit 
obligations for the US and International plans were as follows: 


US International 
2014 2013 2014 =. 2018 
Discountwrateste ee ee ee eee ee Pe ee eee 4.15% 4.85% 4.07% 4.76% 


Compensation increases ......... eee cece eee teen nent ees 4.00% 4.00% 4.79% 4.80% 


The changes in the projected benefit obligation, plan assets and funded status of the plans were as follows: 
(Stated in millions) 
US International 
2014 2013 2014 2013 


Change in Projected Benefit Obligations 


Projected benefit obligation at beginning of year ............ cece cece eee eee aes $3,418 $3,558 $5,981 $5,798 

BGEVIGEIC OSGi isi esuate tones crate nau toa oun aie in seven tewealehtel null tonnes ce nny te teicher aualainandePere 72 80 126 127 

Iniberest COSt ss o.6. id cision wate Mirae as dain ta aa ee Paw Saeodw nine 164 150 288 258 

Contributionsibyplaniparticipanisaere eee eee eee ee nennrn nnn - - 122 104 

Actuarial lossés'(gains) 2:0 scctdosmesae acne sage aeis eee te bag peu 627 (232) 1,000 (168) 
@urrency etl ects casccrciscsttonsresay aiseas sostsorosue eevee eeusottedsbs iases siassivisiaieuneiea tote waaeas - - (90) 30 

Benehts Pald 5S cach oatde noes eeee baa kse epee ania eines cae bones kage (144) (188) (178) (163) 
Projected benefit obligation at end of year ......... 0. cece eee eect eee nes $4,137 $3,418 $7,249 $5,981 
Change in Plan Assets 

Plan assets at fair value at beginning of year ............ 0c cece cece eee eens $3,269 $2,910 $6,246 $5,120 

Actual return on plan assetS 0.0.0.0... ccc cece eee cect eee e nen e ees 339 356 502 836 

C@urrencysetlectireyciccrsis us tnisiesa esead seakseronueneceres cersiouessta seston amar sustietein cian nGeameiaevioneots - - (102) 35 

Company ContViDUtiONS iis edaiaa sieeve caw ia wis a eaawds Sha iena as 85 141 240 314 

Contributionsibyplaniparicipanisaere eee eee eee eee enn er - - 122 104 

BeOneHtS Paid «Sack aciencrinwdshie G2Gdennad hanna Me isaAGris gamecan nas (144) (1388) (178) (163) 
Blanlassetsjatiaimvaluelaiendolyecale eee erent ert nt ernment $3,549 $3,269 $6,830 $6,246 

(Unfunded Liability) /Asset ...... 00000 n ene enn ens $ (588) $ (149) $ (419) $ 265 

Amounts Recognized in Balance Sheet 

Postretirement Benefits 0.0.0.0... cece cece c cece renee ne eee een eee n nes $ (588) $(149) $ (546) $ (5) 
OUNETrASSEtS sereamuene cesaeisce asters tesemarewe vuiereusbe merc beat usin asus oe lees siete nai oni ears pases - - 127 270 


$ (588) $ (149) $ (419) $ 265 
Amounts Recognized in Accumulated Other Comprehensive Loss 


Actuarial 108868 3.4 oid aaca ian sede an bd Saba a Was WR Eas AS ad $1,104 $ 687 $1,658 $ 882 
Prior SCRVIGE!GOSEE cisccensmaterciecanernce fost tomas tener neem iaaue ea rctber be tnesu nie r a Persistence 66 78 357 418 
Accumulatedibenehitrobligationare eee Eee eee eee eee EE EEE ene heen $3,805 $3,158 $6,793 $5,598 


The unfunded liability represents the difference between the plan assets and the projected benefit obligation 
(“PBO”). The PBO represents the actuarial present value of benefits based on employee service and compensation and 
includes an assumption about future compensation levels. The accumulated benefit obligation represents the actuarial 
present value of benefits based on employee service and compensation, but does not include an assumption about 
future compensation levels. 


The weighted-average allocation of plan assets and the target allocations by asset category are as follows: 


US International 
Target 2014 2013 ‘Target «2014 «=. 2013 
HquitysecuriticSmmnncn cnr erences 37 — 56% 48% 50% 50-71% 58% 60% 
Debt: SCCurities: vcs eevee ead eee are ee ws 35 — 62 42 40 20-35 32 31 
C@ashrandicashiequivalentSierer eee nn ernie: 0-3 2 2 0-5 4 3 
Alternative investments ......... 000 cece eens 0-8 8 8 0-25 6 6 


Asset performance is monitored frequently with an overall expectation that plan assets will meet or exceed the 
weighted index of its target asset allocation and component benchmark over rolling five-year periods. 
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The expected long-term rate of return on assets assumptions reflect the average rate of earnings expected on funds 
invested or to be invested. The assumptions have been determined based on expectations regarding future rates of 
return for the portfolio considering the asset allocation and related historical rates of return. The appropriateness of 
the assumptions is reviewed annually. 


The fair value of Schlumberger’s pension plan assets at December 31, 2014 and 2013, by asset category, is presented 
below and was determined based on valuation techniques categorized as follows: 


e Level One: The use of quoted prices in active markets for identical instruments. 


e Level Two: The use of quoted prices for similar instruments in active markets or quoted prices for identical or 
similar instruments in markets that are not active or other inputs that are observable in the market or can be 
corroborated by observable market data. 


e Level Three: The use of significant unobservable inputs that typically require the use of management’s estimates 
of assumptions that market participants would use in pricing. 


(Stated in millions) 


US Plan Assets 
2014 2018 
Level Level Level Level Level Level 
Total One Two Three Total One Two Three 
Asset Category: 
Cash and Cash Equivalents ......... $ 59 $ 40 $ 19 $ - $ 7 $ 24 $ 53 $ - 
Equity Securities: 
US: @) vo deansretwwcnsdaceaea awe 1,149 622 527 1,068 625 443 
Internationalh®) arene 552 433 119 572 454 118 
Debt Securities: 
Corporate bonds ............ 654 654 548 548 
Government and government- 
related debt securities ..... 735 175 560 639 161 478 


Collateralized mortgage 
obligations and mortgage 


backed securities ......... 107 107 99 99 
Alternative Investments: 
Private equity® .............0. 210 210 204 204 
Real estate ® 2.0... ..... eee eee 83 83 62 62 


Rotaleernnierunsrscttaynrtmne kein tanlnys $3,549 $1,270 $1,986 $ 293 $3,269 $ 1,264 $1,739 $ 266 
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(Stated in millions) 


International Plan Assets 


2014 2018 
Level Level Level Level Level _—_ Level 
Total One Two Three Total One Two Three 
Asset Category: 
Cash and Cash Equivalents ......... $ 264 $ 174 $ 90 $ - $ 267 $ 127 $ 140 $ - 
Equity Securities: 
USO) cscs incite dss aongians wade 2,432 1,757 675 2,175 1,603 572 
International Pere eee 1,534 1,047 487 1,566 990 576 
Debt Securities: 
Corporate bonds ............ 780 780 576 576 
Government and government- 
related debt securities ..... 1,181 8 1,173 997 6 991 


Collateralized mortgage 
obligations and mortgage 


backed securities © ......... 256 256 301 301 
Alternative Investments: 
Private equity ............00. 246 246 206 206 
Real estate ® .............005. 49 49 60 60 
QOH Gr crevices erercetovunuaundees 88 88 98 98 
Total sc oid Sinad i206 eh hicent esis $6,830 $2,986 $3,461 $ 383 $6,246 $2,726 $3,156 $ 364 


() US equities include companies that are well diversified by industry sector and equity style (i-e., growth and value strategies). Active and passive 
management strategies are employed. Investments are primarily in large capitalization stocks and, to a lesser extent, mid- and small-cap stocks. 

») International equities are invested in companies that are traded on exchanges outside the US and are well diversified by industry sector, 
country and equity style. Active and passive strategies are employed. The vast majority of the investments are made in companies in developed 
markets with a small percentage in emerging markets. 

© Corporate bonds consist primarily of investment grade bonds from diversified industries. 

@ Government and government-related debt securities are comprised primarily of inflation-protected US treasuries and, to a lesser extent, other 
government-related securities. 

©) Collateralized mortgage obligations and mortgage backed-securities are debt obligations that represent claims to the cash flows from pools of 
mortgage loans which are purchased from banks, mortgage companies, and other originators and then assembled into pools by governmental, 
quasi-governmental and private entities. 

© Private equity includes investments in several fund of funds limited partnerships. 

) Real estate primarily includes investments in real estate limited partnerships, concentrated in commercial real estate. 


Schlumberger’s funding policy is to annually contribute amounts that are based upon a number of factors including 
the actuarial accrued liability, amounts that are deductible for income tax purposes, legal funding requirements and 
available cash flow. Schlumberger currently anticipates contributing approximately $400 million to its postretirement 
benefit plans in 2015, subject to market and business conditions. 


Postretirement Benefits Other Than Pensions 


Schlumberger provides certain healthcare benefits to certain former US employees who have retired. During the 
fourth quarter of 2014 Schlumberger announced that, effective April 1, 2015, it will change the way it provides 
healthcare coverage to certain retirees who are age 65 and over. Under the amended plan, these retirees will transfer 
to individual coverage under the Medicare Exchange. Schlumberger will subsidize the cost of the program by providing 
these retirees with a Health Reimbursement Account. The annual subsidy may be increased based on medical cost 
inflation, but it will not be increased more than 5% in any given year. The benefit obligation relating to these retirees 
represents approximately 66% of Schlumberger’s total accumulated benefit obligation for postretirement benefits other 
than pensions as of December 31, 2014. 
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The actuarial assumptions used to determine the accumulated postretirement benefit obligation and net periodic 
benefit cost for the US postretirement medical plan were as follows: 


Benefit Obligation Net Periodic Benefit 


at December 31, Cost for the year 

2014 2018 2014 2013 2012 
Discountwatevsrcavum nei cmiemiee te meniieraetnieie Vorersneteren trier 4.15% 485% 4.85% 4.25% 5.00% 
Return on plan assetS 0.0... . eee eect eee eens - - 7.00% 7.00% 7.00% 
Currenuimedicalicostimendiratce heehee nnn 7.00% 7.25% 7.25% 7.50% 8.00% 
Ultimate medical cost trend rate ....... 0. cece ccc eee nes 5.00% 5.00% 5.00% 5.00% 5.00% 
Year that the rate reaches the ultimate trendrate ................ 2023 2023 =. 2023 2028 2018 


The net periodic benefit cost for the US postretirement medical plan included the following components: 


(Stated in millions) 


2014 20138 2012 


Service cost — benefits earned during the period .............. ccc cece eee e eee nes $ 48 $ 48 §$ 29 
Interest cost on projected benefit obligation ...... 0.0... eee cece eee ees 60 56 58 
Expectedireturnionplaniassets: rucccrs cere cner ecierae cee mene aeons (45) (37) (30) 
Amortization of net loss ...... ccc ccc cece ne eee erence eee ne tenn eens 1 23 16 
Amortizationomprionsernviccicredii@mitt teeter rE eee eee reer rrr (4) (4) (7) 


$55 $8 $ 66 


The changes in the accumulated postretirement benefit obligation, plan assets and funded status were as follows: 


(Stated in millions) 


2014 2013 

Change in Accumulated Postretirement Benefit Obligation 
Benefit obligation at beginning of year ...... 0... eee cect eee eee e teeta $1,247 $1,410 
BOEVICE COS bites stares toleorsatssnts rons datey aun oetanam uate masiatenn dela in areata mmatmaaean momma ttamanmenns 43 48 
MTUOR OSU COSU: 2 sists save sci acae ale dsb wiiavanaug sichh oh So alia acca bovine wT ede Neste le Magia PASTOR von aes Cain tal 60 56 
Contributions byplanipanicipantsHer eee eee eee eee ern niin eer iit 6 6 
Actuarial lOSS@S (PAINS)? 2 oa ccs lsesosen ss acta qatcaten ache acating onalaunls pla ie wieensdvalnid aude imuntbubieedgensts qipcalatn 210 (232) 
Benetits paidiareete reer hr tee ee ee ee iam tel a tol See ee eee ore bees (46) (41) 
Plame Arm CTO MO NUS iy: 3: eedatedss ose aria ecclissi ae’ tndnutrdy Goel ah Sedat G- Ga eeac ebaeskigee aie ReR ANG ears aia Bases (299) = 
Benetijoblizationaiendohy Cala tree eee eee en tee eee eee errr rrr errr $1,221 $1,247 
Change in Plan Assets 
Blantassetsiaiainvalueralibe sinningonycaeeen ee rte neki ir ier ii i $ 731 $ 576 
COMPANY: CONWIDULIONS: peice guns Yea endnote” Aapieuteh aah ant Satieh eae ae ame ahh la eine ae duanied nce aetaans 65 83 
Contributions byjplaniparticipantsirct nee eee ne eee er nena meet ieee ees 6 6 
EN ee eee eee ee ee eee ee re (46) (41) 
Actuallretumnioniplaniassetsienncccternn Giese iepathene xcs wien ies ea ueinueceieee ere eee eemmetee 98 107 
Plan assets. at fair valueé:at end Of year vcs cis cing eas case Go an Heda T Ns ae eg ae aed $ 854 § 731 
EOLA ULETURS BELA ATTA Paget ete See rT eRe ET NG Hc a TE Be Sc ar $ (3867) $ (616) 
Amounts Recognized in Accumulated Other Comprehensive Loss 
Actuariallossesmcne a cerstwnc a cerharaiteten Teetncem ts aaeeed tee eee serine ere ee teeter Peace $ 242 $ 87 
PHO SERVIGE CLEGIG 7s, she denn Go wrakecategeniotins paar: aa anion aeaals aS dnoedy G siete areitomG are aoa Mega bles (307) (12) 

$ (65) § 7 


The unfunded liability is included in Postretirement Benefits in the Consolidated Balance Sheet. 
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The assets of the US postretirement medical plan are invested 60% in equity securities and 40% in debt securities at 
December 31, 2014. The fair value of these assets was primarily determined based on Level Two valuation techniques. 
Assumed health care cost trend rates have a significant effect on the amounts reported for the US postretirement 
medical plan. A one percentage point change in assumed health care cost trend rates would have the following effects: 
(Stated in millions) 


One percentage One percentage 
point increase point decrease 


Effect on total service and interest cost components ..............0eeeeeee eens $42 $(17) 
Effect on accumulated postretirement benefit obligation. ....... 0... 0c cece ee eee $37 $(33) 
Other Information 


The expected benefits to be paid under the US and International pension plans as well as the postretirement 
medical plan were as follows: 


(Stated in millions) 


Pension Benefits 


Postretirement 

US International Medical Plan 

PAUSE Pencarian Gat Goto erence citer mee mer Otel eCea chin ON enn $ 155 $ 222 $ 46 
All eee ee ree eee eT ee re ee ee a ee 162 240 49 
PAU aebertuceecn Auchnccan Seaeth atom erenn Genve mendie nea oe GON ote OG acne ial 256 52 
All ee eee re rr eee ere ee ree ee 181 274 56 
ZOD Pam Cher Cae tee ERE OTA LN i eer ene 190 290 59 
PAUP 7A 1): ogee 1,112 1,675 344 


Included in Accumulated other comprehensive loss at December 31, 2014 are non-cash pretax charges which have 
not yet been recognized in net periodic benefit cost. The estimated portion of each component of Accumulated other 
comprehensive loss which is expected to be recognized as a component of net periodic benefit cost during the year 
ending December 31, 2015 is as follows: 


(Stated in millions) 


Pension Postretirement 
Plans Medical Plan 


Netiactuarialilossesian nearer tern hirer renner hare ori tin ae $274 $17 
Prior service cost: (Credit) iu. te ceread cee had ade eee adadd daaaed ea te eae a $138 $(82) 


In addition to providing defined pension benefits and a postretirement medical plan, Schlumberger and its 
subsidiaries have other deferred benefit programs, primarily profit sharing and defined contribution pension plans. 
Expenses for these programs were $749 million, $671 million and $620 million in 2014, 2018 and 2012, respectively. 


19. Supplementary Information 


Cash paid for interest and income taxes was as follows: 
(Stated in millions) 
2014 2013 2012 


Interestniicn oncracei ern mecnorn aicaeenreb een mamma tieselann mica tiiace re ereanmimeren aes $ 389 $ 369 $ 313 
INCOMe takes: 2 a ih.ckk pave aidsh ved daawdehh ote We dann ae ed wIaede eens a het $2,048 $1,729 $1,736 


Interest and other income includes the following: 
(Stated in millions) 
2014 2013 2012 


Interestincomeseran ee eer ee ie ie ee eee ieee $ 51 $ 33 $ 30 
Earnings of equity method investments ......... 0... cece eect eee eens 240 182 142 


$291 § 165 $172 
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The change in Allowance for doubtful accounts is as follows: 


(Stated in millions) 


2014 = =2013 2012 


Balancejatibeginningionycanwy eer ern en ce er re ee $ 384 $202 $177 
iC) ee ee ee ee eT ee ee eee re ee re 39 205 37 
AMOUNT SiWrittennOlleanecrsircces usta ueserete Mel caer wekonexcaareenichcemno ater icoe aren ein nes (148) (23) (10) 
Divestiture Of DUSINESS ios cs ccd eta ve bee add wvdEN wed eee ee ea NE Geese eae — — (2) 
Balancelatiendiohyveatyastiene ionic arc encore neiieron imei aunts $275 $384 $ 202, 


(Stated in millions) 


2014-2013 
Payrolliyvacationandiemployeceneclt sae Eee terre Leer ere eee ere erence nner $1,899 $1,910 
TRADE cs seh facta y bod Spend isha 8 Ate 6 Ang 6 a Gewese dh Betis SB Brett Nae wedi ts ote 4 as Doeenb ac 4,344 4,155 
Other ee ee eee En er ere erie erect encry nem ters 3,003 22 


$9,246 $8,837 


20. Discontinued Operations 


During the second quarter of 2013, Schlumberger completed the wind down of its operations in Iran and, therefore, 
has classified the historical results of this business as a discontinued operation. 

During the second quarter of 2012, Schlumberger sold its Wilson distribution business to National Oilwell Varco Inc. 
(“NOV”) for $906 million in cash, resulting in a pretax gain of $137 million ($16 million after-tax). During the third 
quarter of 2012, Schlumberger completed the sale of its 56% interest in CE Franklin Ltd. to NOV for $122 million in 
cash, resulting in a pretax gain of $80 million ($12 million after-tax). As Wilson and CE Franklin comprised 
Schlumberger’s entire Distribution segment, the results of this entire segment have been classified as discontinued 
operations in the Consolidated Statement of Income. 

The following table summarizes the results of these discontinued operations: 


(Stated in millions) 


2014 =2013 = =2012 


UPRES( 35 LLC epee Ne eee ec ear RESET cc PE ern eye ne Cer $ - —_ $102 $1,399 
(Loss) income before taX€S yess cic cv seta dec cvwe vas wae demi dome deneee venous $(205)  $(63) $ 274 
LAxXiexpensePe ete eee eee EET Eee - (6) (87) 
Net income attributable to noncontrolling interests ........ 0... cc cece eee eee eee - - (5) 
Gaimondivestiqures; Met: OLAX. crercsesuiortcreesustesctelatetcecdsrostarciarelencecterstersteloretcrarersreneters = 28 


Income (loss) from discontinued operations ......... 0... cece cece eect ete eens $(205) $(69) $ 260 
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Management’s Report on Internal Control Over Financial Reporting 


Schlumberger management is responsible for establishing and maintaining adequate internal control over financial 
reporting as defined in Rule 13a — 15(f) of the Securities Exchange Act of 1934, as amended. Schlumberger’s internal 
control over financial reporting is a process designed to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with generally 
accepted accounting principles. 

Because of its inherent limitations, internal control over financial reporting may not prevent or detect 
misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that controls 
may become inadequate because of changes in conditions, or that the degree of compliance with the policies or 
procedures may deteriorate. 

Schlumberger management assessed the effectiveness of its internal control over financial reporting as of 
December 31, 2014. In making this assessment, it used the criteria set forth in 2013 by the Committee of Sponsoring 
Organizations of the Treadway Commission (COSO) in Jnternal Control — Integrated Framework. Based on this 
assessment Schlumberger’s management has concluded that, as of December 31, 2014, its internal control over 
financial reporting is effective based on those criteria. 

The effectiveness of Schlumberger’s internal control over financial reporting as of December 31, 2014, has been 
audited by PricewaterhouseCoopers LLP, an independent registered public accounting firm, as stated in their report 
which appears herein. 
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Report of Independent Registered Public Accounting Firm 


To the Board of Directors and Stockholders 
of Schlumberger Limited 


In our opinion, the accompanying consolidated balance sheets and the related consolidated statements of income, of 
comprehensive income, of stockholders’ equity and of cash flows present fairly, in all material respects, the financial 
position of Schlumberger Limited and its subsidiaries at December 31, 2014 and 2013, and the results of their 
operations and their cash flows for each of the three years in the period ended December 31, 2014 in conformity with 
accounting principles generally accepted in the United States of America. Also in our opinion, the Company 
maintained, in all material respects, effective internal control over financial reporting as of December 31, 2014, based 
on criteria established in Internal Control — Integrated Framework issued by the Committee of Sponsoring 
Organizations of the Treadway Commission in 2018. The Company’s management is responsible for these financial 
statements, for maintaining effective internal control over financial reporting and for its assessment of the 
effectiveness of internal control over financial reporting, included in the accompanying Management’s Report on 
Internal Control Over Financial Reporting. Our responsibility is to express opinions on these financial statements and 
on the Company’s internal control over financial reporting based on our integrated audits. We conducted our audits in 
accordance with the standards of the Public Company Accounting Oversight Board (United States). Those standards 
require that we plan and perform the audits to obtain reasonable assurance about whether the financial statements 
are free of material misstatement and whether effective internal control over financial reporting was maintained in all 
material respects. Our audits of the financial statements included examining, on a test basis, evidence supporting the 
amounts and disclosures in the financial statements, assessing the accounting principles used and significant 
estimates made by management, and evaluating the overall financial statement presentation. Our audit of internal 
control over financial reporting included obtaining an understanding of internal control over financial reporting, 
assessing the risk that a material weakness exists, and testing and evaluating the design and operating effectiveness of 
internal control based on the assessed risk. Our audits also included performing such other procedures as we 
considered necessary in the circumstances. We believe that our audits provide a reasonable basis for our opinions. 

A company’s internal control over financial reporting is a process designed to provide reasonable assurance 
regarding the reliability of financial reporting and the preparation of financial statements for external purposes in 
accordance with generally accepted accounting principles. A company’s internal control over financial reporting 
includes those policies and procedures that (i) pertain to the maintenance of records that, in reasonable detail, 
accurately and fairly reflect the transactions and dispositions of the assets of the company; (ii) provide reasonable 
assurance that transactions are recorded as necessary to permit preparation of financial statements in accordance 
with generally accepted accounting principles, and that receipts and expenditures of the company are being made only 
in accordance with authorizations of management and directors of the company; and (iii) provide reasonable 
assurance regarding prevention or timely detection of unauthorized acquisition, use, or disposition of the company’s 
assets that could have a material effect on the financial statements. 

Because of its inherent limitations, internal control over financial reporting may not prevent or detect 
misstatements. Also, projections of any evaluation of effectiveness to future periods are subject to the risk that controls 
may become inadequate because of changes in conditions, or that the degree of compliance with the policies or 
procedures may deteriorate. 


/s/__ PricewaterhouseCoopers LLP 
PricewaterhouseCoopers LLP 
Houston, Texas 

January 29, 2015 


Quarterly Results 
(Unaudited) 


The following table summarizes Schlumberger’s results by quarter for the years ended December 31, 2014 and 20138. 


(Stated in millions except per share amounts) 


Net aeons Earnings per share of 


Gross attributable to ___ Schlumberger 
Revenue Margin ©,@) Schlumberger @) Basic Diluted 

Quarters-2014 
PUES ddieaate Wedbush baseeamuc ilies $ 11,239 $ 2,494 $ 1,592 $ 1.22 $ 1.21 
NOCONIs erent ncentucaneannst: 12,054 2,785 1,595 1.23 1.21 
THILO gos, coats Din tedase a toanevae esis’ 12,646 2,957 1,949 1.51 1.49 
Hourth Bente ci ere ies 12,641 2,950 302 0.24 0.23 
$ 48,580 $ 11,182 $ 5,438 $ 4.20 $ 4.16 

Quarters-2013 

First = 5 cicnaaaie dag dae eae cade $ 10,570 $ 2,161 $ 1,259 $ 0.95 $ 0.94 
SOCOM) Hisense cusceuieedoeiereterea ties 11,182 2,470 2,095 1.58 1.57 
THILO isi cite gandaag aman aaenes 11,608 2,682 1,715 1.30 1.29 
ourthi Orin cveuuerienanianah tone alety 11,906 2,623 1,664 At 1.26 
$ 45,266 $ 9,935 § 6,782 $ 5.09 $ 5.05 


© Gross margin equals Revenue less Cost of revenue. 

@) Amounts may not add due to rounding. 

@) Net income in the fourth quarter of 2014 includes after-tax charges of $1.639 billion. 
( Net income in the first quarter of 2018 includes after-tax charges of $92 million. 

©) Net income in the second quarter of 2018 includes after-tax credits of $683 million. 
(6) Net income in the second quarter of 2018 includes after-tax credits of $122 million. 


* Mark of Schlumberger 


Item 9. Changes in and Disagreements with Accountants on Accounting and Financial Disclosure. 


None. 


Item 9A. Controls and Procedures. 


Schlumberger has carried out an evaluation under the supervision and with the participation of Schlumberger’s 
management, including the Chief Executive Officer (“CEO”) and the Chief Financial Officer (“CFO”), of the 
effectiveness of Schlumberger’s “disclosure controls and procedures” (as such term is defined in Rules 18a-15(e) and 
15d-15(e) under the Securities Exchange Act of 1934 (the “Exchange Act”)) as of the end of the period covered by this 
report. Based on this evaluation, the CEO and the CFO have concluded that, as of the end of the period covered by this 
report, Schlumberger’s disclosure controls and procedures were effective to provide reasonable assurance that 
information required to be disclosed in the reports that Schlumberger files or submits under the Exchange Act is 
recorded, processed, summarized and reported within the time periods specified in the Securities and Exchange 
Commission’s rules and forms. Schlumberger’s disclosure controls and procedures include controls and procedures 
designed to ensure that information required to be disclosed in reports filed or submitted under the Exchange Act is 
accumulated and communicated to its management, including the CEO and the CFO, as appropriate, to allow timely 
decisions regarding required disclosure. There has been no change in Schlumberger’s internal control over financial 
reporting that occurred during the fourth quarter of 2014 that has materially affected, or is reasonably likely to 
materially affect, Schlumberger’s internal control over financial reporting. 


Item 9B. Other Information. 


None. 
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PART Iil 


Item 10. Directors, Executive Officers and Corporate Governance of Schlumberger. 


See “Item 1. Business — Executive Officers of Schlumberger” of this Report for Item 10 information regarding 
executive officers of Schlumberger. The information under the captions “Election of Directors,” “Section 16(a) 
Beneficial Ownership Reporting Compliance,” “Corporate Governance — Director Nominations” and “Corporate 
Governance — Board Committees — Audit Committee” in Schlumberger’s 2015 Proxy Statement is incorporated herein 
by reference. 

Schlumberger has a Code of Conduct that applies to all of its directors, officers and employees, including its 
principal executive, financial and accounting officers, or persons performing similar functions. Schlumberger’s Code of 
Conduct is posted on its website at www.slb.com/about/codeofconduct.aspx. Schlumberger intends to disclose future 
amendments to the Code of Conduct and any grant of a waiver from a provision of the Code of Conduct requiring 
disclosure under applicable SKC rules at www.slb.com/about/codeofconduct.aspx. 


Item 11. Executive Compensation. 


The information set forth under the captions “Compensation Discussion and Analysis,” “Executive Compensation 
Tables and Accompanying Narrative,” “Compensation Committee Report” and “Director Compensation in Fiscal Year 
2014” in Schlumberger’s 2015 Proxy Statement is incorporated herein by reference. 


Item 12. Security Ownership of Certain Beneficial Owners and Management and Related Stockholder Matters. 


The information under the captions “Stock Ownership Information — Security Ownership by Certain Beneficial 
Owners,” “Stock Ownership Information — Security Ownership by Management” and “Equity Compensation Plan 
Information” in Schlumberger’s 2015 Proxy Statement is incorporated herein by reference. 


Item 13. Certain Relationships and Related Transactions, and Director Independence. 


The information under the captions “Corporate Governance — Board Independence” and “Corporate Governance — 
Policies and Procedures for Approval of Related Person Transactions” in Schlumberger’s 2015 Proxy Statement is 
incorporated herein by reference. 


Item 14. Principal Accounting Fees and Services. 


The information under the caption “Appointment of Independent Registered Public Accounting Firm” in 
Schlumberger’s 2015 Proxy Statement is incorporated herein by reference. 
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PART IV 


Item 15. Exhibits and Financial Statement Schedules. 


(a) The following documents are filed as part of this Report: 


Page(s) 
(1) Financial Statements 

Consolidated Statement of Income for the three years ended December 31, 2014 31 
Consolidated Statement of Comprehensive Income for the three years ended December 31, 2014 32 
Consolidated Balance Sheet at December 31, 2014 and 2013 33 
Consolidated Statement of Cash Flows for the three years ended December 31, 2014 34 
Consolidated Statement of Stockholders’ Equity for the three years ended December 31, 2014 35 
Notes to Consolidated Financial Statements 37 to 63 
Report of Independent Registered Public Accounting Firm 65 
Quarterly Results (Unaudited) 66 


Financial statements of companies accounted for under the equity method and unconsolidated subsidiaries have 
been omitted because they do not meet the materiality tests for assets or income. 


(2) Financial Statement Schedules not required 


(3) Exhibits: the exhibits listed in the accompanying “Index to Exhibits” are filed or incorporated by 
reference as part of this Form 10-K. 
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SIGNATURES 


Pursuant to the requirements of Section 18 or 15(d) of the Securities Exchange Act of 1934, the Registrant has duly 
caused this Report to be signed on its behalf by the undersigned, thereunto duly authorized. 


Date: January 29, 2015 SCHLUMBERGER LIMITED 


By: /s/ HOWARD GUILD 
Howard Guild 
Chief Accounting Officer 


Pursuant to the requirements of the Securities Exchange Act of 1934, this Report has been signed below by the 
following persons on behalf of the Registrant and in the capacities and on the dates indicated. 


Name Title 

* Director and Chief Executive Officer 

Paal Kibsgaard (Principal Executive Officer) 

/S/ SIMON AYAT Executive Vice President and Chief Financial Officer 

Simon Ayat (Principal Financial Officer) 
/s/ HOWARD GUILD Chief Accounting Officer 
Howard Guild (Principal Accounting Officer) 

bs Director 


Peter L.S. Currie 


* Chairman 
Tony Isaac 
* Director 
K.V. Kamath 
* Director 


Maureen Kempston Darkes 


* Director 
Nikolay Kudryavtsev 
* Director 


Michael E. Marks 


* Director 
Lubna S. Olayan 


* Director 
Leo Rafael Reif 

* Director 
Tore Sandvold 

* Director 


Henri Seydoux 


/s/ ALEXANDER C. JUDEN January 29, 2015 
*By Alexander C. Juden Attorney-in-Fact 
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INDEX TO EXHIBITS 


Articles of Incorporation of Schlumberger Limited (Schlumberger N.V.), as last amended on April 6, 2011 
(incorporated by reference to Exhibit 3 to Schlumberger’s Current Report on Form 8-K filed on April 7, 
2011) 


Amended and Restated By-Laws of Schlumberger Limited (Schlumberger N.V.), as last amended on July 19, 
2012 (incorporated by reference to Exhibit 3.1 to Schlumberger’s Current Report on Form 8-K filed on 
July 20, 2012) 


Indenture dated as of December 3, 2018, by and among Schlumberger Investment SA, as issuer, Schlumberger 
Limited, as guarantor, and The Bank of New York Mellon Trust Company, N.A., as trustee (incorporated by 
reference to Exhibit 4.1 to Schlumberger’s Current Report on Form 8-K filed on December 3, 2013) 


First Supplemental Indenture dated as of December 3, 2018, by and among Schlumberger Investment SA, as 
issuer, Schlumberger Limited, as guarantor, and The Bank of New York Mellon Trust Company, N.A., as 
trustee (including form of global notes representing 3.650% Senior Notes due 2023) (incorporated by 
reference to Exhibit 4.2 to Schlumberger’s Current Report on Form 8-K filed on December 3, 2013) 


Schlumberger Limited Supplementary Benefit Plan, as conformed to include amendments through January 1, 
2009 (incorporated by reference to Exhibit 10.2 to Schlumberger’s Annual Report on Form 10-K for the year 
ended December 31, 2008) (+) 


Schlumberger Limited Restoration Savings Plan, as conformed to include amendments through January 1, 
2009 (incorporated by reference to Exhibit 10.3 to Schlumberger’s Annual Report on Form 10-K for the year 
ended December 31, 2008) (+) 


First Amendment to Schlumberger Limited Restoration Savings Plan (incorporated by reference to Exhibit 
10.3 to Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended March 31, 2018) (+) 


Schlumberger 1998 Stock Option Plan, as conformed to include amendments through January 1, 2009 
(incorporated by reference to Exhibit 10.4 to Schlumberger’s Annual Report on Form 10-K for the year 
ended December 31, 2008) (+) 


Third Amendment to Schlumberger 1998 Stock Option Plan (incorporated by reference to Exhibit 10.4 to 
Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Schlumberger 2001 Stock Option Plan, as conformed to include amendments through January 1, 2009 
(incorporated by reference to Exhibit 10.5 to Schlumberger’s Annual Report on Form 10-K for the year 
ended December 31, 2008) (+) 


Second Amendment to Schlumberger 2001 Stock Option Plan (incorporated by reference to Exhibit 10.5 to 
Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Schlumberger Limited 2004 Stock and Deferral Plan for Non-Employee Directors, amended and restated 
effective January 19, 2012 (incorporated by reference to Exhibit 10 to Schlumberger’s Current Report on 
Form 8-K filed on April 11, 2012.) (+) 


Schlumberger 2005 Stock Incentive Plan, as conformed to include amendments through January 1, 2009 
(incorporated by reference to Exhibit 10.6 to Schlumberger’s Annual Report on Form 10-K for the year 
ended December 31, 2008) (+) 


Third Amendment to Schlumberger 2005 Stock Incentive Plan (incorporated by reference to Exhibit 10.6 to 
Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Schlumberger 2008 Stock Incentive Plan, as conformed to include amendments through January 1, 2009 
(incorporated by reference to Exhibit 10.8 to Schlumberger’s Annual Report on Form 10-K for the year 
ended December 31, 2008) (+) 


70 


Exhibit 


3.1 


3.2 


4.1 


4.2 


10.1 


10.2 


10.3 


10.4 


10.5 


10.6 


10.7 


10.8 


10.9 


10.10 


10.11 


Second Amendment to Schlumberger 2008 Stock Incentive Plan (incorporated by reference to Exhibit 10.7 to 
Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Schlumberger 2010 Omnibus Stock Incentive Plan (incorporated by reference to Exhibit 10.1 to 
Schlumberger’s Current Report on Form 8-K filed on April 9, 2010) (+) 


First Amendment to Schlumberger 2010 Omnibus Stock Incentive Plan (incorporated by reference to Exhibit 
10.8 to Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Form of 2013 Two Year Performance Share Unit Award Agreement under Schlumberger 2010 Omnibus Stock 
Incentive Plan (incorporated by reference to Exhibit 10.5 to Schlumberger’s Quarterly Report on Form 10-Q 
for the quarter ended March 31, 2013) (+) 


Form of 2013 Three Year Performance Share Unit Award Agreement under Schlumberger 2010 Omnibus Stock 
Incentive Plan (incorporated by reference to Exhibit 10.6 to Schlumberger’s Quarterly Report on Form 10-Q 
for the quarter ended March 31, 2013) (+) 


Form of 2014 Three Year Performance Share Unit Award Agreement under Schlumberger 2013 Omnibus Stock 
Incentive Plan (incorporated by reference to Exhibit 10.1 to Schlumberger’s Quarterly Report on Form 10-Q 
for the quarter ended March 31, 2014) (+) 


French Sub-Plan of Schlumberger 2010 Omnibus Stock Incentive Plan for Employees in France (incorporated 
by reference to Exhibit 10.7 to Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended 
March 31, 2013) (+) 


Form of Option Agreement (Employees in France), Incentive Stock Option, under Schlumberger 2010 
Omnibus Stock Incentive Plan (incorporated by reference to Exhibit 10.10 to Schlumberger’s Quarterly 
Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Form of Option Agreement (Employees in France), Non-Qualified Stock Option, under Schlumberger 2010 
Omnibus Stock Incentive Plan (incorporated by reference to Exhibit 10.11 to Schlumberger’s Quarterly 
Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Form of Restricted Stock Unit Award Agreement (Employees in France) under Schlumberger 2010 Omnibus 
Stock Incentive Plan (incorporated by reference to Exhibit 10.12 to Schlumberger’s Quarterly Report on 
Form 10-Q for the quarter ended June 30, 2013) (+) 


Form of 2018 One Year Performance Share Unit Award Agreement (Employees in France) under 
Schlumberger 2010 Omnibus Stock Incentive Plan (incorporated by reference to Exhibit 10.1 to 
Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended September 30, 2013) (+) 


Schlumberger 2013 Omnibus Stock Incentive Plan (incorporated by reference to Appendix A to 
Schlumberger’s Definitive Proxy Statement on Schedule 14A filed on March 1, 2013) (+) 


First Amendment to Schlumberger 2013 Omnibus Stock Incentive Plan (incorporated by reference to Exhibit 
10.9 to Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Form of Option Agreement, Incentive Stock Option, under Schlumberger 2013 Omnibus Stock Incentive Plan 
(incorporated by reference to Exhibit 10.1 to the Schlumberger’s Quarterly Report on Form 10-Q for the 
quarter ended in June 30, 2014) (+) 


Form of Option Agreement, Non-Qualified Stock Option, under Schlumberger 2013 Omnibus Stock Incentive 
Plan (incorporated by reference to Exhibit 10.2 to Schlumberger’s Quarterly Report on Form 10-Q for the 
quarter ended June 30, 2014) (+) 


Form of Restricted Stock Unit Award Agreement under Schlumberger 2018 Omnibus Stock Incentive Plan 
(incorporated by reference to Exhibit 10.3 to Schlumberger’s Quarterly Report on Form 10-Q for the quarter 
ended June 30, 2014) (+) 


Schlumberger Discounted Stock Purchase Plan, as amended and restated effective as of January 1, 2013 
(incorporated by reference to Appendix B to Schlumberger’s Definitive Proxy Statement on Schedule 144 
filed on March 1, 2018) (+) 
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Exhibit 
10.12 


10.13 


10.14 


10.15 


10.16 


10.17 


10.18 


10.19 


10.20 


10.21 


10.22 


10.23 


10.24 


10.25 


10.26 


10.27 


10.28 


Form of Option Agreement, Capped Incentive Stock Option (incorporated by reference to Exhibit 10.1 to 
Schlumberger’s Current Report on Form 8-K filed on January 19, 2006) (+) 


Form of Option Agreement, Capped Non-Qualified Stock Option (incorporated by reference to Exhibit 10.2 to 
Schlumberger’s Current Report on Form 8-K filed on January 19, 2006) (+) 


Form of Option Agreement, Uncapped Incentive Stock Option (for 2001, 2005 and 2008 stock plans) 
(incorporated by reference to Exhibit 10.11 to Schlumberger’s Annual Report on Form 10-K for the year 
ended December 31, 2009) (+) 


Form of Option Agreement, Uncapped Non-Qualified Stock Option (for 2001, 2005 and 2008 stock plans) 
(incorporated by reference to Exhibit 10.12 to Schlumberger’s Annual Report on Form 10-K for the year 
ended December 31, 2009) (+) 


Form of Smith International, Inc. 2010 Restricted Stock Unit Agreement (incorporated by reference to Exhibit 
10.8 to Schlumberger’s Quarterly Report on Form 10-Q for the quarter ended September 30, 2010) (+) 


Employment Agreement dated June 11, 2018 and effective as of July 1, 2018, between Schlumberger Limited 
and Satish Pai (incorporated by reference to Exhibit 10.1 to Schlumberger’s Quarterly Report on Form 10-Q 
for the quarter ended June 30, 2013) (+) 


Employment Agreement dated February 19, 2018 and effective as of March 1, 2013, between Schlumberger 
Limited and Kjell-Erik Oestdahl (incorporated by reference to Exhibit 10.2 to Schlumberger’s Quarterly 
Report on Form 10-Q for the quarter ended June 30, 2013) (+) 


Form of Indemnification Agreement (incorporated by reference to Exhibit 10 to Schlumberger’s Current 
Report on Form 8-K filed on October 21, 2018) 


Subsidiaries (*) 
Consent of Independent Registered Public Accounting Firm (*) 
Powers of Attorney (*) 


Certification of Chief Executive Officer pursuant to Rule 18a-14(a) as Adopted Pursuant to Section 302 of the 
Sarbanes-Oxley Act of 2002 (*) 


Certification of Chief Financial Officer pursuant to Rule 13a-14(a) as Adopted Pursuant to Section 302 of the 
Sarbanes-Oxley Act of 2002 (*) 


Certification of Chief Executive Officer pursuant to 18 U.S.C. Section 1350, as Adopted Pursuant to Section 906 
of the Sarbanes-Oxley Act of 2002 (*) 


Certification of Chief Financial Officer pursuant to 18 U.S.C. Section 1350, as Adopted Pursuant to Section 906 
of the Sarbanes-Oxley Act of 2002 (**) 


Mine Safety Disclosure (*) 


The following materials from Schlumberger Limited’s Annual Report on Form 10-K for the year ended 
December 31, 2014, formatted in XBRL (eXtensible Business Reporting Language): (i) Consolidated 
Statement of Income, (ii) Consolidated Statement of Comprehensive Income, (iii) Consolidated Balance 
Sheet, (iv) Consolidated Statement of Cash Flows, (v) Consolidated Statement of Equity and (vi) Notes to 
Consolidated Financial Statements. (**) 


(*) Exhibits electronically filed with this Form 10-K. All other exhibits incorporated by reference. 


(+) Management contracts or compensatory plans or arrangements. 
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Exhibit 
10.29 


10.30 


10.31 


10.32 


10.33 


10.34 


10.35 


10.36 


21 
23 
24 
31.1 


31.2 


32.1 


32.2 


95 
101 


Exhibit 21 


Significant Subsidiaries 


Listed below are the significant subsidiaries of the Registrant as of December 31, 2014, and the states or 
jurisdictions in which they are incorporated or organized. The indentation reflects the principal parenting of each 
subsidiary. The names of other subsidiaries have been omitted from the list below, since they would not constitute, in 
the aggregate, a significant subsidiary as of December 31, 2014. 


Schlumberger Antilles N.V., Curacao 


Schlumberger B.V., Netherlands 
Schlumberger Canada Limited, Canada 
Schlumberger SA, France 
Services Petroliers Schlumberger, France 
Schlumberger Norge AS, Norway 
Schlumberger Holdings Corporation, Delaware 
Schlumberger Technology Corporation, Texas 
Smith International Inc, Delaware 
Schlumberger UK Limited, UK 
M-I Holdings (UK) Limited, UK 
Schlumberger Plc, UK 
Schlumberger Oilfield UK Plc, UK 
M-I Holdings BV, Netherlands 


Schlumberger Oilfield Holdings Limited, BVI 
Schlumberger Holdings Limited, BVI 

Dowell Schlumberger Corporation, BVI 
Schlumberger Logelco, Inc., Panama 
Schlumberger Middle East SA., Panama 
Schlumberger Offshore Services Limited, BVI 
Schlumberger Overseas, SA, Panama 
Schlumberger Seaco, Inc., Panama 
Schlumberger Surenco, SA, Panama 


WesternGeco Seismic Holdings Limited, BVI 


Exhibit 23 


Consent of Independent Registered Public Accounting Firm 


We hereby consent to the incorporation by reference in the Registration Statements on Form S-8 (Nos. 333-104225; 
333-115277; 333-124534; 333-151920; 333-173055, as amended by post-effective amendment on Form S-8; 333-188589; 
and 333-188590); on Form 8-3 (Nos. 833-195342 and 333-190822); and on Form S-4 (Nos. 3383-97899 and 333-166326, as 
amended by post-effective amendment on Form S-8) of Schlumberger Limited of our report dated January 29, 2015 
relating to the consolidated financial statements and the effectiveness of internal control over financial reporting, 
which appears in this Form 10-K. 


/s/ PricewaterhouseCoopers LLP 


PricewaterhouseCoopers LLP 
Houston, Texas 
January 29, 2015 


Exhibit 24 
Powers of Attorney 


Each of the undersigned, in the capacity or capacities set forth below his or her signature as a member of the Board 
of Directors and/or an officer of Schlumberger Limited, a Curacao corporation, hereby appoints Simon Ayat, Howard 
Guild and Alexander C. Juden, or either of them, the attorney or attorneys of the undersigned, with full power of 
substitution and revocation, for and in the name, place and stead of the undersigned to execute and file with the 
Securities and Exchange Commission the Annual Report on Form 10-K under the Securities Exchange Act of 1934 (the 
“Exchange Act”) for the fiscal year ending December 31, 2014, and any amendment or amendments to any such Annual 
Report on Form 10-K, and any agreements, consents or waivers relative thereto, and to take any and all such other 
action for and in the name and place and stead of the undersigned as may be necessary or desirable in order to comply 
with the Exchange Act or the rules and regulations thereunder. 


/s/_ Peter L.S. Currie /s/_ Michael KE. Marks 
Peter L.S. Currie Michael E. Marks 
Director Director 
/s/ Tony Isaac /s/_ Lubna S. Olayan 
Tony Isaac Lubna S$. Olayan 
Chairman of the Board Director 
/s/_ KNVaman Kamath /s/_ Leo Rafael Reif 
K.Vaman Kamath Leo Rafael Reif 
Director Director 
/s/ Maureen Kempston Darkes /s/ Tore Sandvold 
Maureen Kempston Darkes Tore Sandvold 
Director Director 
/s/_ Paal Kibsgaard /s/ Henri Seydoux 
Paal Kibsgaard Henri Seydoux 
Director and Chief Executive Officer Director 


/s/__ Nikolay Kudryavtsev 


Nikolay Kudryavtsev 
Director 


Date: January 29, 2015 


Exhibit 31.1 


CERTIFICATION OF CHIEF EXECUTIVE OFFICER 


I, Paal Kibsgaard, certify that: 
1. I have reviewed this Annual Report on Form 10-K of Schlumberger Limited; 


2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a 
material fact necessary to make the statements made, in light of the circumstances under which such statements were 
made, not misleading with respect to the period covered by this report; 


3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly 
present in all material respects the financial condition, results of operations and cash flows of the registrant as of, and 
for, the periods presented in this report; 


4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls 
and procedures (as defined in Exchange Act Rules 18a-15(e) and 15d-15(e)) and internal control over financial 
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have: 


a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be 
designed under our supervision, to ensure that material information relating to the registrant, including its 
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period 
in which this report is being prepared; 


b) Designed such internal control over financial reporting, or caused such internal control over financial 
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with 
generally accepted accounting principles; 


c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this 
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the 
period covered by this report based on such evaluation; and 


d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred 
during the registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an 
annual report) that has materially affected, or is reasonably likely to materially affect, the registrant’s 
internal control over financial reporting; and 


5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal 
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of 
directors (or persons performing the equivalent functions): 


a) All significant deficiencies and material weaknesses in the design or operation of internal control over 
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, 
summarize and report financial information; and 


b) Any fraud, whether or not material, that involves management or other employees who have a significant 
role in the registrant’s internal control over financial reporting. 


Date: January 29, 2015 /s/__ Paal Kibsgaard 
Paal Kibsgaard 
Chief Executive Officer 


Exhibit 31.2 


CERTIFICATION OF CHIEF FINANCIAL OFFICER 


I, Simon Ayat, certify that: 
1. I have reviewed this Annual Report on Form 10-K of Schlumberger Limited; 


2. Based on my knowledge, this report does not contain any untrue statement of a material fact or omit to state a 
material fact necessary to make the statements made, in light of the circumstances under which such statements were 
made, not misleading with respect to the period covered by this report; 


3. Based on my knowledge, the financial statements, and other financial information included in this report, fairly 
present in all material respects the financial condition, results of operations and cash flows of the registrant as of, and 
for, the periods presented in this report; 


4. The registrant’s other certifying officer and I are responsible for establishing and maintaining disclosure controls 
and procedures (as defined in Exchange Act Rules 18a-15(e) and 15d-15(e)) and internal control over financial 
reporting (as defined in Exchange Act Rules 13a-15(f) and 15d-15(f)) for the registrant and have: 


a) Designed such disclosure controls and procedures, or caused such disclosure controls and procedures to be 
designed under our supervision, to ensure that material information relating to the registrant, including its 
consolidated subsidiaries, is made known to us by others within those entities, particularly during the period 
in which this report is being prepared; 


b) Designed such internal control over financial reporting, or caused such internal control over financial 
reporting to be designed under our supervision, to provide reasonable assurance regarding the reliability of 
financial reporting and the preparation of financial statements for external purposes in accordance with 
generally accepted accounting principles; 


c) Evaluated the effectiveness of the registrant’s disclosure controls and procedures and presented in this 
report our conclusions about the effectiveness of the disclosure controls and procedures, as of the end of the 
period covered by this report based on such evaluation; and 


d) Disclosed in this report any change in the registrant’s internal control over financial reporting that occurred 
during the registrant’s most recent fiscal quarter (the registrant’s fourth fiscal quarter in the case of an 
annual report) that has materially affected, or is reasonably likely to materially affect, the registrant’s 
internal control over financial reporting; and 


5. The registrant’s other certifying officer and I have disclosed, based on our most recent evaluation of internal 
control over financial reporting, to the registrant’s auditors and the audit committee of the registrant’s board of 
directors (or persons performing the equivalent functions): 


a) All significant deficiencies and material weaknesses in the design or operation of internal control over 
financial reporting which are reasonably likely to adversely affect the registrant’s ability to record, process, 
summarize and report financial information; and 


b) Any fraud, whether or not material, that involves management or other employees who have a significant 
role in the registrant’s internal control over financial reporting. 


Date: January 29, 2015 /s/__ Simon Ayat 
Simon Ayat 
Executive Vice President and Chief Financial Officer 


Exhibit 32.1 


CERTIFICATION OF CHIEF EXECUTIVE OFFICER 
PURSUANT TO 
18 U.S.C. SECTION 1350 
AS ADOPTED PURSUANT TO 
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002 


In connection with the Annual Report on Form 10-K of Schlumberger N.V. (Schlumberger Limited) (the “Company”) 
for the year ended December 31, 2014 as filed with the Securities and Exchange Commission on the date hereof (the 
“Report”), I, Paal Kibsgaard, Chief Executive Officer of the Company, certify, pursuant to 18 U.S.C. § 1350, as adopted 
pursuant to § 906 of the Sarbanes-Oxley Act of 2002, that: 


(1) The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 
1934, as amended (the “Exchange Act”), and 


(2) The information contained in the Report fairly presents, in all material respects, the financial condition and 
results of operations of the Company. 


Date: January 29, 2015 /s/_PaalKibsgaard 
Paal Kibsgaard 
Chief Executive Officer 


A signed original of this written statement required by Section 906 has been provided to Schlumberger Limited and 
will be retained by Schlumberger Limited and furnished to the Securities and Exchange Commission or its staff upon 
request. 


This certification accompanies the Report pursuant to Section 906 of the Sarbanes-Oxley Act of 2002 and shall not 
be deemed filed by the Company for purposes of Section 18 of the Exchange Act. 


Exhibit 32.2 


CERTIFICATION OF CHIEF FINANCIAL OFFICER 
PURSUANT TO 
18 U.S.C. SECTION 1350 
AS ADOPTED PURSUANT TO 
SECTION 906 OF THE SARBANES-OXLEY ACT OF 2002 


In connection with the Annual Report on Form 10-K of Schlumberger N.V. (Schlumberger Limited) (the “Company”) 
for the year ended December 31, 2014 as filed with the Securities and Exchange Commission on the date hereof (the 
“Report”), I, Simon Ayat, Executive Vice President and Chief Financial Officer of the Company, certify, pursuant to 
18 U.S.C. § 1350, as adopted pursuant to § 906 of the Sarbanes-Oxley Act of 2002, that: 


(1) The Report fully complies with the requirements of section 13(a) or 15(d) of the Securities Exchange Act of 
1934, as amended (the “Exchange Act”), and 


(2) The information contained in the Report fairly presents, in all material respects, the financial condition and 
results of operations of the Company. 


Date: January 29, 2015 /s/__ Simon Ayat 
Simon Ayat 
Executive Vice President and Chief Financial Officer 


A signed original of this written statement required by Section 906 has been provided to Schlumberger Limited and 
will be retained by Schlumberger Limited and furnished to the Securities and Exchange Commission or its staff upon 
request. 


This certification accompanies the Report pursuant to Section 906 of the Sarbanes-Oxley Act of 2002 and shall not 
be deemed filed by the Company for purposes of Section 18 of the Exchange Act. 


Exhibit 95 
Mine Safety Disclosure 


The following disclosure is provided pursuant to Section 1503(a) of the Dodd-Frank Wall Street Reform and 
Consumer Protection Act, which requires certain disclosures by companies required to file periodic reports under the 
Securities Exchange Act of 1934, as amended, that operate mines regulated under the Federal Mine Safety and Health 
Act of 1977. 


The table that follows reflects citations, orders, violations and proposed assessments issued by the Mine Safety and 
Health Administration (the “MSHA”) to M-I LLC, an indirect wholly-owned subsidiary of Schlumberger. The disclosure 
is with respect to the full year ended December 31, 2014. Due to timing and other factors, the data may not agree with 
the mine data retrieval system maintained by the MSHA at www.MSHA. gov. 


Full Year 2014 
(whole dollars) 
Received 
Received Notice of 
Notice of Potential 
Pattern of to Have Legal 
Section Violations Pattern Actions Legal Legal 
104(d) Under Under Pending Actions Actions 
Mine or Operating Name/ Section Section Citations Section Section Proposed Mining Section Section asof Initiated Resolved 
MSHA Identification 104S&S  104(b) and 110(b)(2) =: 107(a) MSHA Related —104(e) 104(e) LastDay During During 
Number Citations Orders Orders Violations Orders Assessments() Fatalities (yes/no) (yes/no) ofPeriod Period Period 
Amelia Barite Plant/ 
IGMP) Soonnnee aac 1 0 0 0 0 $ 343 0 N N 0 0 0 
Battle Mountain 
Grinding Plant/ 
2600828 ........... 0 0 0 0 0 $1,416 0 N N 0 0 3 
Galveston GBT Barite 
Grinding Plant/ 
4104616 anise estes 1 0 0 0 0 $ 108* 0 N N 0 0 0 
Greybull Milling 
Operation/ 
4800602 ........... 0 0 0 0 0 $ 400 0 N N 0 0 0 
Greybull Mining 
Operation/ 
ARUINGOS ou concn oo 1 0 0 0 0 $ 648 0 N N 0 0 0 
Greystone 
Mine/2600411 ...... 0 0 0 0 0 $1,455 0 N N 0 0 0 
MI SWACO-Alpine/ 
A048 20M earn care 0 0 0 0 0 $ 60 0 N N 0 0 0 
MI SWACO-Brownsville 
Grinding Plant/ 
41038038 ........... 1 0 0 0 0 $ 884 0 N N 0 0 0 


(1) Amounts included are the total dollar value of proposed assessments received from MSHA on or before December 31, 2014, regardless of 
whether the assessment has been challenged or appealed, for citations and orders occurring during the full year 2014. Citations and orders can 
be contested and appealed, and as part of that process, are sometimes reduced in severity and amount, and sometimes dismissed. The number 
of citations, orders, and proposed assessments vary by inspector and also vary depending on the size and type of the operation. 


* As of December 31, 2014, MSHA had not yet proposed assessments for four Section 104(a) citations at Galveston GBT Barite Grinding Plant. 
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Corporate Information 


Stockholder Information 
Schlumberger’s common stock 

is listed on the New York Stock 
Exchange, trading symbol “SLB,” 
and on the Euronext Paris, London 
and the SIX Swiss Stock Exchanges. 


For quarterly earnings dividend 
announcements, and other informa- 
tion, call 1-800-997-5299 from the 
US and Canada and 1-813-774-5043 
for callers outside North America or 
visit www.slb.com/ir. 


Stock Transfer Agent 
and Registrar 


Computershare Trust Company, N.A. 


P.O. Box 30170 
College Station, TX 77842 
1-877-745-9341 or 1-781-575-2707 


For Overnight Delivery: 


Computershare Trust Company, N.A. 


211 Quality Circle, Suite 210 
College Station, TX 77845 
1-877-745-9341 or 1-781-575-2707 


General stockholder 
information is available on 
the Computershare website 
at www.computershare.com. 


E-mail Alerts 

To receive Schlumberger press 
releases and daily news, 

sign up at www.slb.com/ir. 


Form 10-K 

The Schlumberger 2014 annual 
report on Form 10-K filed with 
the Securities and Exchange 
Commission is available without 
charge. To obtain a copy, call 
1-800-997-5299 from North 
America and 1-813-774-5043 
outside North America. 
Alternatively, you can view and 
print all of our SEC filings online 
at www.slb.com/ir, or write to 
the Vice President Investor 
Relations, Schlumberger Limited, 
5599 San Felipe, 17th Floor, 
Houston, TX 77056. 


Duplicate Mailings 

When a stockholder owns shares 
in more than one account, or 

when stockholders live at the same 
address, duplicate mailings may 
result. If you receive duplicate 
reports, you can help eliminate the 
added expense by requesting that 
only one copy be sent. To elimi- 
nate duplicate mailings, contact 
Computershare Trust Company, N.A., 
Stock Transfer Agent and Registrar. 


Nonprofit Community 
Development Programs 
Schlumberger supports and 
encourages a range of community 
development programs — both global 
and local — which are often initiated 
and implemented by employees. 
We have chosen to focus on STEM 
(science, technology, engineering 

& mathematics) education and 
community health and safety. To 
learn more about these programs, 
please visit www.seed.slb.com 

and www.foundation.slb.com, 

for programs like Faculty for the 
Future, which are managed by 

the Schlumberger Foundation. 


World Wide Web 

For information on Schlumberger 
technology, services and solutions, 
visit www.slb.com. For information 
on career and job opportunities 

at Schlumberger, visit 
www.careers.slb.com. 


* Mark of Schlumberger 
Other company, product, and service names are 
the properties of their respective owners. 


Photography by John Amedick (page 5), 

Ken Childress (pages 17, 18), Rossitsa Israel 
(cover, inside front cover and pages 4, 6, 8, 14, 15, 
16, 20, 21), Mr. Gaston Mbilinyi (page 24), Paul 
Swen (page 12), and Schlumberger archives (page 
4,10, 11, 22). 
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